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North British Marks Connecticut General’s 
135th Anniversary; 7 Aviation Coverage Is 
Operates Worldwide LONDON & Further Liberalized 
Company Formed in Edinburgh Will .Insure Anywhere in World 
a oe eas on Passengers of American 
ovember 11, INSURANCE CO. es Without Limits 
ENTERED THE U. S. IN 1866 ha) NEW AVIATION SCHEDULE 
Fine Record of Meeting Large Loss Reduce Restrictions Also on Pilots 
Claims; Fire Department As- and Crews; President Wilde’s 
sets Over $65,500,000 Comment 
Tomorrow, November 11, marks the ” ial What is believed to be the first action 
135th anniversary of the North British Dependability of a life insurance company in offering 
& Mercantile as well as being Armistice full life insurance aviation coverage any- 
Day for the first World War. Following 5 where in the world, without extra pre- 
an advertisement in the public press an- Strength Service mium, was the announcement by Presi- 


nouncing the proposal to found a com- 
pany under the name of the North Brit- 
ish Insurance Co. an encouraging 
amount of support was given to the 
project, and on October 19, 1809, at a 
meeting of the subscribers progress was 
reported and a contract of co-partnery 
was submitted. It was resolved also that 
the company be constituted and that 
business should be begun on November 
11, 1809. The head office was in Edin- 
burgh. Many years later the chief ex- 
ecutive offices were moved to London. 

If the year 1809 is of first importance 
in the history of the company, the year 
1862 is only second in importance, for 
in that year the North British became 
the North British and Mercantile and 
entered upon a career of world-wide 
expansion. The volume of business and 
the accumulation of assets have attained 
impressive proportions. At the close of 
the first year of the company’s existence, 
its total assets amounted to about $100,- 
000 while at the end of last year the 
total worldwide assets of the fire de- 
partment amounted to approximately 
$65,581,000. 

Establishment of U. S. Branch 
Early in 1866 the directors con- 
sidered the question of entering the 
United States. George H. Burnett, for- 
eign fire manager, was delegated to visit 
this country and make a careful survey 
of the insurance field. His enthusiastic 
report to the directors, recommending 
the establishment of the United States 
branch, was duly approved. Subse- 
quently all necessary preliminaries hav- 
ing been completed and headquarters es- 
tablished at 74 Wall Street, New York 
City, the branch was opened for busi- 
css on August 16, 1866. 

't 18 significant that shortly after the 
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The National War Fund 


If William Penn were alive today, he would be a strong sup- 
porter of the National War Fund. The great champion of peace 
spent a lifetime proving by his actions that peace is not something 
to talk about but to do something about, and that peace is in- 


dividual as well as international. 


During this time when we cannot have international peace, 
we can try to bring a measure of peace to the individual. And the 
way to do that is by good neighborhood, so that the generosity of 
every local community may go out to the ends of the earth. 


On six continents and in 91 countries and geographic areas, 


the American National War Fund is at work, wherever there is a 
need that can be reached and relieved stretching forth a helping 


hand. 


American War Prisoners Aid—the U S O—the United Sea- 
men’s Service—China Relief—Denmark Relief—Relief for Czecho- 
slovakia—Norway Relief—Belgian War Relief—British War Relief 
—Friends of Luxembourg—Philippine War Relief—Greek Relief 
—Relief for Italy—Lithuanian: Relief—Polish Relief—Yugoslav 
Relief—U. S. Committee for the Care of European Children. 


1644-1944 WILLIAM PENN TERCENTENARY 


THE PENN MUTUAL LIFE INSURANCE CO. 


WILLIAM H. KINGSLEY 
Chairmen of the Board 


JOHN A. STEVENSON 
President 


INDEPENDENCE SQUARE, PHILADELPHIA 





dent Frazar B. Wilde, of Connecticut 
General Life, that that company was 
making such protection available to pas- 
sengers on this country’s air transport 
lines world-wide. For several years Con- 
necticut General has covered passengers 
on scheduled flights in this country 
without extra premium or _ limiting 
amount. 

President Wilde also stated that 
world-wide coverage is also being 
liberalized as to the pilots and crew 
members of these lines and that under 
the new rulings, other commercial pilots, 
private pilots and their passengers will 
also be eligible for life insurance. Simul- 
taneous announcement of this liberaliza- 
tion of the company’s underwriting rules 
in regard to air travel was made in 
Chicago at the annual meeting of the 
Institute of Home Office Underwriters. 


Now Accepted Transportation Service 


“Today we all recognize that world- 
wide air travel has become an accepted 
transportation service which will be in- 
creasingly used both for business and 
for pleasure,” President Wilde said. “In 
addition, it seems quite obvious that 
there will be a great acceleration of pri- 
vate as well as of commercial flying. It 
is just common sense that life insurance 
underwriting should keep pace with the 
truly extraordinary advances made in 
aviation.” 

Pointing out that Connecticut General 
pioneered in providing life insurance 
protection for those whose business is 
flying, Mr. Wilde said that “the splen- 
did safety record achieved by our great 


(Continued on Page 8) 
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ypeculative 


Risks In 


By Ross E. Moyer, 


Underwriting Vice President, Northwestern National Life 


Of were, than ordinary interest is the subject of Mr. Moyer’s 
Office Underwriters at Chicago last week. 
as one of the prominent actuaries of the business and a leading underwriting executive. 


Institute of Home 


It has been said that when an under- 
writer wishes to decline certain types of 
risks and is asked to give the reason, he 
says that such a risk is selecting against 
the company. Again, he may say that 
insurable interest is lacking, or that the 
risk is speculative. Speaking generally, 
risks presenting any of these character- 
istics are termed speculative and must 
be carefully selected in order that the 
company and its general body of policy- 
holders may be protected, but at the 
same time care and logic must be used 
to determine that legitimate risks are 
not refused. Furthermore, the under- 
\riter will do well to avoid as much as 
possible these general terms which sound 
technical and yet are not understood 
thoroughly by people outside of his par- 
ticular line of work. 

Speculation might be defined as enter- 
ing a business venture which is haz- 
ardous in the hopes of unusually large 
profits. A truly speculative insurance 
risk would be one where the buyer hopes 
to provide an excessively large benefit 
in proportion to any loss which may be 
occasioned by his death. Such risks are 
not confined to the large applications 
of half a million or more of insurance, 
but may occur in connection with rea- 
sonably small applications where insur- 
ance does not fit the situation and may 
serve no useful purpose at all. The large 
risks are more spectacular and have 
received the attention, but smaller risks 
must also be scrutinized. 

Much has been written about large 
risks and the necessity of keeping the 
total insurance within the limits of some 
ratio of the individual’s income. The 
saine is true of key-man insurance, busi- 
ness insurance, and insurance for in- 
heritance tax purposes. Generally speak- 
ing, the principles covering these types 
of risks are understood. Experience has 
shown the necessity of certain rules and 
the need for keeping total insurance 
Within certain limits. 


Speculative Situations 


lle underwriter will see smaller ap- 
plications where speculation may exist 
Wit more or less frequency. A son or 
deughter may wish insurance on a de- 
pendent parent. Insurance sufficient to 
care for final illness and burial expenses 

be justified but certainly no more. 
such cases great care must be exer- 
‘d to determine that the parent is 
1 a Satisfactory state of health, 
ee mortality rate on children’s insur- 

‘ has been very satisfactory. Ordi- 
aril the amounts issued have been 
vall and little speculation has arisen. 
wever, if one child is to be insured, 
brothers or sisters should be cov- 
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ered for approximately like amounts. As 
little insurable interest exists on children 
the father should have reasonable cov- 
erage on his own life before taking 
much on the children’s Occasion- 
ally a large application will arise on a 
child’s life. In the case of wealthy par- 
ents, savings in taxes and the benefit 
of insurance in later life may be sub- 


lives. 


stantial. If every aspect of the risk is 
satisfactory the fact that a substantial 
immediate death benefit may serve no 


necessary purpose is offset by the future 
benefits to be derived. The plan of in- 
surance is generally on a high premium 
form. Such parents do not speculate on 
the lives of their children. 

Another type of case is that in which 
insurance is desired to furnish additional 
collateral for a debt. If by living it ap- 
pears that the insured will be able to 
pay the debt within a satisfactory time, 
such insurance seems reasonable; other- 
wise such a risk is almost certain to be 
speculative. 

Occasionally an application is submit- 
ted to provide protection in settling an 
estate where a will has provided for cer- 
tain heirs if they are living at a certain 
time in the future, or where life estates 
are involved. These cases present a 
variety of problems and they must be 
thoroughly analyzed to determine that 


the insurance will serve a useful and 
legitimate purpose. 
In any of these cases, be they large 


or small, where the amount applied for 
does not seem reasonable, or the purpose 
of the insurance clear, the underwriter 
should be on his guard for speculation. 
He should be particularly careful that 
the medical examination has been com- 
plete, information from attending phy- 
sicians obtained, and that no health his- 
tory has been concealed. Much has been 
done in controlling the mortality on 
risks by thorough examinations 
and laboratory tests. These are very 
important if there is any question of 








He speaks with authority 























Underwriting 


the proper insurable interest being pres- 
ent, 


Mortality Factor 


It is well to keep in mind that our 
rates and mortality takles are based 
upon that large group of risks who are 
using life insurance in moderate amounts 
to protect families against the premature 
death of their means of support. Life 
insurance can serve many other useful 
purposes. Those purposes will be safely 
served only when risks are selected so 
as to give a mortality reasonably similar 
to the great bulk of our business. If 
the amount applied for is excessive or 
if insurable interest is lacking, such busi- 
ness is almost certain to give a poor 
mortality and persistency experience and 
thus result in loss from both angles. 

If any risk appears to have any of 
the earmarks of speculation, it is well 
to consider the application of the in- 
demnity principle to it. Practically all 
lines of insurance other than life insur- 
ance are based on the principle of in- 
demnifving an individual for the loss 
suffered if some event occurs. Fire in- 
su‘ance indemnifies an individual against 
loss by fire. Burglary insurance indem- 
rifles an individual against loss by theft. 
In no case would the insurance know- 
ingly provide for a payment in excess 


of the actual loss. If this were done, 
the risk would be highly sneculative and 
it would be impossible to collect pre- 


miums high enough to cover such losses. 
Disability insurance showed the need of 
keeping amounts of weekly or monthly 
indemnity within some reasonable rela- 
tionship to earned income so that the 
insured would not be able to profit by 
becoming disabled. 


Indemnity Principle 

Legally it is impossible to apply the 
indemnity principle to life insurance 
since it is impossible to place a definite 
money value on a human life. A house, 
factory, or automobile may be valued 
in money within fairly definite limits, 
but an individual’s life cannot. Yet is 
that not the underwriter’s problem in 
connection with many risks which are 
presented to him? If a person dies pre- 
maturely, certain losses which have a 
reasonably definite money value will be 
suffered by other people. To the extent 
of these losses these other people have 
an insurable interest in that person’s 
life. These losses may consist of 
of earning power to a family, loss of an 
individual to his business, losses on debts 
which the insured would have been able 
to repay had he lived, or inheritance 
taxes payable at death. If the under- 
writer can place a reasonable value on 
the loss which will arise at the insured’s 
death and keeps the total amount of life 
insurance within this value, he has ap- 
plied the indemnity principle and avoided 
a speculative risk. It is interesting to 
note that most of the rules relating 
maximum insurance to income can be 
justified on a basis of the loss which 
will occur with the death of the insured. 

In applying this principle some thought 
must be given to the future. A _ risk 
which is not speculative today may be- 
come speculative next year through loss 
of earning power or deterioration of a 
business. In most cases the full insur- 
able interest will not be covered and this 
gives some margin for future contingen- 
cies. When the full insurable interest 
is covered its continuance had best be 
made certain. 

Ability to Pay 

Sometimes an agent will base a plea 
for an excessive amount of insurance on 
the applicant’s ability to pay for it. 
Generally he can be convinced of the 
fairness of the company’s action by 
nointing out that few people attempt to 
insure their lives in such proportions, 


loss 
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John 
SEXTON 


Haley Photo 
RICHARD T. 
Richard T. senior underwriter, 
Connecticut Life, was elected 
president of the Institute of Home Of- 
fice Underwriters at the annual meeting 
last week. Other officers 
were Carl Young, statistician, 
Bankers Life, Wichita, 
ecutive vice president; R. B. Caplinger, 
chief Reserve Loan Life, 
Dallas, vice president & editor; Charles 
Smith, assistant secretary, Pan American 
Life, New Orleans, secretary-treasurer. 
Executive committee members include 
Walter Lehmkuhl, assistant secretary, 
Guarantee Mutual Life, Omaha; M. M. 
Longworth, chief underwriter, United 
3enefit Life, Omaha; Carl Huber, un- 
derwriting secretary, Bankers National 
Life, Montclair; John Acree, Jr., secre- 
tary-treasurer, Lincoln-Income Life, 
Louisville; Robert Campbell, chief un- 
derwriter, Continental Assurance, Chi- 
cago; Floyd Short, secretary, Franklin 
Life, Springfield, Ill.; Raymond Burke, 
secretary, North American Reassurance, 
New York, ‘ 
Mr. Sexton, who succeeds Walter 
Lehmkuhl to the presidency of the or- 
ganization, has been associated with the 
Connecticut General for over twenty 
years, He was appointed underwriter in 
1929 and for the past decade has been 
actively engaged in reinsurance under- 
writing. 


Sexton, 
General 


in Chicago 
elected 
Farmers & ex- 


underwriter, 


and that the company is in the business 
of taking normal or average risks. Fur- 
thermore, such business is not likely to 


persist well. Often such cases are the 
result of the agent’s over-enthusiasm, 
and the full amount cannot be deliv- 
ered. In spite of the sales methods 
which have been developed in this coun- 
trv, it is surprising how many risks are 
submitted where nothing like the full 
insurable interest has been covered. 
Some of this lack of ability to pay, 
while other is failure on the part of 
the individual in realizing how much 


protection is needed. 

Speculative risks are not necessarily 
those involving: large lines of insurance. 
In any case where the insurable interest 
is not clear or is more than covered, 
investigate it thoroughly. Be sure that 
there is nothing concealed in either the 
applicant’s current physical condition or 
past history. A frank discussion of the 
circumstances of the application and the 
purpose of the insurance with the agent 
will often clear up many points both 
to his satisfaction and your own. If 
the facts on a given risk can be ascer- 
tained, it is generally not difficult to 
determine the proper action. Such cases 
require all of the underwriter’s ingenuity 
and best judgment in order that specu- 
lation may be avoided and _ selection 
against the company not take place. 
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D. M. BEHLING APPOINTMENT 


Named Northwestern Mutual General 
Agent at Stockton; Succeeds 
John H. Kemp 

Don M. Behling, agency supervisor 
for Murphy & Mage, Los Angeles gen- 
eral agents for the Northwestern Mutual 
Life, will succeed John H. Kemp as gen- 
eral agent for the company at Stockton, 
Calif., effective December 1. Mr. Kemp, 
who has resigned because of his health, 
became associated with the Northwestern 
Mutual in 1912. After sixteen years as a 
leading district agent at Wayne, Neb., 
he was appointed general agent at 
Stockton in 1931. He has been in ill 
health for the past several years. 

For many years a large personal pro- 
ducer for the Northwestern Mutual in 
Columbus, Ohio, Mr. Behling has paid 
for nearly $4,000,000 of business in the 
company. During the five-year period as 
supervisor at Los Angeles, he has been 
in charge of developing the outside ter- 
ritory which has shown a marked in- 
crease in the volume of business pro- 
duced. An alumnus of Ohio State Uni- 
versity, Mr. Behling is also a graduate 
of Carnegie Tech Life Insurance Sales 
School and, in 1923, from “its supervisors 
school. He received his CLU designation 
in 1935, 








N. Johnson Luncheon Guest 


of Indianapolis Executives 


Newell Johnson, Insurance Commis- 
sioner of Minnesota and president of 
the National Association of Insurance 
Commissioners, was the guest of honor 
at an informal luncheon arranged by 
Wendell P. Coler, actuary, American 
United Life Insurance Co., Indianapolis, 
last week. 

Other guests included Frank Vieh- 
mann, Insurance Commissioner of In- 
diana; John Cramer, Indiana’s Deputy 
Insurance Commissioner; Fred Alexan- 
der, president, Lafayette Life, Lafayette, 
Indiana; and the following presidents of 
companies domiciled in Indianapolis: 
James M. Drake, Empire Life and Ac- 
cident Company; E. Kirk McKinney, 
Jefferson Naticnal; Harry V. Wade, 
Standard Life; R. E. Sweeney, State 
Life; Edward B. Raub, Indianapolis 
Life; Hassil Schenck, Hoosier Farm 
3ureau Life; Geo. A. Bangs, American 
United Life. 

Also present at the luncheon were 
Verne Ray, of the Hossier Casualty 
Company; H. .H. Erdmann, of the 
Emmco Insurance Company; Dr. R. W. 
Valentine, Economist of Halsey, Stuart 
and Company; W. Randolph Cosby, of 
the Union Trust Company at India- 
napolis; Herbert M. Woollen, chairman 
of American United Life’s executive 
committee; and C. F. Barney, manager 
of underwriting for the latter company. 

Commissioner Johnson was asked to 
tell the group something about the prog- 
ress of the work of the Commissioners 
in meeting problems arising from the 
Supreme Court decision declaring insur- 
ance to be interstate commerce. He 
indicated that considerable progress has 
already been made in devising a pro- 
gram, and referred to the meeting of 
the conference in Chicago on Novem- 
ber 10. 





PASSES $150,000,000 MARK 

Atlantic Life Insurance Co., Rich- 
mond, Va., has exceeded the $150,000,000 
of insurance in force mark set as a goal 
to be reached by the end of 1944, ac- 
cording to a statement by Robert V. 
Hatcher, executive vice president. Paid 
business for October was greater than 
any other October since 1936, and new 
business for the first ten months in 
1944 shows a substantial increase over 
the corresponding months of last year. 





DANIEL O’DONNELL DEAD 
Daniel O’Donneil, manager, John 


Hancock branch at Cleveland, died last 
week as the result of a heart attack. 
Mr. O’Donnell has been associated with 
the John Hancock for the past twelve 
years. He was 47 years old. 


Sales Research Bureau Adds 
J. R. Adams as Consultant 





JAMES R. ADAMS 


James R. Adams, Birmingham, will 
join the staff of the Life Insurance Sales 
Research Bureau on December 1 as a 
consultant in the service division under 
the direction of Lewis W. S. Chapman, 
according to an announcement by John 
Marshall Holcombe, Jr., manager of the 
bureau. A graduate of Emory University 
in Atlanta, Mr. Adams entered the life 
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17 East 42nd St., N. Y. 17 


insurance business in 1929 as an agent 
for Liberty National Life in Atlanta. 
After a year in the field, he joined the 
home office staff of that company in 
Birmingham. 

During the ensuing years Mr. Adams 
served as head of the claims, general 
accounting, renewal premium and new 
business departments, as chief’ under- 
writer, and as advertising manager. 
During the last few years of his con- 
nection with the company, Mr. Adams 
was also director of field training, or- 
ganizing and heading his company’s 
field training schools. He was elected to 
the office of assistant secretary in 1936. 

An associate of the Life Office Man- 
agement Association Institute, Mr. 
Adams is also a member of the Insti- 
tute of Home Office Underwriters and 
a charter member of the Life Insurance 
Advertisers Association.. He served as 
chairman of the Southern Round Table 
meeting of the latter group at Roanoke 
in May, 1944, and is a graduate of the 
Bureau School in agency management 
held at Chicago in 1941, 


NEW MEMBERS OF ALC 
The Federal Life and Casualty of De- 
troit and Western States Life of Fargo, 
N. D. have been admitted to member- 
ship in the American Life Convention. 











The Two Family Pictures 


One day a man proudly showed a visitor a picture of his fine 
family. “Let me draw you a very different picture,” said the 
visitor. “It may amaze you. How would your family support 
themselves through the years—without you to help them? 
This picture tells you. Here is your oldest boy about to enter ’ 
college. Look—how their income drops off! And at the very 
instant they need more money.” “But,” the man told the 
visitor, “I had planned it all so carefully! Can I change this 
unfortunate picture?” “Yes, indeed!” replied the visitor, who 
was a life insurance agent. “But let’s not call it an unfortunate 
picture. It shows you the mistakes of the future—in time to 
correct them now. This ‘Analagraph’ picture is the luckiest one 
you may ever see. Since, from it, I can now draw you a 
changed picture. And a brighter one!” Again the man was 
amazed. This time, because he saw clearly the future he 


might readily provide. 


QUESTION: Which life insurance company analyzes and 
pictures a family’s future by the Analagraph? 


ANSWER: 





The Mutual Benefit 


Life Insurance Company 
Newark, New Jersey 


(FROM OUR SERIES OF ADVERTISEMENTS IN NATIONAL MAGAZINES) 
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Associate General Agent 


JOSEPH ORSHAN 


Joseph V. Davis, general agent, Equi- 
table Life Assurance Society, 225 West 
34th Street, New York, has announced 
the appointment of Joseph Orshan as 


associate general agent. Mr. Orshan, 
who is the agency’s leading personal 
producer will devote some of his time to 
recruiting, training and supervision of 
new agents. 2 

Mr. Orshan joined the Equitable .Life 
Assurance Society in 1936 and has been 
a consistent producer, qualifying each 
year for the Society’s production clubs. 
In 1943 he attained membership in the 
$350,000 ‘Club and has already qualified 
for the $500,000 Club in 1944, He uses 
the company’s Estate Planning Services. 

Mr. Orshan is a member of the Life 
Underwriters Association of the City of 
New York and the Life Supervisors As- 
sociation. Through his “Knights of 
Pythias” lodge of which he is Chancellor 
Commander and in his work with the 
War Finance Committee’s Payroll Sav- 
ings Division, he has sold over a million 
dollars of War Bonds. 





State Mutual to Continue 
Its Dividend Rate in 1945 


Dividend distribution and_ interest 
payment on deferred settlements for 
the year 1945 will continue on the same 
basis as maintained during the year 
1944, according to announcement by the 
State Mutual Life of Worcester. 

The directors of the company also 
voted that interest credited during the 
year 1945 on accumulated. dividends will 
also continue to be on the basis of 3% 
or the guaranteed rate, whichever 1S 
higher. 





H. N. HERRICK’S NEW POST 

Hermon N. Herrick was recently ap- 
pointed field assistant in the life, acci- 
dent and Group departments in the 
Washington, D. C. branch office of the 
Travelers. A native of Gloucester, Ma:>s., 
Mr. Herrick attended Boston Univ«r- 
sity. From 1934 to 1941, he was em- 
ployed by the Massachusetts Bonding 
Co., first as junior compensation under- 
writer and later as payroll auditor, Dur- 
ing that time he conducted a small cas- 
ualty and fire insurance agency. He 


joined the Travelers in 1941 as pay ill 


auditor. After serving one month in 
Boston he was transferred to the Wash- 
ington, D. C. office. 
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New York Licensing 
Laws Are Challenged 


AS RESULT OF SEUA DECISION 





Unlicensed Producer of Non-Admitted 
Company Holds Only Congress 
Has Jurisdiction 





‘he first direct challenge to the pow- 
ers of state regulation of insurance in 
Niw York State, following the Supreme 
Ccurt decision that insurance is inter- 
state commerce and therefore subject to 
Federal anti-trust acts, came late last 
week when Insurance Superintendent 
bert E. Dineen was served with a 
complaint to show cause why an un- 
licensed producer should not sell policies 
in this state without being subject to 
state laws on licenses and qualifications. 
‘he plaintiff, one Charles Mendola ques- 
tions the constitutionality of Sections 40, 
42 and 130_of the Insurance Law of New 
York on the grounds that they are “in 
contravention of the commerce clause 
of the Constitution of the United States 
and restraining the defendant from en- 
forcing their provisions.” Suit is being 
brought in the New York Supreme 
Court, 

Mr. Mendola contends that he is “a 
member” of the American Farmers In- 
surance Co., a benefit insurance corpora- 
tion organized and licensed under the 
insurance laws of Arizona. It now ope 
erates under the provisions of Chapter 
95 of the laws of 1943 of Arizona, com- 
monly known as the Benefit Insurance 
Corporation Law. 

Neither Company Nor Agent Licensed 
ere 

This action arose following the New 
York Department’s action in preventing 
Mr. Mendola, who is a resident of New 
York City, from selling policies of the 
American Farmers in New York on the 
grounds that the company is not licensed 
here and he is not licensed as a broker 
or agent. The plaintiff, under protest, 
has been obeying the Department order 
since July. Superintendent Dineen has 
turned the case over to the Attorney 
General who will defend the police pow- 
ers of the state to license persons de- 
siring to sell insurance. 

The American Farmers was organized 
in 1940 as the Southwestern Insurance 
Co, and the name changed later. It 
writes life, accident and health insurance 
and according to the December, 1940, 
annual statement, the latest available in 
New York, admitted assets amounted to 
$1,593. 

In his complaint Mr. Mendola pre- 
sents his case as follows: 

“That the said American Farmers’ is 

engaged in interstate commerce because 
it negotiates and executes insurance pol- 
icy contracts, and transmits and receives 
communications of information, money 
and papers across the state lines of 
many states of the Union, including the 
State of New York. 
_ “That the plaintiff herein is engaged 
in interstate commerce in that he takes 
an active part in the negotiation and 
execution of applications for insurance 
on behalf of the said American Farmers’, 
and transmits and receives information, 
money and documents across the state 
lines of Arizona and New York. 

“That Sections 40, 42, and 130 of the 
Insurance Law of the State of New 
York provide for the regulation of the 
activities of foreign insurance companies 
and ame agents in the State of New 
YOrk, 

‘That pursuant to the aforesaid sec- 
tions of the New York Insurance Law, 
the defendant has ordered plaintiff to 
cease and desist from his activities above 

qcntionien carried on by him in the 

‘ate of New York, for and on behalf 
of the American Farmers’, and plaintiff, 
under protest, has been obeying such 
“irection, pending the determination of 
(is suit. 

Holds N. Y. Law Unconstitutional 

“That the said Sections No, 40, 42, and 
130 of the Insurance Law of the State 
New York are unconstitutional in 


(Continued on Page 26) 
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PRINCIPLES 


For 69 years—ever since its 
founding—The Prudential has 
followed four important princt- 
ples of operation: 


@ To conduct our business in such 


a way that all obligations can be 
met promptly and in full. 


@ To furnish insurance protection 
at the lowest cost consistent with 
safety and security. 


@ To offer different policies and 
different payment plans so that 
as many people as possible can 
enjoy the security of life -insur- 
ance protection. 


@ To provide and maintain a high 
type of helpful service. 


RUDENTIAL 
( 
= 


WAS THE 
/ STRENGTH OF, 
, GIBRALTAR | \ 


She PRUDENTIAL 


INSURANCE COMPANY OF AMERICA 


A mutual life insurance company 
HOME OFFICE NEWARK, NEW JERSEY 




















Life Insurance Ass’n 
Plans Luncheon Dec. 1 


W. H. ANDREWS TO BE SPEAKER 


Only .Public Affair in Connection With 
One-Day Business Meeting of 
Association 








The Life Insurance Association of 
America has decided to hold the cus- 
tomary luncheon in connection with its 
thirty-eighth annual meeting at Wal- 
dorf-Astoria in New York, December 1. 
There will be two executive business ses- 
sions that day but the luncheon will be 
open to members and friends of the 
association. 

William H. Andrews, Jr., president of 
National Association of Life Underwrit- 
ers, will address the luncheon meeting. 
He is manager of the home office agency 
of Jenene Standard Life at Greens- 
boro, N. 

LIAA Malad plans for its regular 
two-day open convention this year in 
deference to the request of Office of 
Defense Transportation. Attendance at 
the business sessions will be limited to 
members. 





Pacific Mutual Reports 
On Field Training Program 


Pacific Mutual Life’s Vice President 
W. M. Rothaermel and Field Director 
Carter H. Bryant have concluded the 
ninth and final sessions in the current 
series of advanced training schools which 
have been held at various points through- 
out the country. More than 350 of Pa- 
cific Mutual’s general agents, supervisors 
and field representatives have taken part 
in the home office seminars and the ad- 
vanced training schools which were con- 
ducted over the past eighteen months. 
The training has been devoted exclu- 
sively to study, discussion and practical 
demonstration and operation of the com- 
pany’s field plan which embodies a co- 
ordinated program of induction, train- 
ing, prospecting and selling procedure. 
The outstanding feature of the program 
is that it provides not only a tangible 
and tested work process and sale, but 
also a definitized course of “training 
for the trainer’—the general agent or 
supervisor. 


H. G. ALEWEL DEAD 

The Missouri Insurance Co. of St. Louis 
regrets to announce the death of Harry 
G. Alewei, its secretary-treasurer since 
February 19, 1924. Mr. Alewel’s passing 
was sudden as he had been in perfect 
health up to the date of his recent 
death. 

At a recent meeting of the board of 
directors, the resignation of E. 
Schmid, vice president, was accepted 
and he was immediately elected as sec- 
retary-treasurery John H. Becker, 1 
home office cashier since September of 
1925, was electéd assistant secretary. 


JAMES A. WELLMAN DEAD 

James A. Wellman, 77, who retired in 
1938 after serving a third of a century 
as general agent for the National Life 
of Vt. in New Hampshire, died Novem- 
ber 3 at his home in Manchester, N. H. 
His funeral at his home on Sunday was 
largely attended by distinguished men 
of New Hampshire, including Governor 
Robert O. Blood and the Home Office 
of the National was represented by Fred 
A. Howland, honorary chairman of the 
board of directors, and Edward D. Field, 
senior vice president. A telegram from 
President Elbert S. Brigham conveyed 
to Mrs. Wellman the sympathy of the 
entire staff of the National Life. 

Mr. Wellman was born in Cornish, 
N. H,, in 1867 and graduated from Dart- 
mouth College in 1889, two years after 
Fred A. Howland had graduated. Im- 
mediately upon eriduation Mr. Wellman 
became a representative of the Con- 
necticut Mutual in Burlington, and later 
a general agent there for that company, 
but on February 20, 1895, he signed a 
contract as general agent for the Na- 
tional Life in Manchester. 
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Provident Mutual Appoints Five New 
General Agents in Philadelphia Area 


Theodore Widing and Lucien A. Hauslein in Philadelphia; 
C. Ridgley Sweeney at Camden, Louis Wallis at Trenton, 
and F, Lamar Watson for New Brunswick; All Formerly 
With Louis Paret Agency, Territory Now Divided 


Provident Mutual Life of Philadel- 
phia announces the appointment of five 
new general agents in the Philadelphia 
area, all being promotions from the 
ranks of the agency of Louis F. Paret, 
who died recently. The territory for- 
merly under that agency is now divided 
among the new agencies. 

Two new Philadelphia agencies will 
be created under the leadership of 
Lucien A. Hauslein and Theodore Wid- 
ing, both of whom joined the Paret 
agency in 1933. 

Mr. Widing is well known as leader 
of the entire Provident field force in 
personal production in five of the last 





Theodore Widing 


six years. He is a life member of the 
Million Dollar Round Table and has 
been a Chartered Life Underwriter since 
1932. He is a director of the Philadel- 
shin Association of Life Underwriters; 
a member of the board of managers of 
Swarthmore College, and of the board 
of directors of the National Council on 
Religion and Higher Education. He is 
at present chairman of the Delaware 
County (Pennsylvania) War Chest, and 
a member of the Racquet Club and the 
Rolling Green Golf Club. 

Lucien A. Hauslein, CLU, has also 
had an outstanding record in the field 
of personal production. He has been a 








Louis Wallis 


supervisor at the Philadelphia office of 
the agency for three years and is secre- 
tary of the board of managers of the 
West Branch YMCA, as well as being 
president of the Optimist Club of West 
Philadelphia. He is district director of 
the United War Chest and regional di- 





Lucien A. 


rector of Theta Xi Fraternity. He has 
been a member of the Provident’s Lead- 
ers Club and Round Table on many 
occasions and is a “Master Millionaire” 
of the company with more than two 
millions of insurance in force. 

Three New Jersey Appointments 

A new agency will also be started in 
Camden under General Agent C. Ridg- 
ley Sweeney, who entered the service 
of the Paret agency in 1936. He has 
been president of the Paret Agency 
Association since 1943 and is well known 
in south Jersey for his work in the 
Community Chest and War Fund drives. 
He has been a member of the com- 





Hauslein Ridgley Sweeney 
pany’s Round Tables on a number of 
occasions and is a consistent producer 
of new life insurance sales. 

In Trenton Louis Wallis will be the 
general agent. He entered the life in- 
surance business in 1921 and became 
agency supervisor for another life insur- 
ance company, resigning in 1936 to enter 
the field of full-time selling. He imme- 
diately became a member of the honor 
club, which requires the sale of insur- 
ance to a hundred or more persons 
within a year, and Mr. Wallis qualified 
for the club in every year until he left 
to become a Provident agent in Trenton. 
He is financial secretary of the Grace 














F. Lamar Watson 


Baptist Church and a director of the 
local Association of Life Underwriters. 
He is active in building and loan affairs 
and is treasurer of the Mohawk Canoe 
Club of Trenton. 

F. Lamar Watson, who entered the 
Paret agency in 1930 as special agent 
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Connecticut Dept. to Aid 
Agents Now in Service 


Realizing that many insurance agents 
are now or have recently been in mili- 
tary service, and desiring to help them 
as far as possible in reestablishing them- 
selves in the insurance business upon 
their return to civilian life, Insurance 
Commissioner W, Ellery Allyn of Con- 
necticut has ruled that it will not be 
necessary to retake the qualification ex- 
aminations for the various types of in- 
surance licenses held upon entry into 
the military service. 

All that will be necessary is that the 
veteran fill out a new qualification card, 
and reqitest the companies which he for- 
merly represented to make requisition 
for his appointment within six months 
from the date of expiration of his mili- 
tary service. 





in New Brunswick, will be general 
agent of that city and its surrounding 
territory. He was a pilot in the first 
World War with a commission of sec- 
ond lieutenant. When the conflict was 
over he entered the automobile business 
and after several years became a life 
insurance man. His production has been 
consistently high. He is also one of the 
company’s “Master Millionaires.” 
Alice Roche’s Duties 

Miss Alice E. Roche, who has been 
awarded national recognition for her 
direct mail pioneering, will continue her 
work as sales promotion manager on 
behalf of all of the new agencies. She 
entered the employ of the Paret agency 
in 1921 and set up an agency service 
department. In connection with this de- 
partment she originated the first year- 
round direct mail agency service on rec- 
ord in any American agency—antedat- 
ing the company’s direct mail service by 
several years. She is an enthusiastic and 
loyal member of the Philadelphia Chap- 
ter of CLU, having served as its first 
woman president last year and having 
a place on the board of directors today. 
Her talks on direct mail at National 
Association conventions and advertising 
meetings have brought her nation-wide 
distinction, and she is a very active 
member of the Art Alliance of Phila- 
delphia, the Philadelphia Club of Ad- 
vertising Women and the International 
Altrusa. 
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World-wide protectior. is more of a 
necessity as distances diminish and 


every nation becomes a next door 





neighbor. Now more than ever, you 
will need to provide your clients with 
all around protection. 


USANA 


i) 
i 


The USLife specializes in foreign 
coverage for civilians working or 
living abroad, and offers a complete 


AAU 


L 


portfolio of regular Life, Accident 
and Health, and Group forms for 
home front needs. To assure the best 
selection, scope and service — here or 


around the globe — call the nearest 
USLife general agent. 
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THE UNITED STATES LIFE 


INSURANCE COMPANY 
IN THE CITY OF NEW YORK 
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Colonial of L. A. Expands 


Colonial Insurance Co. of Los Angeles, 
has increased its capital from $150,000 
to $200,000, according to President 
James M. McNab. He announces that 
the company will now enter the burglary 
insurance field, writing all classes of 


coverage. Lieut. John P. McNab, U. S: 
Coast Guard, who is secretary of the 
company, and who was in Los Angeles 
on leave, attended the meeting of the 
Board of Directors, held recently. 





CHICAGO CLU CONFERENCE 

Charles R. White, Regional Manager 
of the Committee for Economic Develop- 
ment for the 7th Federal Reserve Dis- 
trict, is the third speaker to address the 
Economic Conference sponsored by the 
Chicago Chapter Chartered Life Under- 
writers on November 16, it is announced 
by Harry R. Schultz, Mutual Life of 
New York, agent and president of the 
chapter. The program features tliree 
speakers: Ellsworth C. Alvord, promi- 
nent Washington attorney, who is treas- 
urer of U. Chamber of Commerce; 
Professor Simeon E. Leland, chairman 
Federal Reserve Bank of Chicago, and 
also chairman Department of Economics, 


University of Chicago and Charles R. 
White. 
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JOHN HANCOCK MUTUAL LIFE 


THE AGENCY WITH COMPLETE LIFE INSURANCE SERVICE FOR BROKERS 
AND GROUP LIFE — ANNUITIES AND PENSION TRUSTS 





HARRY GARDINER, GENERAL AGENT 
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“HEART DISEASE... but I've 


never been sick in my life!” 


Why should heart disease strike a man 
of health and vitality? 


Well, the doctor explained, you know how age 
affects your face and hands and hair. Over the 
years, your heart grows older, too, so that it may 
be less able to meet the demands of strenuous 
living. Unless you learn to know and live within 
the capacities of your heart, you may risk serious 





Sudden exertion is a thing to avoid. 


coronary heart disease even in the very prime of 


life. 


Just what is coronary heart disease? 


Coronary heart disease simply means that the 
walls of the coronary arteries—that is, the arteries 
feeding the heart muscle—have hardened up a bit, 
become thicker, and have lost some of their elas- 
ticity. As a result, the heart muscle receives less 
blood and thus less food and oxygen. Naturally, 
if you then make excessive demands on your heart, 
you’re inviting trouble. 

Coronary heart disease is the most common 
form among men past forty. Even at younger ages 
you should watch for such possible warning symp- 
toms as excessive fatigue, shortness of breath, 
chest pains, or oppression near the heart. 


What can be done about it? 


First, see your doctor and be guided by his 
idvice. If the attack is severe, he may prescribe a 
period of complete rest in bed. 








It’s wise to get at least 8 hours sleep every night, 


[he doctor will surely recommend the rules for 


living which everyone over forty would be wise to 
lollow as a PRECAUTION against heart disease. 
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For example, the doctor will advise moderation 
in all things. He will stress the importance of 
avoiding sudden exertion — of not trying to be a 
“week-end athlete”—the wisdom of getting plenty 
of sleep and avoiding overweight. Periodic phys- 
ical examinations will probably be recommended, 
including X-ray, laboratory, or other tests. 
















Walking, in moderation, offers pleasure 
without strain. 


Must patients become invalids ? 


Not at all—so long as they don’t overdo. Diag- 
nosed early, the damage to the heart may be neg- 
ligible. Besides, it should not be cause for need- 
less worry. Today, thousands of people who have 
heart disease, and who take care of themselves, 
are living useful, virtually normal lives. 

Strict self-discipline, to gain freedorh from all 
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worry and strain, is of primary importance. Sim- 
pler, less competitive forms of physical recreation 
should be found. In other words, it is necessary to 
relax. ° + ° 

For valuable information concerning the hearts 
of young and old, send for Metropolitan’s free 
booklet, “Protecting Your Heart.” 


COPYRIGHT 1944—METROPOLITAN LIFE INSURANCE Co. 


Metropolitan Life 


Insurance Company 
(A MUTUAL COMPANY) 


Frederick H. Ecker, 
CHAIRMAN OF THE BOARD 





Leroy A. Lincoln, 
PRESIDENT 





1 MADISON AveE., NEw YorK 10, N.Y. 










THIS ADVERTISEMENT IS one of a continuing series 
sponsored by Metropolitan in the interest of a 
safer and healthier nation. It is appearing in 
magazines with a total circulation in excess of 
30,000,000 including Collier’s, Time, Saturday 
Evening Post, Ladies’ Home Journal, Good 
Housekeeping, Cosmopolitan, McCall’s, Amer- 
ican Magazine, Woman’s Home Companion, 
National Geographic, Parents’, and Redbook. 
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On March 20, 1928, the Bank- 
ers Life Company of Des Moines 
issued a $2,000 policy to a 48-year- 
old laborer, married, with one 


young child. 


In October, 1937, the insured 
left home, instructing his wife to 
look after his insurance; which she 
did. She heard from him, off and 
on, for two years, after which her 
letters to him were returned, un- 
claimed. In April, 1942, she wrote 
him in regard to their son gradu- 
ating from High Schcol. This let- 


ter, too, was returned, unclaimed. 


In April, 1944, the wife wrote | 
the Bankers Life Company asking 
for help in locating her husband. 
The Bankers Life immediately went 
to work and having traced the 
varicus moves of the policyholder 
learned that a man of correspond- 
ing name had died in a West Coast 
Hospital June 16, 1941. 


Comparison of the signature of 
the dead man on the register of 
the hotel, in which he had lived 
for three years, with the signature 
on the application for the Bankers 
Life insurance, and identification 
of photographs of the policyholder 
by the hotel proprietor, completed 
the Death Claim. 


On August 30, 1944, the Bank- 
ers Life Company paid the widow 
the full sum of the policy, minus a 
loan made some years before. 


“T will take care and use the 
money to the best advantage pos- 
sible’, wrote the widow. “I want 
to thank you for helping me locate 
my husband, even though he had 
already passed on. I had never let 
anything else enter my mind but 
what we should find him alive 
some day.” 


“God moves in a mysterious way 
His wonders to perform; 

He plants his footsteps in the sea 
And rides upon the storm.” 





Connecticut General’s Flving Coverage 
ying g 


(Continued from Page 1) 


airlines has more than justified our be- 
‘lief that this was sound underwriting. 
I take great pleasure, therefore, in mak- 
ing what I believe to be the first an- 


nouncement by a life insurance company 
of such progressive and liberalized cov- 
erage for this increasingly important 
group of policyholders. 





“Our company can now, on the basis 
of facts, provide life insurance coverage 
to passengers, pilots and crew members 
of this country’s regular airlines any- 
where in the world; and, further, it can 
offer life insurance coverage to those 
engaged in private flying, a field in 
which I expect to see tremendous growth 
in the post-war era.” 


_ Schedule of Rates and Limits 
For Cases Involving Aviation Hazards 


I. Passengers—Life Insurance. 


The Connecticut General accepts (without extra premiums or limiting 
riders) passengers on aircraft operated on regular schedule by an incorporated 
passenger carrier over its established air route. Members of the aviation in- 
dustry who travel as passengers on passes receive the benefit of this unre- 


stricted coverage. 


Disability Waiver is issued standard to passengers and covers travel in 
aircraft operated on regular schedule by an incorporated passenger carrier 


over its established air route. 


Double Indemnity is issued standard to passengers and covers travel in 
aircraft operated on regular schedule by an incorporated passenger carrier 


over its established air route. 
II. Non-Scheduled Passenger Flying. 
Purpose of Flight 


Business Trip in 
Company-owned plane 


Charter Flying 


Private business or 


Annual Flying Time Amount of 


Annual Extra 


of Passenger Insurance per $1,000 
50 hours or less $50,000 Standard 
51 to 100 hours 25,000 Standard 
Over 100 hours t 25,000 2c per hour 
50 hours or less 25,000 Standard 
Over 50 hours 25,000 4c per hour 
25 hours or less 10,000 Standard 
Over 25 hours 10,000 4c per hour 


pleasure if pilot 

holds Airline or 

Commercial Certificate 
III. Pilots. 


(a) Commercial airline pilots (including co-pilots and members of the 
crew) flying either domestic air routes or routes where one terminal is in the 
United States or Canada and the other is in Mexico, Central America, South 
America, West Indies or Bermuda— 

Limit $25,000, annual extra $7.50 per thousand for full occupational 


coverage, or 


Limit $50,000 with partial aviation exclusion rider. 

(b) Commercial airline pilots (including co-pilots and members of the 
crew) employed by domestic airlines who fly transoceanic routes to and from 
the United States or Canada (world-wide coverage)— 

Limit $15,000, annual extra $15 per thousand for full occupational cov- 


erage, or 


Limit $50,000 with partial aviation exclusion rider. 
(c) Non-Scheduled Commercial Pilots. 
(1) Company-owned plane, business flying only, pilot’s qualifications, 


plane, annual flying time and terrain comparable with domestic airline 


pilots— 


Limit $25,000, annual extra $7.50 per thousand for full occupational 


coverage, or 


Limit $50,000 with partial aviation exclusion rider. 

(2) Other professional pilots—charter flying, student pilot instructors, 
sightseeing, photography and survey— 

50 to 100 hours, limit $25,000, annual extra $10 per thousand. 

101 to 200 hours, limit $25,000, annual extra $15 per thousand. 

Over 200 hours, limit $10,000, annual extra 8c per hour per thousand. 


(d) Private Pilots. 


In considering private pilots, the decisive factors are: 
1. The experience of the pilot, expressed in terms of total fly- 
ing hours, his record and reputation for “Pilot Error.” 
2. Estimated annual flying time. 
3. Type of plane, reason for flying and terrain over which 


flights are made. 


The following schedule applies only to pilots holding a Private Pilot’s 
Certificate or higher rating, who have had at least 100 hours solo experience 


and who fly only licensed planes: 


Annual Flying 


Time (Hours) Limit 
25 to 74 $25,000 
75 to 124 25,000 
125 to 199 Z 
200 and over 25; 


Total Solo Experience 
100 to 400 or 


399 hours more hours 
Annual Extra Per Thousand 
$10.00 $ 7.50 
12.50 10.00 
15.00 12.50 
17.50 15.00 


(Continued on Page 12) 





1450 Broadway, New York 18, N. Y. 





CO-OPERATION with Brokers 


THAT REALLY PRODUCES INCREASED COMMISSIONS 


1: PENSION TRUSTS — individually planned to fit. 
2: FAMILY GUARDIAN —high protection — low cost. 
3: DISABILITY INCOME — for those who can qualify. 
4: FAMILY INCOME — $12.50 a month per $1,000. 


L. B. LASKO AGENCY 


GUARDIAN LIFE INSURANCE COMPANY OF AMERICA 





Phone: WI 7-0631 





Sees Great Expansion 


In Post-War Flyin - 





VIEW OF RICHARD T. SEXTO’, 





Connecticut General’s Senior Unde 
writer Tells Institute of Expand- 
ing Underwriting Practices 





Flying will be safer, faster, more co: 
fortable and less expensive in post-w 
planes and with increasing participati 
in all types of flying insurance co: 
panies and the general public will ha 
a vital interest in the effect which i: 
proved safety factors will have on ft}. 
fatality rate of post-war flying, sai/ 
Richard T. Sexton, senior underwrite; 
of Connecticut General Life before tlic 
Institute of Home Office Underwrite:s 
at Edgewater Beach Hotel, Chicago, las: 
week. Mr. Sexton revealed during his 
talk that Connecticut General had liber- 
alized its aviation rules, a story on which 
appears elsewhere in this paper. Mr. 
Sexton was elected president of the In- 
stitute of Home Office Underwriters at 
the close of its meeting. 

“Since we treat air travel on the same 
basis as other forms of transportation,” 
said Mr, Sexton, “we ask in our appli- 
cation only if flights have been taken 
other than as a passenger on regular 
transport airlines. We are now covering 
such scheduled passenger flying in this 
country, Canada, Central and South 
America, Bermuda, and the West Indies 
at standard rates. We believe that the 
great extension of post-war overwater 
and foreign flying experience of this 
country’s airlines will compare favorably 
with the safety of present passenger 
flying. When the Air Transport Com- 
panies which are now flying for the Air 
Transport Command establish scheduled 
peace-time service over the foreign 
routes they now operate, our expectation 
is to cover such world-wide passenger 
flying at standard rates. 

“In addition to regular airline travel, 
the following types of non-scheduled 
passenger flying are expected to increase 
materially when hostilities have ceased: 
Flights taken in airplanes purchased by 
business concerns for the transporta- 
tion of their personnel. Charter flights 
in planes hired from ‘flying services’ for 
individual trips, Privately owned planes. 

“While the standards and flying expe- 
rience of the commercial airlines in this 
country allow us to take for granted the 
ability of their personnel and the safety 
of their equipment, it is necessary in 
underwriting other types of flying to 
know the qualifications and accident 
record of the pilot, the type of plane 
used, purpose of the flights, the routes 
flown, and the amount of annual flying 
time (flying hours over a three year 
period). ° 

“The underwriter should have this in- 
formation which can best be obtained 
by the use of an aviation questionnaire, 
whenever non-scheduled passenger fly- 
ing is involved, or there is an existing 
or potential pilot hazard.” 


SUPERVISORS MEETING NOV. 14 


The Life Supervisors Association of 
New York will hold its monthly luncheon 
meeting Tuesday, November 14, at tlie 
Hotel Martinique. Willard Chevalier, 
vice president, McGraw-Hill Publishing 
Co., and publisher of Business Weck, 
will address the meeting on “Post-War 
Business Prospects.” 


GEORGE BANKS DUDLEY DIES 


George Banks Dudley, supervisor ° 
Penn State territory, Metropolitan L''¢, 
who has been with the company since 
1905, died suddenly last week at 's 
home in Mamaroneck, N. Y. He joined 
the company as a mail boy when o1'y 
fifteen years old and advanced throws) 
the grades of bookkeeper and executive 
clerk to the rank of supervisor in Ager-y 

. He is survived by his wife; tw 
sons, Lt. William F. Dudley, John ©. 
Dudley; a sister Mrs. Florence Darlit 
a brother, Robert Dudley, of the Pac:'¢ 
Coast Head Office; and one grands", 
Bruce Chapman Dudley. 
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ASSURANCE COMPANY 


CHICAGO, ILLINOIS 


Announces the Appointment of 


Established 1892 


WL. Perrin & Son 


CHARLES BELLINGER GEORGE Ww DAVIS 
' eR 


PERRIN BUILDING. 75 MAIDEN LANE. NEW YORK 7. N. Y. 


As General Agents for 


GREATER NEW YORK and VICINITY 











Life Insurance, participating and non-participating, annuities, 


pension trust, juvenile, group and wholesale plans. 


FRED A. HIEBER, Supervisor Brokerage Department 
Telephone HAnover 2-4044, Extensions 11, 39 or 43 
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Revaluation of Risks 
Discussed by W. E. Price 


PROBLEMS OF UNDERWRITERS 

Any View Based Solely Upon 
Patriotism or Public Relations 
Should Be Rejected 
Price, chiet widere riter, 
f Nebraska, 
Reducing Extra Premiums on 
Men Going into or Now in 
the Service,” at the Institute of Home 
Office Underwriters meeting in Chicago 
last week, said that in considering this 
subject any view that is based solely 
upon patriotism or public — relations 
should be rejected, “Otherwise,” he con- 
tinued, “we would be shifting to other 
policyholders, the cost of any liberali- 
ties granted to a certain few policyhold- 
ers, and we would also become involved 
in other complications, not the least of 
which is the que stion as to the relative 
importance of front-line duty compared 
front duty. From a financial 

perhaps no single company 
Bie of these cases to make 
very much difference, one way or an- 
other, regardless of how the problems 
are handled, but that fact does not elimi- 
nate the advisability of establishing, 
within the company, a policy of handling 
these cases on a basis that is fair and 
equitable, not only to the individual 
concerned but to all the rest of the pol- 
icvholders as well.” 

Explaining the reasoning behind the 
treatment of the several questions in his 
paper, Mr. Price said that it is based 
upon the theory that any request for an 
adjustment in the rating of a policy isa 
request for a modification of an existing 
contract of life insurance. “The com- 
pany is bound by the terms of the con- 
tract and in the absence of any special 
provisions it is understood that the pol- 
icy will continue unchanged ~ Taso soe 
the period of time specified,” he said. 
“If the policyholder becomes a poorer 
risk by reason of a physical impairment, 
or a hazardous occupation, or any other 
cause the company, nevertheless, must 
continue the contract as originally is- 
sued. If the policyholder becomes a bet- 
ter risk by virtue of an improvement in 
his physical condition or a less hazard- 


Says 


Bank- 


“Re- 


W. E. 
ers Life o in discussing 
moving or 


Policies of 


with home- 
standpoint 
will have 


ous occupation, the company, likewise, 
must continue the contract as originally 
issued, unless a request for a change in 


the contract is made by the policyholder. 
Such a request must necessarily invite 
a current appraisal of the risk similar to 
the appraisal made at the inception of 
the contract. Certainly we cannot con- 
fine an appraisal to the favorable fea- 
tures of the risk and exclude the un- 
favorable features. Therefore, it is my 
assumption that a request for a change 
in an existing policy contract gives to 
the company the right to make a current 
appraisal of the risk in its entirety, 
which, of course, includes the physical, 
the moral, the habits, the occupational, 
and all other factors. 

“Manifestly if by contract, express or 
implied, the right to revalue the risk in 
its entirety is foreclosed, the contract 
prevails, and my assumptions made for 
the purposes of this discussion are ren- 
dered invalid. This is a legal problem 
to be determined from the terms of the 
contract. I here assume that the right 
to revalue the risk exists and that our 
problem as underwriters involves the 
proper disposition of cases where that 
right is reserved. 


Diseases Medical Problem 


Says Dr. Irving of Servicemen 


Dr. Albert S. Irving, medical director, 
Commonwealth Life, Louisville, at the 
meeting of the Institute of Home Office 
Underwriters, last week in Chicago, 
spoke on “Diseases Arising from Mili- 
tury Service in Foreign Lands.” 

The underwriting of such cases, Dr. 
Irving said is strictly a medical problem 
and will in most cases be referred to 
the medical director for action. 
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R. Jemison on Problems of 
Applicants Classified 4-F 


Robert Jemison, II, manager, Ordi- 
nary department, Southern Life and 
Health Insurance Co., Birmingham, in 


an address on “Current Underwriting of 
Applicants Classified 4-F,” before the 
of Home Office Underwriters 
meeting in Chicago, last week, said that 
no application on a from 18 
through 41 years of age is clean or clear 
until it has been ascertained whether 
the applicant has been examined for the 
armed services and if so, why he is now 
in civilian life. 
“ 

The problem becomes more 

and confusing as time goes on, 


Institute 


male 


difficult 
* he said. 


“During the past four years Selective 
Service boards have been ordered to 
change and modify their regulations—at 


very frequent intervals, too. For this 
reason we require with each application 
on a male of ‘suspect’ age an informal 
statement signed by the applicant, and 
witnessed, giving full particulars of his 
Selective Service history, draft classifi- 
cation, with reasons, whether examined, 
etc. We prefer an informal statement in 
the applicant’s own words, rather than 
a prepared question-answer form. that 
the agent too often answers for the ap- 
plicant, because frequently we can de- 
tect more from what we read between 
the lines and by what is omitted than 
we can from a checked-off question- 
naire. Also, the psychological effect on 
the applicant seems more inducive of 
truth-telling. Of course, if we have any 
reasonable doubt we secure a medical 
examination.” 

Mr. Jemison read a letter from the 
Washington office of Vice Admiral Ross 
T. MelIntire, surgeon general, United 
States Navy, in answer to a request for 
information regarding a discharged serv- 
iceman, which said that due to a recent 
directive issued jointly by the Secretary 
of War and the Secretary of the Navy, 
it is no longer possible for that bureau 
to furnish information concerning meidi- 
cal records of service and ex-service 
personnel directly to insurance compan- 
ies. The reason for this action is that 
because of the private and confidential 
nature of the information contained in 
these records and to avoid placing vet- 
erans of the armed forces at a disadvan- 
tage in comparison with persons in civil 
life. Copies of medical records may, 
however, be furnished directly to the 
individuals concerned, provided the rec- 
ords do not contain information which 
would prove injurious to their physical 
or* mental health. 





BOSTON ASSOCIATION TO MEET 

A panel discussion featuring speakers 
chosen from among life insurance agents 
in Greater Boston, will be the highlight 
of the November meeting of the Boston 
Life Underwriters Association, to be 
held November 16. The panel will con- 
sist of a chairman and five speakers, 
each of whom is allotted twelve minutes 
to present his tested selling methods. 
The following agents will participate: 
Howard Lilly, John Hancock, chairman; 
M. Eleanor Jackson, Union Central 
Life; Edward R. Gargiulo, Metropoli- 
tan Life; Richard J. Munroe, The Pru- 
dential; Joseph Sosna, Metropolitan 
Life; Harry M. Stone, Columbian Na- 
tional Life. 





HERMAN REINIS 
Brooklyn General Agent 


The Manhattan Life 


(Founded 1850) 
50 Court St. MAin 4-7951-2-3 














Consulting Actuaries 


Woodward, Ryan, 
Sharp & Davis 


41 PARK ROW, NEW YORK 
Telephone BArclay 7-4443 








THE BOSTON MUTUAL 


LIFE INSURANCE CO. 


53rd YEAR OF SERVICE TO THE 
PEOPLE OF NEW ENGLAND 


A company of high character 
and standing. It is known for its 
conservative management and 
strength. 
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JAY R. BENTON. President 
EDWARD C. MANSFIELD, 





iJ 7 y-T 
a) 
HOME OFFICE 


Boston, Massachusetts 








New Union Mutual Directors 
H. Cabot and J. L. Baxter, Jr. 


The directors of the Union Mutual 
Life, Portland, Me., have elected two 
new members, it has been announced by 
President Rolland E. Irish. The new 
directors are Harold Cabot .of Boston, 
president of Harold Cabot & Co., promi- 
nent Boston advertising firm, and John 
L. Baxter of Brunswick, Me., consultant 
of the War Bond Administration, and, 
until recently, chief of the Processed 
Foods Division of the War Production 
Board. 

Mr. Cabot, native of Massachusetts 
and graduate of Harvard University, is 
president of the board of trustees, Con- 
cord Academy; former chairman of the 
New England Council of the American 
Association of Advertising Agencies and 
former member of the executive board 
of that association; and a member of 
the board of directors of Emerson Hos- 
pital, Concord, Mass. 

Native of Maine and graduate of Bow- 
doin College, Mr. Baxter is a partner in 
H. C. Baxter and Bros., Inc. In addi- 
tion to his positions on the War Food 
Administration and War _ Production 
Board, Mr. Baxter is treasurer of the 
Snow Flake Canning Co.; vice president 
of the Maine Canned Food Co.; a di- 
rector of First National Bank of Bruns- 
wick and of Maine Dehydrated, Inc.; 
state chairman of the Maine Committee 
on Economic Development; and over- 
seer and member of the governing board 
of Bowdoin College. 
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THE RECORD 


For forty-four years, through wars, epidemics and depressions, the Home Life has 
Every liberal practice consistent with the safety of policyholders’ funds has been 
Insurance -seteiien at guaranteed low cost has been provided to its policyholders; 


ly can secure a policy for every purse 
payable weekly, monthly, quarterly, semi-annually or annually 


THE HOME LIFE 
INSURANCE COMPANY OF AMERICA 


EXECUTIVE OFFICES: PHILADELPHIA, PA. 
Treasurer: Charles T. Chase 
SECURITY AND SERVICE SINCE 1899 


Secretary: Bernard L. Connor 
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Consulting Actuaries 
FRANK J. HAIGHT, President 


INDIANAPOLIS 


Omaha Kansas City 








The 
(COLONIAL 


LIFE INSURANCE COMPANY 
OF AMERICA 


“A Public Servant Since 1897” 
® 
Protection for Today— 
Security for Tomorrow— 
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Home Office—Jersey City, N. J. 











S. B. Phillips Memorial 


At a recent meeting of the board of 
directors of the Life Insurance Associa- 
tion of America the following memorial 
tribute was paid to the late Sylvan B. 


Phillips, former president of the Union 
Mutual Life Insurance Co., Portland, 
Maine: 


“The death, on October 14, of Sylvan 
B. Phillips took from life insurance a 
leader whose service to the business ex- 
tended over a period of fifty-eight years. 

“From the time when he entered his 
chosen field in 1886, he was connected 
continuously with the Union Mutual Life 
Insurance Co. He was elected secretary 
of the company in 1914, was made a di- 
rector two years later, and in 1928 was 
elevated to the vice presidency. He be- 
came president of the Union Mutual in 
1933 and, after his retirement from that 
office in 1939, continued his affiliation 
with the company as a director and as 
a member of its finance committee. His 
unswerving loyalty to his company, and 
his distinguished service to life insurance 
during the many years he was connected 
with it, form a notable chapter in the 
annals of the business. 

“By this memorial, the association 
seeks to record its respect and esteem 


- for Sylvan B. Phillips and to pay tribute 


to his outstanding career. It extends 
to his family and to his company associ- 
ates its sincere sympathy. 

‘Tt is ordered, therefore, that this 
memorial be spread upon the minutes 
of the association and that copies there- 
of be sent to Mr. Phillips’ family and 
to the officers of the Union Mutual Lift 
Insurance Co.” 





ADVANCED BY UNION MUTUAL 


Charles H. Seavey of the Union Mu- 
tual Life, Portland, Me., has been ap 
pointed an assistant secretary of the 
company, President Rolland E. Irish 
has announced. Mr. Seavey joined the 
Union Mutual in November, 1934, and 
since that time has, been associated with 
the life accounting and underwriting 
departments and with the accident and 
health claims department. He is now in 
charge of underwriting in the accident 
and health department. 
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H A BEHRENS ROY TUCHBREITER pS HOWARD C REEDER ROLLIN M. CLARK 


PRESIDENT FIRST VICE PRESIDENT sn VICE PRESIDENT AND ACTUARY 





HARLOW G. BROWN, VICE-PRESIDENT 
DAvip A. DELONG, AGENCY SUPERINTENDENT 
C. PAUL BARRY, SUPT. GROUP DEPARTMENT 


WILLIAM J. W. MERRITT, 
MGR. BUSINESS DEVELOPMENT DEPT. 


Cumcaco & 


EASTERN DEPARTMENT 
75 FULTON STREET 
NEW YORK 7, NEW YORK 
TEL. BARCLAY 7-2740 


THANKS FOR THE WELCOME! 


On behalf of the officers and directors of Continental 
Assurance Co. of Chicago, my thanks go to many friends, both 
old and new, who have welcomed our company into New York 


State so pleasantly. 


In the busy months ahead it will be the constant objec- 
tive of Continental's Eastern Department and its general 
agencies throughout New York State to demonstrate the high 
quality of service here that has brought about the company's 


rapid growth elsewhere in the country. 


With deep appreciation of the good will and friendly 


welcome we have received, I am, 


Faithfully yours, 


Vice President * 


SECRETARY 
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Henry E. Niles Presides at 
Management Ass’n Meeting 
As vice president of the American 

Management Association in charge of 
the Office Management Division, Henry 
E. Niles, vice president of Baltimore 
Life, presided at a council on office 
management held in New York recently 
at which a wide range of subjects were 
discussed including the returning vet- 
eran, unionizing of office workers and 
job evaluation. 

In a talk opening the conference Mr. 
Niles said in discussing the outlook: “I 
believe that the office manager. must be 
prepared mentally to shift quickly in 
making adjustments to changing condi- 
tions whether they turn out to be in- 
flationary or deflationary. If the wage 
level is changed either upward or down- 
ward, the changes should be related 
insofar as possible to the productivity of 
the workers. This means greater use of 
job evaluation, of measured perform- 
ance, of efficiency ratings.” 





SIR WM. BEVERIDGE PLEASED 


British Professor and Economist Dis- 
cusses British Government's 
Social Security Plan 
Sir William Beveridge, author of the 
Beveridge Social Insurance Plan, re- 
cently addressed the British Parliament 
relative to the British Government’s 
White Paper outlining the Government’s 
own Social Security proposed measures. 
He said he was pleased that the Gov- 
ernment had adopted so many of the 
ideas which he had outlined in his plan. 


Retires After 55 Years 























SAMUEL P. ELLIS 


Samuel P. Ellis, Provident Mutual 
general agent in Cincinnati, will retire 
after fifty-five years of service with the 
company. Mr. Ellis has been a Provi- 
dent Mutual agent since 1899 and gen- 
eral agent in Cincinnati since 1907. W. 
Henry Blohm, who went to Cincinnati 
more than three years ago as partner 
to Mr. Ellis, succeeds the partnership. 
Mr. Ellis is a former president of the 
General Agents Association and several 
years ago a general agents’ convention 
was dedicated to him. 





JAMES D. BENEDICT DEAD 


James D. Benedict, who retired as 
advertising manager of Metropolitan 
Life in 1934, died at Waterbury Hos- 
pital, Waterbury, Conn., November 1. 
He was 72 years old. 

Mr. Benedict was well known in ad- 
vertising circles, had been associated 
with a New York advertising agency 
before appointment as advertising man- 
ager of the Metropolitan in 1925. He 
was born November 2, 1872 in Burling- 
ton, Vt., and was graduated from the 
University of Vermont with the class 
of 1893. 

His survivors are his widow, Mrs. 
Ada P. Benedict, of Bethlehem, Conn.; 
two children, Stuart Benedict, of Mont- 
clair, N. J., and Mrs. W. S. Barbour, of 
Ponte Vedra Beach, Fla.; four grand- 
children, and a sister, Miss Anna Bene- 
dict, of Windsor, Vt. 





3ert Johnston, head of an advertising 
agency bearing his name, addressed the 
recent meeting of the Cincinnati Asso- 
ciation of Life General Agents and 
Managers Association. , 








Assumes New Duties 





JOHN MacKINNON 


The Canada Life Assurance has an- 
nounced the appointment of John Mac- 
Kinnon, CLU, as supervisor of the Mari- 
time Provinces. Mr. MacKinnon will 
continue to make his headquarters in 
Saint John, N. B., and manage the New 
Brunswick-P. E. I. branch, in addition to 
supervising the agency activities in the 
three Maritime Provinces. 

Mr. Mackinnon first became associ- 
ated with the Canada Life in 1914. He 
served overseas in the last war from 
1915, returning to the company in 1919. 
He was appointed manager of the New 
Brunswick branch in 1922, In 1941 Mr. 
Mackinnon won the president’s award, 
the highest honor a Canada life mana- 
ger on this continent can earn. 





LIFE INSURANCE 
PURCHASED ON 


RENEWALS ecunasenss 


RENEWAL PURCHASE COMPANY 


Telephone: BOwling Green 9-0109 











Connecticut General’s Flying Coverage 


(Continued from Page 8) 

(2) Student Pilots. 

Limit $10,000, annual extra $25 per thousand. 

Limit $50,000 with partial aviation exclusion rider. 

(3) Experimental test pilots and crop dusters will usually be con- 
sidered only with partial aviation exclusion rider. 

(4) Military pilots will be considered for $10,000 with partial aviation 
exclusion rider. 

IV. Pilots and non-scheduled flight passengers paying an extra premium and 
also those issued with an aviation exclusion rider will be considered for 
double indemnity which excludes death caused by aviation. 

V. Whether issued with an occupational extra or with a partial aviation exclusion 
rider, pilots will be considered for all plans of insurance issued by the com- 
pany except five or ten year term, income continuance and family income rider. 

VI. Changes on Existing Policies. ; 

Commercial airline pilots (including co-pilots and members of the crew) 
who qualify for a rate of $7.50 per thousand for full occupational coverage 
and who are now paying an annual extra premium in excess of $7.50 per 
thousand will be considered for a reduction of rating on their next policy 
anniversary. 4 

Those who now have policies without a war rider will be given the option 
of accepting a war rider or continuing their existing rating. 

A list of all airline pilots now paying an extra premium will be furnished 
to each office as soon as possible. 





BALTIMORE BOND DRIVE PLANS 


The Baltimore Life Underwriters As- 
sociation are now making plans for par- 
ticipation in the Sixth War Loan cam- 
paign. Those heading the Maryland War 
Finance Committee have announced that 
James P. Graham, Jr., general agent, 
Aetna Life, has been named chairman 
of the division which will contact the 
life insurance fraternity for the sale ot 


Met. Launches Bond Drive 
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a life insurance company distinguished by 
the character and ability of the men and 
women comprising its field organization... 


and by the integrity of its management. 


QUITABLE LIFE OF IOWA 


Founded 1967 


bonds. 





Home office employes of Metropoli- 


tan Life participated in ceremonies 
(shown above) launching the Sixth War 
Loan campaign by 12,000 staff members 
who have a quota of 60,000 sales. The 
day before all division and section heads 
were addressed by President Leroy A. 
Lincoln, Third Vice President Gale F. 
Johnston, chairman Life Insurance Divi- 
sion for Greater New York, and Law- 
rence Washington, assistant treasurer 
and head of Metropolitan home office 
war bond committee. 





H. W. MASON NAT'L VT. TRUSTE 


Harold W. Mason, secretary of thie 
Republican National. Committee, a close 
personal friend and adviser of Thomas 
E. Dewey throughout his campaign ior 

‘ the presidency, and who died of a heart 
attack at the Savoy Plaza Hotel in New 
York on November 3 at the age of 19, 
was a director of the National Life 0 
Vermont. 





CAPITOL LIFE’S LARGE GAIN» 
For the ten months of this year +! 
Capitol Life, Denver, has 103.2% ¢.i 
in written business and 100.4% incre:s 
in paid for business over the same pei 
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Excelsior Life President 





ALBERT MATTHEWS 


Albert Matthews, lieutenant-governor 
of the province of Ontario, has been 
elected president of the Excelsior Life 
Toronto, as mentioned 
briefly in last week’s issue of The ‘East- 
ern Underwriter. He succeeds the late 


Insurance Co., 


Alex Fasken, K.C. Mr. Matthews be- 
came a member of the board of direc- 
tors of the Excelsior Life in January, 
1931. He is senior partner of Matthews 
& Company (investment securities) and 
a director of the Toronto General Trusts 
( ‘orporation. 

A prominent figure in public life, he 
is chairman of the board of governors 
of McMaster University at Hamilton, 
and received the Hon. LL.D. degree 
from McMaster University in 1932, Uni- 
versity of Western Ontario in 1938, 
Queen’s University in 1940 and Uni- 
versity of Toronto in 1941. Acadia Uni- 
versity bestowed the D.C.L. degree upon 
him in 1942, 





Court Upholds Disability; 
Has No Objective Symptoms 


A jury in the supreme court, New 
York County, recently decided that an 
insured under life insurance policies 
should continue to receive disability pay- 
ments even though after ten years of 
a claimed heart condition no substan- 
tial objective symptoms could be ob- 
served. The case was that of Leo M. 
Feder, holding two policies for $47,600 
in Equitable Society, against the So- 
ciety for disability payments of $476 per 
month for seven months and for $2,100 
in premiums insured had to pay under 
protest during period Society suspended 
disability payments. 

Medical testimony presented by the 
Society was that if a person suffered 
from sclerosis of the coronary arteries, 
there should have been some objective 
sy1 ymptoms manifest on physical exami- 

tion and there were none. 

“The Court in the charge to the jury 
left the issue of fact as to whether the 
insured was totally and permanently dis- 
abled to the jury for its determination. 

he jury returned a verdict in favor of 
the plaintiff for the full amount sued 
ie 

Yhe plaintiff-insured was represented 
by David A. Ticktin of Powers Kaplan & 
Berger, and the Society was represented 
by Eugene T. O’Neill of the office of 

D. Fitzgerald. 





LEYENDECKER-SCHNUR GAINS 


Paid business for October of the 
| evendecker-Schnur Agency, Guardian 
Lite, New York, was $1,021,521, bringing 
the total paid-for for the first ten 
inonths of this year to $10,693,224, as 
compared to $7,960,190 for the first ten 
months of 1943, 





Diederich H. Ward, Union Central Life, 
New York, and former president of the 
Life Underwriters Association of the 
City of New York, is chairman of the 
life insurance group in the campaign to 
raise funds for the Visiting Nurse Serv- 
ice of this city. Louis H. Pink, former 
Superintendent of Insurance, is on the 
board of directors. 

The Visiting Nurse Service had 105,- 
494 calls for help last year: 

Some were mothers of children sud- 
denly stricken with pneumonia or re- 
quiring special care and rest because of 
heart disease. 

Some were doctors asking immediate 
aid for families in which diphtheria, 
scarlet fever, measles, chicken pox had 
been discovered. 

Some were distraught husbands whose 
wives were about to give birth to babies 
before schedule. 

Some were families of cancer patients 
whose comfort depended upon the right 
sort of nursing skill. 

Some were friends or relatives of 
solitary aged persons or chronic invalids 
unable to bathe or care for themselves 
without a nurse’s help. 

In all, 477,205 visits were made during 
the year, and one-third of the babies 
born in Manhattan, Bronx and Queens 
came under the care of the Visiting 
Nurse Service of New York. 





Felix Kahn, whose Estate Tax Bond 
idea, has attracted wide attention among 
tax experts and insurance agents, is a 
well known figure on the Pacific Coast. 
He is president of MacDonald & Kahn, 
Inc.; treasurer of Joshua Hendry Iron 
Works, Inc.; Consolidated Builders, Inc., 
and Six Companies, Inc., which is the 
syndicate that built Boulder Dam. He 
is a director of Seattle-Tacoma Ship- 
building Corporation, of Permanents 
Corporation and many other large com- 
panies. He has been and is associated 
with Henry Kaiser in numerous enter- 
prises. 





Fred W. Geibel of Seattle has re- 
signed as editor of the life department 
of the Pacific Northwest Underwriter, 
and announces his purchase of the 
Marine Digest, a Pacific Northwest 
maritime publication. Offices of this 
weekly magazine are located at 101 
Canadian National Dock, Seattle. 

Mr. Geibel joined the Pacific North- 
west Underwriter the year after its 
founding in 1928, while attending the 
University of Washington, and has been 
a big factor in its growth. 

A frequent visitor in the east, Geibel 
has numerous friends in insurance home 
offices across the country. 

“While my new work will take me 
into an entirely new field,” said the 
former insurance editor, “I hope to 
keep in contact with my friends in all 
branches of the insurance business. Par- 
ticularly as I am planning an ‘Insurance 
Buyers’ Guide’ as a part of the publica- 
tion at a later date.” 





Paul Speicher, president and manag- 
ing editor. of the Insurance Research 
and Review Service of Indianapolis, is 
about as well known as any speaker who 
addresses insurance audiences and he 
has long since stopped counting the 
number of forums, congresses and com- 
pany and_ underwriters associations 
meetings he has addressed. 

Speicher is a graduate of the Uni- 
versity of Wisconsin and following his 
graduation he became a member of the 
faculty of the University School of 
Business Administration. At the be- 
ginning of the World War I he was 
called to Washington for service in the 
Bureau of Army Personnel. When the 


war ended he returned to his native 
state of Indiana and began working as a 








DIEDERICH H. WARD 


field sales analyst for the National 
Veneer Products Co. and as a lecturer 
upon business subjects for the exten- 
sion division of Indiana University. 
About that time he met Mansur B. 
Oakes, founder and first president of 
the Insurance R. & R. Service and 
joined that organization. He became 
associate editor, and four years ago, 
upon Mr. Oakes’ retirement he became 
president and managing editor. He is 
author of “The Logic of Life Insur- 
ance.” 





Hospitalized soldiers in the Army Air 
Base Hospital in Weequahic Park, New- 
ark, were entertained by the Women’s 
Club of the Mutual Benefit Life, which 
presented a ten-act musical revue. The 
show, made up of a series of short 
song, dance and instrumental numbers 
in costume was produced under the di- 
rection of Gertrude E. Sharp, chairman 
of the entertainment committee of the 
club. Thirty-three persons were in the 
cast. The preparation and presentation 
of this show, which was also given to 
hospital patients at Camp Kilmor No- 
vember 4 and which will ve given at 
Camp Dix November 11, is part of the 
wartime service program ‘of the Women’s 
Club of the Mutual Benefit. 





Members of the Life Agency Man- 
agers, Inc., of Richmond, Va., voted at 
their October luncheon-meeting to send 
Christmas gifts to patients at McGuire 
General Hospital near that city where 
many soldiers, wounded in the service 
of their country, are being treated. Ben- 
jamin Cottrell, general agent, State Mu- 
tual Life, Worcester, is president of the 
organization. 

Uncle Francis. 


Aetna Cos. Observes 50th 


Milestone of Motion Pictures 

Aetna Life Affiliated Cos. gave cog- 
nizance to the fiftieth anniversary of the 
motion picture industry by sending out 
a letter in a “first day cover” envelope 
to motor vehicle commissioners, police 
and educational authorities and others 
who are actively using Aetna educational 
films. 

Stanley F. Withe, manager, advertising 
and publicity department of the Aetna 
Companies, who signs the letter, points 
out the particular significance for Aetna 
in this milestone, “for it marks the 
tenth year that Aetna has used motion 
pictures as an educational medium.” 
During these ten years, says Mr. Withe, 
Aetna educational films have pioneered 
in bringing stories of safety and health 
to millions of people. 











DISAPPROVE OF RULING 
Recent Cases Where Courts Do Not 


Agree With Revenue Commissioner 

in Installment Payment Option 

In his column on Taxation in the New 
York Times, Godfrey N. Nelson on Sun- 
day last discussed a ruling of the Com- 
missioner of Internal Revenue that 
while the principal amount of life in- 
surance paid upon the death of the in- 
sured is free of income tax the Com- 
missioner held that where the beneficiary 
exercises an option to receive install- 
ment payments over a period of years, 
or during the life time of the bene- 
ficiary, the excess of what would have 
been received in a lump sum payment is 
taxable as income. 

Mr. Nelson said this ruling was re- 
cently disapproved by the U. S. Tax 
Court in a decision to which there were 
two dissents. Also, that more recently, 
the U. S. District Court for the Eastern 
District of Pennsylvania has similarly 
disapproved the Commissioner’s ruling 
in a case where the beneficiary’s right 
of election to receive the proceeds of 
insurance in yearly installments was 
contained in the policy. Latter was case 
of Law v. Rothensies, Collector, decided 
October 11. 






Business Course Lecturer 





HAMPTON H. IRWIN 


Hampton H., Irwin. CLU, educational 
director, Massachusetts Mutual Life, 
will give the second lecture in the Busi- 
ness Insurance Course of the Life Un- 
derwriters Association of the City of 
New York. The lecture on “Partner- 
ships” will be held in the Grand Ball- 
room of the Hotel Pennsylvania on No- 
vember 9. : 

Before going with the home office of 
the Massachusetts Mutual, Mr. Irwin 
was a producer in Detroit for twenty 
years. He served for five years as a 
non-resident lecturer in charge of insur- 
ance at the School of Business Admin- 
istration at the University of Michigan. 





PACIFIC MUTUAL CLU OFFICERS 

Pacific Mutual Life CLU chapter has 
elected the following officers for the en- 
suing year: Ted Dreyer, general agent, 
Oakland, president; W. W. Gillespie, 
home office supervisor of agencies, vice 
president; Floyd W. Forker, general 
agent, Los Angeles, secretary-treasurer ; 
Edwin A. Gross and Malcolm C. While, 
general agent at Oklahoma City, were 
elected to serve on the executive com- 
mittee. 


PAUL BLACKWOOD DEAD 
Paul Blackwood, 62 years of age, 
former law partner of the late James R. 
Duffin, who was president of the former 
Inter Southern Life Insurance Co., 
Louisville, died recently at his home 
in Santa Monica, Cal. 
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THE ELECTION 

Franklin D. has been re- 
elected President of the United States, 
his fourth election to that office. The 
insurance executives of the nation and 
an overwhelming number of the coun- 
try’s insurance production forces were 
staunch supporters of Thomas E. Dewey 
for the office just as they were for Wen- 
dell Willkie four years ago. They will 
accept the verdict in the same spirit that 
when Willkie was defeated; 
will now forget the political issues; and 


Roosevelt 


they did 


concentrate on their every day jobs. 

In one respect the industry of insur- 
been fortunate in the cam- 
paign which reached its conclusion on 
Monday night of this week. That stroke 


of good fortune was that insurance was 


ance has 


not brought forward as an issue. Some 
were fearful that the Republican candi- 
date would devote part of some speech 
to an attack on Attorney General Bid- 
dle because of the latter’s prosecution 
of the South-Eastern Underwriters As- 
the strong fight by the 
companies in the 
interest of the Bailey-Walter bill which 
would remove insurance from the opera- 
tions of the Sherman and Clayton anti- 
monopoly acts. 


sociation and 


property insurance 


Whether Governor Dewey was advised 
to lay off by James S. Kemper, who had 
charge of the finances of the Republican 


party in this election; by New York 
State’s Superintendent of Insurance 
Robert E. Dineen; by Theodore M. 


Riehle, national chairman of the insur- 
men for Dewey committee; by 
Herbert Brownell, Jr., chairman of the 
Republican committee—or by 
all four of them—is not known to this 
paper, but Dewey did not single out in- 
surance itself as an issue. Chances are 
that an attack on Biddle because of his 
anti-insurance attitude was suggested to 
the Governor in some quarters, but his 
advisers wisely put thumbs down. 

If the Administration had been at- 
tacked by the Republican candidate from 
standpoint of its prosecution of the in- 
surance business it would have opened 
the gates to a flood of invective and 
other sharp criticism against the whole 
insurance business, hundreds of stump 
speakers grabbing the issue as a small 
boy grabs a piece of cake, and cutting 
loose with assaults on insurance and its 
representatives. The public — reaction 
been bad. Probability is 
that the President himself would have 
made a major speech on the subject just 


ance 


national 


would have 


as he did in Hartford in a previous 
campaign when certain associations in 
the insurance business, or committees 
purporting to represent insurance, at- 
tacked him and his Administration sav- 
agely. In the campaign just concluded 
the only comment which the President 
made on insurance was when in talking 
for a short time from the _ railroad 
station in Hartford he commented on 
the literature of a committee, claiming 
to represent insurance but which does 
not do so, and made a few: sarcastic 
comments on the criticism of him in 
literature of that committee. However, 
the President in that talk of a fortnight 
or so ago emphasized the fact that in- 
surance is safe and that Hartford com- 
panies are stronger than they have ever 
been. That particular talk, therefore, did 
the insurance business no harm. 


It looks as if Senator Wagner is re- 
elected. That is not good news to the 
insurance fraternity because if his Social 
Security bill is enacted in its present 
form it will further socialize the nation 
and be one of the most costly measures 
ever made a law in the United States. 
It is interesting to note that there were 
no platform assaults on Wagner by 
leading Republican’ orators, and thus 
there was no big boomerang from the 
political hustings against the insurance 
industry. 


Looking at the election returns from 
all angles it is not crucial who is elected 
President of the United States in this 
generation as long as all candidates 
pledge themselves publicly in favor of 
the system of private enterprise. No 
candidate who is against private enter- 
prise can be elected President of the 
United States. As for Congress, it is 
overwhelmingly sympathetic with insur- 
ance and with State insurance super- 
vision. 





Charles H. Roloson, Jr., president of 
Central Insurance Co., Baltimore, has 
been elected a member of the executive 
committee of the Baltimore Chapter, 
American Red Cross. 


* * * 


E. Asbury Davis, president of United 
States Fidelity & Guaranty; Charles R. 
Miller, chairman of Fidelity & Deposit, 
and Robert H. Walker, of Provident 
Mutual Life, are among the members of 
the board of directors of the Central 
Savings Bank, Baltimore. This bank and 
the Hopkins Place Savings Bank have 
just been merged under the name of the 
Central Savings Bank. 





GREATER HARTFORD WAR CHEST | &. 


PRESIDENT, PETER M. FRASER - VICE PRESIDENT, GEORGE F.B. SMITH 


Oct. 2-31.QUOTA‘1300.000.00"” == 











G 
Bv0T* _|1900.000) be ] 



































c 34072] 124473 | (65011 @ | 1985300 e 
mr mes ||" ae fees | gas] gas | ipa-e | 200000), 900000 
(NOUSTRIAL EMPLOYEES | 25,384 59600. | 116,763 | 143844.0 | 150.0338 | $00,000 
Chaiemee: Theres W Deeds 26 29.7 ! 76 1 | 201.000} | 700.000 
GENERAL EMPLOYEES 22.073 655/0.% 5847 | 106. Ty | 600.000. 
Cremer Pramnen $ Brerce 21 eit 74.2 98.7 105.5 | 64a | 500.000 
SPECIAL GROUPS = i* 663 8.35). soaeee 46.402 49 1.557% 60,000 } ; 400.002 
Cregg Srinie W Sexes ia 13.9 og 77,3 1026 “00.000 ie 
sescim. cirts |-[ 88.403 |” 313668%) 4177843] S598372 | 73852221. |, 200000 
Z ae |, 2.3 ‘43° $8. 779 102: HAY 190 001 
= eT 0s5014 & | | 3 
GRAND TOTALS 190.019 ee oO 19.1 he 10! ai! Gare Ee | 4 


























Graphic Arts 


Standing at right of chart are George F. B. Smith (left) and Peter M. Fraser. 


Under the chairmanship of George F. 


B. Smith, assistant vice president, Con- 


necticut Mutual, the Greater Hartford War Chest Campaign raised $1,311,328, the 


largest amount ever obtained in Hartford 


in an annual fund-raising campaign. This 


is $87,000 more than last year and returned the Chest to the winning column after 
three successive failures to reach the goal. Peter M. Fraser, vice president, Con- 


necticut Mutual, is president of the Chest 





Carleton G. Lane, second vice presi- 
dent of Union Mutual Life, Portland, 
Me., is chairman of the government 
division of the State War Chest, Maine 
division of* the National War Fund. 


* * * 


Clarence A. Palmer, formerly adver- 
tising manager now manager of the spe- 
cial business department of Insurance 
Company of North America. celebrates 
his fortieth anniversary with the com- 
pany on November 10. He started in a 
clerical capacity in the North America’s 
old head office at 3rd and Walnut 
Streets. Philadelphia, in 1904. After con- 
siderable underwriting experience. in- 
cluding supervision of Canadian under- 
writing, he was appointed advertising 
manager in 1919, in which capacity he 
served until 1943. During that period he 
had charge of North America’s pioneer- 
ing national advertising, which has ap- 
peared in a large list of publications 
since 1920. Mr. Palmer was responsible 
for much of the research in connection 
with the historical collection of old fire 
relics, fire marks and paintings which 
are exhibited in the company’s museum 
in the head office at Philadelphia. Ac- 
tive in the Insurance Advertising Con- 
ference since its inception. he served as 


its president in 1935 and 1936. 
x * * 


George J. Woodward, general agent 
Equitable Society, Cincinnati, has been 
named sales manager for the Industrial 
and Pay Roll Savings Division of the 
Cincinnati and Hamilton County War: 
Finance Committee for the Sixth War 
Loan drive, and Ira B. Jackson, general 
agent Massachusetts Mutual, is. chair- 
man of the speakers committee. The ap- 
pointments were made by W. Thomas 
Craig, chairman of the Insurance 
Division. 

* * * 


Jack Lacy, director of Lacy. Institute 
of Boston, and formerly with the Con- 
necticut General, discussed life insurance 
salesmanship before the Hartford Life 
Underwriters Association on Friday of 
last week. 


* * * 


Eldon D. Wilson, manager at Rich- 
mond, Va., for the Mutual Life of New 
York, has accepted the chairmanship of 
the industrial and payroll savings divi- 
sions of the Sixth War Loan in that 
city. Most of the members of the com- 
mittee are insurance men. 


G. L. Marston, vice president and 
claim manager, American Mutual Lia- 
bility. was elected grand commander of 
the Grand Commandery, Knights Tem- 
plar of Massachusetts and Rhode Island 
at their 141st annual conclave in Boston. 
Mr. Marston, who for many years has 
been active in Masonic circles, is past 
commander of Coeur de Lion Com- 
mandery of Charlestown. He is also vice 
president of the Medford, Mass., Sav- 
ings Bank. 

x x 

Fred W. Guild, mortgage loan officer, 
New York Life, has recently been ap- 
pointed as a member of the board of 
directors of the YMCA of the City of 
New York. Mr. Guild, who has been 
active in social welfare work for many 
years, has been a member of the board 
of managers of the uptown branch ot 
the YMCA for more than a decade. In 
1943 he was appointed a member of the 
Board of the New York State Training 
School at Warwick by Governor Dewey. 
At the present time, he is chairman oi 
that board. 

ee 

W. J. O’Brien, New Zealand, inspector 
of branches throughout the world for 
the New Zealand Insurance Co., was a 
recent New York visitor. Prior to com 
ing to this country, Mr, O’Brien visited 
company branches in Australia. Before 
returning home he will visit Canada, 
India and the Near East. While in New 
York he made his headquarters with 
Albert Ullmann, president of the Albert 
Ullmann Marine Office, Inc., which rep- 
resents the New Zealand. 

* *  * 

Kellogg Van Winkle, who has been an 
agency manager for the Equitable Lif 
Assurance Society in Los Angeles fo 
twenty years, is being honored by 
three months campaign in honor of th: 
event. In the first thirty days of thi 
testimonial, 253 applications totalin 
$1,220,381 of insurance were writte 
by the agency’s members. 

* * x 

Arthur C. Burnham, supervisor of tl): 
Aetna Insurance Co.’s reinsurance d¢ 
partment, is celebrating his forty-fift! 
anniversary with the company. Hi 
joined as a mail clerk, and in 1923 wa- 
appointed agency supervisor in th: 
Southern department which position h 
held until four years ago when he wa 
transferred to supervision of the com 
pany’s department handling excess lia 
bility. He is a native of Hartford. 
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Hamilton Fish Defeated 

Hamilton Fish, Jr., New York City 
insurance broker, who lives in the Hud- 
son Valley section near President Roose- 
velt’s residence there and who for 
twenty-four stormy years has repre- 
sented the 29th Congress District, was 
defeated for election this week. Winner 
was Augustus W. Bennet, another life- 
long Republican, who ran as an Inde- 
pendent. Fish was attacked on the basis 
of his pre-war record in Congress when 
he was one of the leading isolationists. 

In a statement admitting defeat Con- 
gressman Fish said he had wanted to 
be re-elected in order to serve in a Re- 
publican House where he would be 
chairman of the Rules Committee “and 
thus help stop the march toward Com- 
munism and totalitarianism in America.” 
He alleged he was defeated by Com- 
munists, radicals and New Dealers. 

Mr. Fish was a famous football star 
in Harvard, and soon after leaving col- 
lege went with the New York office of 
John C. Paige & Co., insurance brokers. 

* * * 


Insurance Inquiry in Washington 

Another insurance “investigation” is un- 
der way in Washington, This one, now 
in the inquiry stage, is being conducted 
by the Senate Campaign Expenditures 
Committee in connection with allegations 
that there. hase been partisan political ac- 
tivities by insurance companies and by 
radio commentators on sponsored broad- 
casts, 

Robert T. Murphy, counsel for the com- 
mittee, told reporters that there have been 
complaints that some insurance companies 
were actively engaged in political activity 
during the campaign for President which 
ended with the election Tuesday and the 
committee will determine whether or not 
the facts warrant a full scale investiga- 
tion, 

“Similar inquiries are being made on a 
entative basis to determine whether or 
not the committee would be justified in 
studying radio broadcasts purporting to be 

mpartial news commentaries and which are 
steal to be, in fact, highly partisan,’ 

continued. 

Mr. Murphy declined to identify the 
radio broadcasters under committee scru- 

y, but named several insurance com- 

‘mies and insurance officials against whose 

ivities he said complaints of political 

tivity had been filed. Asked to mention 
mes he alleged that the Pennsylvania 
inufacturers Casualty of Philadelphia 
| distributed literature supporting Dewev 
the Presidency; and H. K. Dent, 
“cattle, president of General Insurance Co., 
ul distributed to stockholders and em- 
oves a letter declaring that a Communist- 
vonsored “revolution by ballot” was under 

'y. The Dent letter did not mention 
iame of a candidate or a party and bore 
‘ notation by Mr. Dent that he had writ- 

n the letter as a private citizen. 

\lso menioned by Counsel Murphy was 
‘ie People’s Committee to Defend Life 
‘surance and Savings of New York which 
Nas sponsored Dewey-Bricker rallies in 
Various states. The People’s Committee, 
by the way, has been something of a mys- 
‘cry to the insurance business as it con- 
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none of the 


sists of a small personnel, 
members of which are well known in the 


insurance business. It was irritation over 
literature of the People’s Committee to 
Defend Life Insurance and Savings which 
induced President Roosevelt to make an 
attack on insurance while speaking in Hart- 
ford during a previous campaign. 
Chairman of the committee is Senator 
Theodore L. Green of Rhode Island, a 


Democrat. 
* 2 2 


Roosevelt’s Hartford Talk 


On his way to Boston last Saturday 


President Roosevelt stopped in Hartford 
long enough to address 40,000 persons 
gathered in the State Armory grounds 
and jammed streets and all vacant places 
near the Union Station, talking from the 
rear platform of his train. It was his 
first visit there since the. Presidential cam- 
paign of eight years ago. 

During part of his talk last Saturday 
he discussed insurance. “In the last cam- 
paign,” he said, “the allegation was made 
that if I were reelected the insurance 
companies of Hartford would have to go 
out of business. It is a satisfaction to 
me that Hartford is not filled with vast 
empty office buildings, formerly used by 
insurance companies. The joke is that 
the insurance companies are better off 
than ever before. 

“IT want to say a word about the cam- 
paign of fear which some Republican ora- 
tors are seeking to spread among the 
holders of insurance policies. Today, as 
before, they are saying that unless this 
Administration is removed from office the 
insurance policies of the people of the 
United States will be worthless. That type 
of campaign has been rebuked by the 
American people at the polls before and 
it will be again. 

“Your insurance policies and your sav- 
ings are as safe now as they ever were 
in the history of the United States and so 
is the insurance business.” 

The President, of course, was indulging 
in considerable exaggeration. I know of 
no insurance executive who has made the 
statement that insurance policies would be 
worthless, no matter who is living in the 
White House. 

a oh 


Dined at Sargent’s Home 


While United States Senator David I. 
Walsh was in Boston Saturday, having 
ridden there on President Roosevelt’s train, 
he had dinner at the home of John Sar- 
gent of the insurance firm of Roosevelt 
& Sargent. The insurance man described 
the senior Senator from Massachusetts as 
an old social friend. Mr. Sargent’s former 
partner, James Roosevelt, the President’s 
son, is an officer serving with the Marines. 

e 22% 
Cargo Claims Against British Ship 
Owners 


The War’ Claims Committee in London 
has issued in pamphlet form the terms of 
the wartime agreement between under- 
writers and the Ministry of War Trans- 
port for dealing with cargo claims against 
ship owners. The agreement is not new 
as it applies to contracts of affreightment 








issued September 1, 1943, but The Post 
Magazine of London says it has received 
little publicity and less explanation. “Per- 
haps this is the reason the agreement has 
not been working too satisfactorily,” says 
Post Magazine, “and the Ministry has 
deemed it necessary to issue more precise 
instructions.” 

The pamphlet states that the agreement 
was concluded in order to overcome diffi- 
culties which had arisen in respect of 
claims made against ship owners by un- 
derwriters under rights of subrogation ob- 
tained by them on payment of cargo in- 
surance claims, and it only applies where 
the Ministry of War Transport has as- 
sumed the liabilities under the contracts 
of affreightment. But as practically the 
whole British mercantile marine is under 
requisition to the Ministry the agreement 
is fairly extensive in scope.. Following 
are some statements made by the magazine 
regarding the agreement: 

“It would appear that misunderstanding 
has arisen because it has been insufficiently 
appreciated that the agreement does not in 
any way affect the relationshin between 
the shipowner and the bill of lading holder, 
but only applies when claims are made by 
underwriters under rights of subrogation. 
In the recent letter of instructions which 
the Ministry has sent to shipowners’ asso- 
ciations and protection and indemnity clubs, 
as a result of the interpretation difficulties 
which have arisen, it is emphasized that 
the agreement is purely a wartime measure, 
and there is no desire either on the part 
of the Ministry of underwriters to do any- 
thing to upset the normal practice of cer- 
tain shippers or consignees who in the past 
pressed claims against carriers, whether 
shipowners or otherwise, before claiming 
on underwriters. 

“The agreement embodies certain rules 
for determining the ship’s liability for loss 
or damage to cargo in Mniistry owned 
or controlled ships, but, subject to these 
rules, the ship’s liability for loss or damage 
to cargo shall be determined in accordance 
with the bill of lading or other contract 
of carriage. 

“First, with regard to unseaworthiness, 
the rules provide that where underwriters 
allege unseaworthiness or lack of due dili- 
gence under the Carriage of Goods by 
Sea Act, 1924, or any similar legislation, 
the ship shall not be liable when it is estab- 
lished that the unseaworthiness or lack of 
due diligence arose directly as the result 
of regulations, directions or requirements 
of the Ministry, the Admiralty or other 
British or Allied Government authority, 
and that from a practical point of view 
owing to war conditions it was not pos- 
sible for the shipowner to maintain the 
ship’s fitness for the carriage of the goods 
in accordance with normal peacetime stand- 
ards. 

“Secondly, with regard to improper stow- 
age or handling, the ship shall not be re- 
sponsible when it is established that dam- 


age from these causes was rendered un- 


avoidable from a practical point of view 
by war conditions. Similarly, the ship is 
absolved from shortage and non-delivery 
claims where, owing to war conditions, 
there was no effective tally at the port of 
shipment or discharge. 

“Thirdly, where cargo covered by an 
under-deck bill of lading is stowed and 
carried on deck the ship shall not be re- 
lieved of the normal responsibility unless 
(a) shipment on deck was from a prac- 
tical point of view unavoidable owing to 
war conditions, or (b) that the under- 
writers or shippers had knowledge of such 
deck stowage prior to sailing. 

“One of the most interesting features 
of these rules is that no claims shall be 
advanced where the loss or damage in re- 
spect of goods covered by any one Dill 
of lading and in the same ownership does 
not exceed £75. This restriction should 
save a good deal of work for all concerned. 

“Claims in the first instance must be 
presented to the shipowner and, if possible, 
disposed of by his protection and indem- 
nity club, but if they cannot be so settled 
reference should be made to a Joint Cargo 
Claims Committee representative of ship- 
owners, underwriters and the Ministry. 
This committee is given wide powers and 
authority, including the overriding of time 
limits for the presentation of suit. 

“Finally, the Ministry’s clearly expressed 
view cannot be too widely known that it 








HAMILTON FISH, JR. 





Dr. Nadler < on Problems of ‘Bank 
Investments 

Discussing problems of investments con- 
fronting the banking system, Dr. Marcus 
Nadler, professor of finance, New York 
University, speaking before American 
Bankers Association, said they will arise 
out of the refunding operations of the 
Treasury which will be very large; the 
need to absorb Government securities which 
will be sold by corporations and individ- 
uals in the immediate post-war period; 
the necessity of relieving the debt burden 
of the nation at the expense of the banks; 
implications arising out of the fact that not 
only the assets of the banks rest largely 
on Government credit but also that de- 
posits of individuals are insured up to 
$5,000 by a Government agency and that 
most of the mortgages held by financial ~ 
institutions are insured by the FHA. 

He said there are certain fundamental 
principles which apply more or less to 
every commercial bank. Briefly he sum- 
marized them as follows: 

1. The investment policy of each bank 
should be based on the composition of 
its deposits. It is quite evident that a 
bank operating primarily with demand de- 
posits belonging to relatively few custom- 
ers will need greater liquidity than an in- 
stitution operating primarily with savings 
deposits belonging to many thousands of 
depositors. 

2. Each bank, in adopting its invest- 
ment policy, should consider the composi- 
tion of its assets other than Government 
obligations. If a considerable portion of 
the assets consists of mortgages or other 
long-term obligations, it is quite evident 
that such an instituion should endeavor 
to have shorter Government maturities. 
On the other hand, institutions which have 
only few securities other than Government 
obligations and have no mortgages at all 
and whose loans are on the whole satis- 
factory can afford to own a larger pro- 
portion of long-term Government obliga- 
tions. 

3. Third, each bank should consider the 
fact that the end of the war may witness 
a considerable crisscross movement of de- 
posits from one section of the country to 
another. While it is fairly certain that 
the total volume of bank deposits is bound 
to increase in the immediate post-war 
period, yet it is equally certain that cer- 
tain sections of the country, notably those 
which had benefited materially from the 
war effort, will lose deposits. Other sec- 
tions, particularly the centers producing 
durable as well as non-durable consumers’ 
goods, as well as the financial centers of 
the country, may gain deposits. 





is not the purpose of the agreement to 
relieve shipowners of the responsibility for 
investigating cargo claims made against 
them, nor does it seek to deprive cargo- 


owners of their rights under contracts of 
affreightment should they insist on exer- 
cising them.” 
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Propose Separation 
Rules Be Eliminated 


EUA PLANS REPEAL SHORTLY 





Would Also Remove Rules Forbidding 
Member Companies from Reinsur- 
ing Non-Members 

At a special meeting of the Eastern 
Underwriters Association, held on Fri- 
day, November 3, the membership gave 
consideration to the recommendation of 
the executive committee that a study 
be made as to the advisability of elimi- 
nating from the constitution and by-laws 
rules applying to separation and the 
maintenance of clear agencies, and the 
rescinding of the rules forbidding mem- 
bers to reinsure non-members. 

The membership approved the recom- 
mendation in principle and authorized 
the officers to prepare for their later 
consideration such changes in the con- 
stitution as would bring these recom- 
mendations into effect, 

It is expected that similar action will 
be taken by the other regional organiza- 
tions in the South, Midwest and Pacific 
Coast. It will be sometime at least be- 
fore rules are actually repealed, which 
has not happened as yet. While indi- 
vidual companies still will exercise judg- 
ment as to what agencies they may wish 
to enter or leave, abrogation of the sepa- 
ration rules removes necessity for such 
decisions by virtue of membership in 
an association. The rules are consid- 
ered by many executives now as no 
longer needed and liable to misunder- 
standing by the public. 

First Separation Rule in 1899 

The first separation rule was adopted 
by the Union, predecessor of the West- 
ern Underwriters Association, in 1899 
for use in fifteen middle western states. 
Purpose was to restrict the activities 
of numerous no n-association companies 
which entered agencies to secure profit- 
able dwelling and contents business, at 
higher rates of commission, leaving the 
less desirable risks for the association 
companies. The latter were needed by 
agents to handle volume as the inde- 
pendent companies did not possess fa- 
cilities sufficiently large to absorb all 
business. In the West agencies which 
wrote a considerable volume of dwelling 
business remained mixed, writing for 
union and non-union companies, and get- 
ting a lower rate of commission from 
their union companies. Agencies which 
wrote largely hazardous risks cleared 
in favor of union insurers as the non- 
union companies were not inclined to ac- 
cept much of this business, 

The Union also adopted a rule that 
union companies would not réinsure 
risks of non-union insurers generally. 
Union agents had complained that some 
union companies were taking business, 
via reinsurance, from non-union compa- 
nies, thus assisting competitor agents. 

At the present time, through rate re- 
adjustments, there do not exist the dis- 
tinctly profitable classes of business, 
nearly all types being profitable or non- 
profitable in accordance with the an- 
nual losses. Hence it does now not 
pay companies to offer high commission 
rates for particular types of business and 
most all companies today write a general 
run of fire and allied lines of insurance. 
As a consequence many companies feel 
today that the separation rules have 
outlived their usefullness and should be 
repealed for the general good of the 
business and the benefit of the insuring 
public. 





K. J. HEINDEL’S NEW POST 
The Fireman’s Fund Insurance Co. an- 
nounces the recent appointment of Ken- 
neth J. 
Connecticut, 
Fleischauer. 


Heindel as special agent for 
succeeding Arthur T. 





Schultz Gt. American 
Newark Br. Manager 


BRANCH MORE THAN 50 YRS. OLD 


Also Named Manager of Service Office 
for Essex and Hudson Counties; 
Field Personnel Announcements 





Carlton W. Schultz has been appointed 
manager of the branch office at Newark, 
N. J., of the Great American Insurance 
Co., headquarters 868 Broad Street. 
William Demmer has been appointed as- 





CARLTON W. SCHULTZ 


sistant manager of the branch. An- 
nouncement is also made of the appoint- 
ment of Mr. Schultz as manager of the 
service office for Essex and Hudson 
Counties, New Jersey, for all companies 
in the Great American Group. Edw. R. 
Prigge, special agent, will be associated 
with Mr. Schultz in the service office. 

The branch office of the Great Ameri- 
can in Newark is more than fifty years 
old. For many years its manager was 
John Fisher and when he died some years 
ago his son, Fred Fisher, who died re- 


New Hampshire Agents, 
Women, Club Name Officers 


Three of the major insurance organi- 
zations of the Granite state held their 
annual meetings in Manchester on Oct. 
26. The New Hampshire Association of 
Insurance Agents elected Von J. Mc- 
Pherson of Claremont, president. Other 
officers chosen were vice presidents, 
Charles J. McKee, Concord; Douglas N. 
Everett, Concord, and John G, Nelson, 
Manchester; secretary-treasurer, Stowe 
Wilder, Portsmouth, and national direc- 
tor, Robert S. Perkins, Manchester, ex- 
ecutive committee, Kennett Kendall, 
Rochester; Robert Davis, North Con- 
way; Hector Polson, Littleton; Dean B. 
Merrill, Hampton; Norman Trask, 
Keene; Harlan Holt, Milford; editor of 
the monthly magazine, Ted J. Rouillard, 
Claremont. 

The New Hampshire Insurance 
Women’s League elected the following 
officers: president, Margaret Challis, 
Manchester; vice president, Margaret P. 
McDonald, Manchester; secretary-treas- 
urer, Katherine Donovan, Concord. 

All officers of the Mountain Field 
club were reelected for the coming year. 
They are president, Wallace H. McKee; 
vice president, Roy French; secretary, 
Roy Montgomery and treasurer, John G 
Tracy. All are from Manchester. 





cently, became manager. 

The northeastern New Jersey field, 
comprising Bergen and _ Passaic Coun- 
ties, is under the supervision of Special 


Agent Roy E. Williams, headquarters 
Newark. Northwestern New Jersey, 
comprising Morris, Union, Middlesex, 


Hunterdon, Somerset, Warren and Ses- 
sex Counties, is under the supervision 
of Special Agent Joseph P. Trost who 
is transferred to Newark from the com- 
pany’s local department. Jesse S. May 
is staff adjuster for the entire New Jer- 
sey suburban field. His headquarters are 
in Newark. It is also announced that 
Alexander Morton, special agent, is 
transferred to the south Jersey field, 
succeeding Mr. Schultz. His headquar- 
ters are at 110 South Fourth Street, 
Philadelphia. 
New York Suburban Territory 

Fred W. Siegel has been appointed 
special agent and will supervise Queens 
and Richmond Counties. Under super- 
vision of Special Agent Louis J. Freder- 
icks are Bronx, Westchester, Putnam 
and Rockland Counties. Special Agent 
Robert M. Simmons has supervision of 
Nassau and Suffolk Counties. Herbert 
J. Stutzman is staff adjuster for the 
entire New York suburban field. Messrs. 
Siegel, Fredericks; Simmons and Stutz- 
man have their headquarters at the 
New York office. 








Ss suniiins ui Market for Foreign Hulls 
Asked by Maritime Commission 


The United States Maritime Commis- 
sion has announced that marine under- 
writers are pledging cooperation in ef- 
forts to expand the American market 


as a step to post-war development of 
the American merchant marine. In pub- 
lic statements, Vice Admiral Emory S. 
Land, USN (retired), chairman of the 
Maritime Commission, has strongly ad- 
vocated such an expansion and recently 
he requested the co- operation of all sub- 
scribers in the American Marine Hull 
Insurance Syndicate, the commission re- 
ported. His letter to the presidents of 
these insurance companies said: 

“In connection with its plans for the 
post-war rehabilitation of the American 
Merchant Marine, and with a view to 
the development of our foreign com- 
merce, the Maritime Commission be- 
lieves that the existence of a strong 
American marine insurance market is 
of great importance. The creation of 
such a market is, as you know, one of 
the objectives of existing legislation re- 
lating to the merchant marine. A broader 
and consequently stronger base will ob- 





viously exist if the American marine 
underwriters take whatever action may 
be necessary to place themselves in a 
position to offer, on a competitive basis, 
coverage on foreign owned, as well as 
American, hulls. 

“A modification of the present agree- 
ments governing the operations of the 
American ,Marine Hull Insurance Syn- 
dicate or such other steps as may be 
necessary to put the American market 
in a position to write insurance on for- 
eign hulls would, therefore, appear to 
be decidedly in the public interest. 

“May I have assurance of your co- 
operation in this matter?” 

The American Marine Hull Insurance 
Syndicate is the successor to the Ameri- 
can Marine Insurance Syndicate, which 
was formed in June, 1920..There is at 
present a syndicate for insurance of 
foreign hulls but its membership is lim- 
ited and only a relatively small amount 
of such business has been written in 
this country. Plans for the future con- 
template a much broader participation 
of American insurers in coverage under 
foreign flags. 





Arthur H. Clarke Joins 
Springfield Compani:s 

SPECIAL AGENT IN MASS., R. 

Has Made Excellent Reputation in N-w 


England With Mass. Agents and 
New England Advisory Board 


— 
. 








The Springfield Group of Fire Insu: 
ance Companies, Springfield, Mass,, 
announces that Arthur H. Clarke, secre- 
tary of the Massachusetts Association 
of Insurance Agents, will become asso- 
ciated with them in the capacity of 
special agent to assist Agency Super- 
intendent Harry J. Landen, 40 Broad 
Street, Boston, in the supervision of 
agents in eastern Massachusetts and 
Rhode Island territory. 

Mr. Clarke was born June 19, 1909, in 
Newton, Mass. He attended the grain- 
mar and high schools of that city, later 
graduating from the Insurance Institute 
of America, fire insurance classes, with 
honor marks. He was associated with 
the Boston general agency of Hinckley 
& Woods for fourteen years, mostly as 
a fire underwriter. 

He became secretary of the Massa- 
chusetts Association of Insurance Agents 
in 1940 and still holds that office, In 
1941 Mr. Clarke organized the insurance 
course at State College, after which he 
developed the agents’ discussion course 
in Massachusetts, with annual enroll- 
ment of 700, and he has acted as leader 
in many of these courses. 

In 1943 Mr. Clarke was elected secre- 
tary-treasurer of the Advisory Board of 
the New England Association of Insur- 
ance Agents, an office he still holds. He 
was also elected secretary of the Eastern 
territorial conference at the National 
Association meeting in Milwaukee this 
year. 

Mr. Clarke has done _ considerable 
speaking at local board groups and other 
state association meetings. He is mar- 
ried to a Newton girl and they have 
one son, Bobbie,-three years old. The 
Clarkes make their home in Auburndale, 
Mass, 





MASS. AGENTS HOLD MEETING 


Harold D. Barnes Reelected President 
at Worcester Gathering; Auto 
Finance Risks Discussed 
Harold D. Barnes, Pittsfield, was re- 
elected president of the Massachusetts 
Association of Insurance Agents at the 
annual meeting held in Worcester last 
week. Leo R. Mongeau, Lowell, is vice 
president. Arthur H. Clarke, Boston, 
continues as secretary, with Carroll K. 
Steele, Gloucester, state national direc- 

tor. 

Reelected as regional vice presidents 
were S. Abbott Hutchinson, Lynn; 
Robert M. Kelley, Hyannis; Dana J. 
Lowd, Northampton; F. R. A. McGlynn, 
Worcester; Edwin H. Merrill, Winchen- 
don; George E. Moulton, Newburyport; 
Warren S. Shaw, Brockton, and Paul J. 
Woodcome, Fitchburg. New regional 
vice-presidents are Robert A. Baldwin, 
Springfield; Phillips Brooks, Haverhil!; 
John E. Bond, Greenfield; Arthur Fitts, 
Framingham, and George E. Kay, F: 
River. 

Mr. Steele, as chairman of the com- 
mittee on bank-agent cooperation in a'- 
tomobile financing, said that a check 
showed nearly every community in tle 
state has one or more banks ready ‘0 
provide borrowers with facilities to fi- 
nance automobile purchases. Howeve', 
their practices vary widely, some ban! s 
insisting that the insurance be written 
in a company chosen by itself. Tle 
Massachusetts association requests eacil 
local board to appoint a committee (? 
operate locally in promoting a satisfac- 
tory local plan after it has been decided 
just what the local procedure should be. 
Mr, Steele advised that efforts be con- 
centrated on having auto purchases lo- 
cally financed and not on fighting the 
finance companies legislatively. 

The new dwelling form was discussed 
by a panel headed by Arthur H. Clarke. 
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Pittsburgh Insurance Club Elects 
Officers and Directors for Year 





French V. Anderson 


New officers of Insurance Club of Pittsburgh, reading left to right, are W. M 


Guthrie, treasurer; 


Dewey Clark, vice president; Paul M. Simmerman, president; 


George H. Hacke, secretary, and Jet Parker, vice president. 


Paul M. Simmerman was elected 
eighteenth president of the Insurance 
Club of Pittsburgh at its annual meet- 
ing on October 23. He is manager of 
the western Pennsylvania claims divi- 
sion for the New Amsterdam and U. S. 
Casualty companies, with which he has 
been associated for thirty years, and he 
is the first member of the claims field 
to be so honored by this Pittsburgh all- 
industry insurance organization. For 
many years he has served the club as 
an officer and director and last fall be- 
came president of its bowling league. He 
is active in the Pittsburgh Casualty 
Claims Association, a member of the 
Pittsburgh Casualty Insurance Claim 
Managers Council, past president of The 
Adjusters Club of Rochester, N. Y., past 
commander of an American Legion Post 
and well known throughout western 
Pennsylvania insurance circles. 

The vice presidents are Jet Parker, 
resident vice president of the American 
Automobile, who was reelected to this 
position, and Dewey Clark of the Frank 
T. Lauinger Agency who had been a 
director. As treasurer the club desig- 
nated W. M. Guthrie, comptroller of the 
Reliance Life, and as secretary George 
H. Hacke of the W. B, Dawson Agency. 

Directors 

Reelected to the board of directors 
were William C. Fiand of Crum & For- 
ster and Val E. Schott of the Aetna 
Casualty & Surety who is also director 
of the Pittsburgh Insurance School. 
Amendments to the by-laws having dis- 
olved the past presidents’ advisory 
‘ouncil, four past presidents of the club 
were selected as directors. They are 
‘harles H. Bokman, who is resident 
manager of the New Amsterdam Cas- 
ialty, and president of the Insurance 

deration of Pennsylvania; John J. 
/Donnell of Lon C, Jeffrey Company, 
c., past president and vice president 

the Pittsburgh Association of Insur- 
ce Agents; Andrew W. Pardew of 
Ym. W. Flanegin & Company, and Wal- 

‘e M. Reid of Wallace M. Reid & Co. 

e new directors are Thomas P. Lowry 

Tener-Lowry, who had served as vice 

‘sident for several years; Earl E. 
‘angewere of Pennsylvania Casualty, 
d Frank P. Siefker of the Allegheny 
vision of the Middle Department 
iting Association. 

The three immediate past presidents 
tomatically become members of the 
ard. They are the retiring president, 
lward A. Logue, state agent for the 
‘surance Company of the State of 
'ennsylvania and associated companies 
vad vice president of the Smoke & Cin- 
er Club of Western Pennsylvania; H. 
\V. Schmidt of H. W. Schmidt Agency 


r 


ee 
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and W. Kaye Estep, manager of the 
Allegheny division of the Middle De- 
partment Rating Association. 

ar Fund Contribution 

In honor of its thirty-nine members 
in the armed forces, the club appropri- 
ated a substantial contribution to the 
United War Fund. The members unani- 
mously adopted the resolution on politi- 
cal activity as recently adopted by the 
National Association of Insurance 
Agents. 

Ralph H. Alexander, Deputy Insurance 
Commissioner of Pennsylvania and past 
president of the club, was introduced as 
the club’s first honorary member. A 
communication was read from the club’s 
only other honorary member, Gregg L. 
Neel, Insurance Commissioner of Penn- 
sylvania. 

Annual reports were presented by the 
following committee chairmen: Mr. 


$25,000 Gift to NFPA 


For Endowment Fund 


The National Fire Protection Associa- 
tion announces the first gift to its en- 
dowment fund in the form of a check 
for $25,000 from the Grinnell Corpora- 
tion of Providence, R. I., as a memorial 
fund to Frederick Grinnell, founder of 
the automatic sprinkler industry. 

Recently the NFPA announced crea- 
tion of its endowment fund to help per- 
petuate a program for the reduction of 
loss of life and property by fire. The 
board of directors of the association 
will serve as trustees of the fund and 
will administer the fund. Many impor- 
tant research projects in the field of fire 
control have not been carried out to 
completion by the National Fire Pro- 
tection Association because of lack of 
funds and it was felt by the officers of 
the association that through the endow- 
ment fund plan a vehicle could be cre- 
ated through which work of vital im- 
portance to the fire-safety of the coun- 
try could be carried out. 





NAMES WEGHORN AGENCY 


The John C. Weghorn Agency of New 
York City has been named inland ma- 
rine agent for the New Brunswick Fire 
of the Home of New York Group, The 
agency previously provided facilities to 
brokers in the fire, automobile and cas- 
ualty fields. The inland marine division 
is being handled by John F. Lane and 
Vincent W. Sweeney, both of whom 
have had long experience. 





Schott, education; Mr, Hammer, mem- 
bership; Mr. Fiand, activities; Charles 
F. Flaherty of Tener-Lowry Agency, 
house; George P. Schaer of New Am- 
sterdam Casualty, auditing; Mr. Estep, 
finance; Mr. Pardew, rules and amend- 
ments; Mr. Guthrie, legislative; Clarence 
H. Alexander of McCandless, Colling- 
wood & Alexander and president of 
Pittsburgh Association of Insurance 
Agents, golf; Mr. Gangewere, war ac- 
tivities; Mr, Reid, library; Mr. Bokman, 
Pittsburgh Insurance Day, and Mr. 
Tucker, Insurance Club United War 
Fund Campaign Division. 


TRAVER WITH NATIONAL BOARD 





Appointed to Public Relations Staff; 
Formerly Manager Chicago Safety 
Council; Also With OPA 
Appointment of George G. Traver to 
the public relations staff of the National 
Board of Fire Underwriters is announced 
by W. E. Mallalieu, general manager of 
the board. Mr. Traver served for four- 
teen years as manager of the Greater 
Chicago Safety Council, one of the 
largest local safety organizations in the 
country supported by industrial and 
business interests. In this capacity he 
was responsible for the organization and 
direction of the accident prevention and 
fire prevention activities throughout the 
entire metropolitan Chicago area which 
brought him into close contact with in- 
surance companies in promoting these 

programs. 

In the past several years, Mr, Traver 
has served as secretary of the Industrial 
Relations Association of Chicago, a pro- 
fessional group of personnel and indus- 
trial relations officials from the indus- 
trial plants and business organizations 
in the Chicago district. 

Mr. Traver comes to the National 
Board from the Office of Price Ad- 
ministration in Washington, where for 
the past two years on a war service 
leave of absence from the Greater Chi- 
cago Safety Council he has been in 
charge of industry relations for the 
Fuel Oil Rationing Division. 





Unity Fire Increases 
Boost Capital to $300,000 


Stockholders of the Unity Fire of 
New York have approved a recommen- 
dation of directors to increase the com- 
pany’s capital to $300,000 by transfer of 
$50,000 from surplus account. President 
John A. Heinze says the increase has 
been approved by the New York In- 
surance Department. 





HARRIS BUYS ST. PAUL AGENCY 


Armand Harris, immediate past presi- 
dent of the Minnesota Association of 
Insurance Agents, has purchased the 
long-established Matteson agency in St. 
Paul and will move it to the Pioneer 
building where he now has his offices. 
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Insurance Co. Elected 


COMPANY LICENSED IN MICH. 


Ferry Chairman and Bowen President; 
Surplus to Policyholders of 
Fire Co. $2,500,000 

Final details of organization were com- 
pleted for the Planet Insurance Com- 
pany, new subsidiary of the Standard 
Accident of Detroit, at the first meeting 
of the Planet’s board of directors on 
October 31, The company, which is 
wholly owned by the Standard except 
for directors’ qualifying shares, is now 
licensed to do business in Michigan for 
fire, inland marine and _ allied lines. 
Licensing in other states will be ac- 
complished in the near future. 

Officers of the new company are D. 
M. Ferry, Jr., chairman of the board; 
Charles C. Bowen, president; F. S. 
Brown, vice president and _ secretary; 
L. K. Kirk, vice president and treasurer; 
R. H. Platts, vice president; J. P. 
Hacker, vice president; all of whom hold 
similar responsibilities with the Stand- 
ard. Capital of the new company is 
$1,000,000 and surplus to policyholders 
$2,500,000, 

The Standard has made an investment 
of approximately $2,500,000 in the stock 
of the company, thus enabling the 
Standard, for the first time in its sixty 
years of existence, to enter the field of 
fire, marine and related lines of in- 
surance. Headquarters of the Planet are 
located in the Standard Accident home 
office building at 640 Temple Avenue, 
Detroit. The extensive sales and serv- 
ice facilities of the standard will be 
utilized by the new insurance company. 


N. J. STATE AGENT FOR AETNA 





Howard L. Waterhouse Named to Suc- 
ceed Late Wallace A. Bell; Was 
Special Agent in That Field 

Howard L. Waterhouse has been ap- 
pointed state agent with headquarters at 
Newark, N. J., for the Aetna Insurance 
Group to supervise the New Jersey ter- 
ritory. Mr. Waterhouse, who for several 
years has been serving that territory as 
special agent, succeeds the late Wallace 
A. Bell 

Mr. Waterhouse has been active in 
field work for the past ten years. In 
1934 he was assigned to the Philadelphia 
and suburban territory as special agent 
for the Aetna and its subsidiary, the 
World Fire & Marine. In 1938 he was 
transferred to Newark as special agent 
for that state where he was associated 
with State Agent Bell. 

Mr. Waterhouse, who has been with 
the Aetna since 1925, began his service 
in the home office accounts department. 
A year later he was transferred to the 
underwriting department for the state 
of New York. Following this assign- 
ment he was made examiner for Mary- 
land, Delaware and the District of Co- 
lumbia. In 1932 he was transferred to 
the New York City department. 

Mr. Waterhouse was born in East 
Hartford,’ Conn., and educated in the 
grammar schools of that town and the 
Hartford Public High Schoal. He also 
studied at the Huntsinger Business Col- 
lege of Hartford. He then spent four 
years in the employ of a large manu- 
facturing concern. 





BROKER’S LICENSE SUSPENDED 
On April 5, 1944, after a hearing, New 
York Superintendent of Insurance Rob- 
ert E. Dineen, suspended for a period 
of six months ending October 10, 1944, 
the broker’s certificate of authority is- 
sued to Henry A. Zdrojeski, 725 Fourth 
Avenue, Brooklyn. The broker applied 
for an order of review which was 
granted and the suspension was stayed. 
On October 23 the Appellate Division 
of the Second Department handed down 
a decision affirming the action of the 
Superintendent of Insurance and setting 
the date of suspension as November 1, 
1944, to continue until April 30, 1945. 


Arthur J. Huneke Leaves 
Post With Eagle Star 


Arthur J. Huneke has resigned as 
assistant United States manager of the 
Eagle Star but has not yet announced 
his future plans. He is well known in 
the inland marine business and_ has 
written many articles and delivered 
numerous talks on that subject before 
agents’ meetings and insurance classes. 
Mr. Huneke joined the Eagle Star in 
December, 1937, as manager of the in- 
land marine department and early in 
1942 was promoted to the post of as- 
sistant United States manager. 

In 1924 Mr. Huneke entered insurance 
with Andrew J. Corsa & Son, one of 
the leading agencies in Brooklyn. Three 
years later he went with Wm. H. Mc- 
Gee & Co., Inc., as special agent and 
in 1932 he joined the Royal-Liverpool 
Group in the metropolitan inland marine 
department. Later he served for a while 
with the Insurance Company of North 
America. He resides in Merrick, L. I. 


INDIANA FIRE LOSSES DROP 

Indiana fire loss during the fiscal year 
ending June 30 declined one-third from 
the previous year, Clem Smith, state 
fire marshal, has announced. Total fire 
loss in the twelve month period was 
$7,137,624, a decline from the previous 
total of $10,803,434. Average loss in 
metropolitan fires was $895 as against 
an average rural loss of $2,343. 











THROUGH LATIN AMERICAN 


Just as you go to specialists for particular 
types of insurance, so you should go to 
specialists for particular areas. Only an 
on-the-ground organization thoroughly 
familiar with local conditions and regu- 
lations can best handle your Latin Amer- 
ican insurance. 

ULTRAMAR is a thoroughly experienced 
and reliable international organization 
with offices, agencies and correspondents 
throughout the Americas, Specializing in 





International Insurance 


ADVANCED IN CHICAGO 





Metzger and Dox Named as Assistant 
Managers of Western Department 
of London & Lancashire 

Thomas Wallas, deputy general mana- 
ger at the head office of the London & 
Lancashire, has recently been visiting 
the company’s Western department office 
in Chicago and, following the death of 


C. G. Robertson, he has announced the 
appointment of Philip C. Metzger and 
Charles E. Dox as assistant managers to 
Manager Claussen of the Western de- 
partment. 

Mr. Metzger started his insurance 
career with the London & Lancashire 
companies in 1905; in 1913 he was ap- 
pointed special agent in Wisconsin and 
in 1917 he succeeded Mr. Claussen as 
state agent in Indiana. In 1921 he was 
appointed assistant agency superinten- 
dent of the Western department at Chi- 
cago where he had previously filled vari- 
ous positions in the underwriting de- 
partment. 

Mr. Dox, nephew of the late Charles 
E. Dox, former Western department 
manager, went to the London & Lan- 
cashire upon his graduation from the 
University of Nebraska in 1929. After 
filling various positions in the Chicago 
office he was appointed special agent in 
Wisconsin in 1935. Recently he was re- 
called to Chicago to assist in the under- 
writing and executive department. 





INTERESTS 


ED 


SPECIALISTS 


Latin American insurance, it acts as For- 
eign Managers for leading U.S. and Latin 
American insurance companies handling 
practically every type of coverage. 

Consider the following three basic ad- 
vantages which dealing with ULTRAMAR 
will bring you: 1—Prompt, time-saving 
settlement. 2—Convenient, direct adjust- 
ment under uniform conditions and 
terms. 3—Payment in either U.S. or local 
currency, as desired. 

We invite queries from individuals, 
business houses, agents, brokers and in- 
surance companies anywhere in this 
hemisphere. Address whichever office is 
most convenient. 


IN HAVANA: Oficinas de Ultramar S. A., Edificio La 
Metropolitana, Habana, Cuba. Phone: M-9869. 
IN NEW YORK: Oficinas de 


Ultramar S. A. of New York, 
80 John Street, New York 7, 


IN MEXICO CITY: Oficinas de 
Ultramar de MexicoS.A., Isabel 
La Cat6élica, No. 45, Mexico, 


N.Y.Phone:WHitehall 3-9690. D. F. Phone Mex L-1063. 





«* FIRE *-» 





REINSURANCE 





WILLIAM PENN FIRE CHANGES 





Has Increased Capital From $500,000 
to $1,000,000; Policyholders’ Sur- 
plus Now Is Over $2,000,000 
The William Penn Fire of Philadel- 
phia announces sale of 20,000 shares of 
new capital stock at $50 per share as of 
October 31. The additional funds thus 
acquired will increase the capital stock 
of the Wm. Penn from $500,000 to $1,- 
000,000. The policyholders’ surplus of 
the Wm. Penn has also been substan- 
tially increased by an additional $500,000, 
in the new financing plan just an- 
nounced, making the policyholders’ sur- 
plus of the company in excess of 

$2,000,000. 

Wm., Penn Fire was established in 
Philadelphia in 1925. For many years it 
operated in the eastern Pennsylvania 
territory writing only selected fire risks. 
In 1941 control of the company was pur- 
chased by the Rhode Island Insurance 
Co. and other New York interests. New 
funds have been paid in to its capital 
and surplus account on subsequent occa- 
sions and sources of new business have 
been made available. The Wm. Penn is 
entered in sixteen states and it is now 
making application to enter additional 
territory. 

Kinds of insurance written include 
practically all of the general fire lines, 
and with the additional funds now avail- 
able in its capital structure, further 
steps are contemplated including a new 
home office building of its own at Phila- 
delphia. 

At a recent meeting of directors the 
following officers were elected: John R. 
Bear, president; William D. Corbett, 
vice president; John E. Reinhold, vice 
president; Hubert F. Young, secretary; 
William F. Buysse, secretary; Thomas 
E. Gaskill, secretary and. Edward J. 
Datty, secretary and treasurer. 





Charles R. Tuttle, Long 
Leader in Midwest, Dies 


Charles R. Tuttle, who retired as gen- 
eral manager of the- Western depart- 
ment of the Insurance Company of 
North America Group in 1936, died No- 
vember 6 in his apartment in the We!- 
ster Hotel, Chicago, at the age of 77. 
Born on March 22, 1867, at Fulton, M»., 
he became special agent of the Home 
at nineteen and served for five years. 
In 1891 he joined the Continental and 
in 1898 was promoted to assistant man- 
ager at Chicago. In 1914 he became vice 
president and general manager of the 
Western department of the America 
Fore Group. 

Mr. Tuttle resigned in 1916 to become 
manager of the Western department ©! 
the North America Group and later was 
given the title ot general manager. !n 
1919 he became a director of Under- 
writers’ Laboratories, Inc. He was ais° 
a director of the Western Adjustment 
& Inspection Co. and the Uniform Prin'- 
ing & Supply Co. and a_ trustee 
Armour Institute of Technology. 
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The Tie that Siuds... 


For our fighting men, the symbol of the Red Cross is 
the symbol of the great tie that binds them to their 
loved ones at home. They know that it stands for an 
army of men and women mobilized in the name 
of humanity. 

This is what every soldier knows about the Red 
Cross: If he is out of touch with the folks back home, 
the Red Cross will reestablish the broken link. If he 
is wounded, field service men are there—no matter 
where he is—to make things easier. If he needs 
life-giving plasma it is ready because someone on 
the home front donated his or her blood. If he 


is a prisoner, the Red Cross gets a message through to 
his folks and sees that he receives Red Cross packages. 
The work of the Red Cross is endless—and that 
work depends on you. For without the never-failing 
help of countless thousands of civilians, often anony- 
mous, the Red Cross could not carry on this great 
service of mercy. 
Give of your blood . . . your money . . . your time. 
Do your part to make certain that the Red Cross can 
continue to be the tie that binds those who fight 
with those who watch and wait at home for the 
victorious return of America’s army of freedom. 


This is the ninth of a series of advertisements dedicated to the American Red Cross by 


THE HOME INSURANCE COMPANY, NEW YORK 


FIRE ° 


AUTOMOBILE ° 


MARINE 





Page 22 














Agency Management Efficiency More 
Vital Now Than Ever, States Beling 


With the extreme shortage of person- 
nel due to the war it is of more impor- 
tance than ever that producers help to 
maintain a high standard service to 
policyholders through increasing the effi- 
ciency of office operations, Oscar Beling, 
superintendent, agency systems depart- 
ment, Royal-Liverpool Group, declared 
when addressing the regional meeting of 
the New York State Association of Lo- 
cal Agents at Rochester yesterday. Time 
saved in handling office detail may be 
more profitably employed on _ planned 
production activities. 

Considering the activities which go to 
make up an insurance agent’s office Mr. 
Beling presented the following questions 
as 2 “blueprint for profit”: 

Do I have a constructive and well- 
outed day-in and day-out plan for 
selling activities ? 

‘2 Do I hold the right kind of sales 
meetings at regular intervals? Even the 

me-man agency can get results by going 
into ‘executive session’ with itself. 

“3. Do my employes have enough 
training to serve my customers properly 
and intelligently? Do they maintain 
pleasant relations with the insuring pub- 


lie? Are they definitely sales-conscious ? 

“4 Is my office arranged attractively 
and designed for the maximum effi- 
ciency ? 

“5 Do I have a set of adequate line 
records which will tell me quickly any- 
thing I should know about each cus- 
t mer’s business? Do I use such records 
to help me sell a complete plan of pro- 


tection to every worthwhile client. 
Modern and Efficient Files 


“6 Are my files modern and efficient ? 
Can I find what I want when I want it? 

“7 Are my expiration records _com- 
plete and under adequate control? — 

“8. Are the stenographic and_policy- 
writing details in my office efficient and 
well co-ordinated ? 

“9 Do my accounting records tell me 
simply, economically and efficiently what 
mv assets may be and their real value, 
what my obligations are—inclusive of 
tax liabilities and adequate reserves for 
unearned commissions — whether my 
business is showing a healthy increase, 
whether my expenses are out of line, 
whether I am making a profit and how 
much, what the real worth of my agency 
may be and other matters of equal im- 
portance ? Lot: 

“10, Are my collections receiving con- 
sistent, diplomatic and courageous atten- 
tion? Do I keep ‘special arrangements’ 
at a minimum? Can I hold my business 
by giving real service rather than by 
mi 9 extending credit? 

“The answers to these questions may 
well spell the difference between an 
agency that is going places and one 
which may be losing ground. 

Production 


“Production efforts are taking on dif- 
ferent patterns,” said Mr. Beling. “Gaso- 
line rationing has reduced the practical 
value of the automobile as a transpor- 
tation medium. As a result, soliciting 
by telephone or letter—although admit- 
tedly not as effective as personal calls 
is assuming greater proportions. At the 
ame time, the practice of careful plan- 
ning of contacts which is now forced 
unon us will be very valuable when hos- 
tilities cease and we can resume normal 
activities, 

“Survey and analysis work may be 
considered more important than ever. 
The constantly changing conditions 
make careful and periodic reviews of 
clients’ insurance needs very desirable 
not only to provide now the service your 
insuring public has the right to expect, 
but also to assist in cementing relation- 
ships which will pay dividends later. 

Personnel 

“Proper training of the staff will re- 

sult not only in more efficiency, but will 


also help develop the latent possibilities 
of salesmanship among your employes 
who, in many instances, are as famihar 
with rates and forms as are the pro- 
ducers. 

“Since telephone contacts are replac- 
ing personal visits to a marked degree, 
many agents are training their staffs in 
the proper use of the telephone. The 
tone and inflection of the voice, cour- 
tesy and speed in answering and trans- 
ferring calls, friendliness and cheerful- 
ness in handling calls, all help to build 


up the agency’s reputation for service. 
ffice Equipment 

“One of the best advertisements an in- 
surance agency can have is an attractive 
office. Properly arranged, it promotes 
efficiency in the personnel and also re- 
duces the unnecessary duplication of 
effort prevalent to some extent in every 
office. 

“Today in offices we find orderly rows 
of steel flat-top desks, arranged to pro- 
vide for a steady even flow of work 
through the office,” Mr. Beling contin- 
ued. “Indirect lighting, scientifically de- 
signed to give the most candlepower 
with the least eyestrain, supplements the 
natural light when necessary. All daily 
reports, correspondence, blank policies, 
forms, and other documents except 
those in actual use are neatly housed 
and readily accessible in smoothly oper- 









on them November 2nd, 1675. 


1000 troops were formed in Massachusetts and Connecticut— 
there were no Rhode Islanders among them—with Governor 
Winslow of Plymouth Colony in command. At Wickford Point, 
Captain Prentice and scouts surprised an Indian camp, forcing 
them to reveal the location of their buried corn and their fort. 
The entire forces then set out, and after extreme hardships in 
freezing weather, were led by a captured Indian to the hidden 
fort, on an island in a big swamp. Fortunately for the white 
men the swamp waters were frozen giving a solid footing. Inside 
crudely built barricades were several hundred wigwams, a block- 
house and between three and four thousand Indians. One of 
the most horrible-massacres in American history followed; many 
of the surprised braves were shot, and the women and children 
driven back repeatedly into the burning wigwams. 


Canonchet, chief sachem, was one of the few to escape, and 
enlisted enough help from other tribes to continue the hostilities 
into the next year. He was finally captured near Pawtucket, and 
taken to Stonington, Connecticut where he was shot to death. 
To the last, Canonchet had tried to remain friendly with Roger 
Williams and because of this friendship spared the lives of 


fons Narragansetts were slow to fight, although they sheltered 
many other Indians who under King Philip of the Wampa- 
noags engaged the white men in bloody fighting. This condition 
caused the “United Colonies of New England” to declare war 
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ating metal file cabinets. Resilien: floor 
coverings are kind to the feet as v,<ll as 
being part of the simple schene of 
decoration. In short, the whole off ce js 
designed with an eye to utility eff. 
ciency and real constructive effort 

“Radical changes in an office |ayout 
involving the purchase of new © juip- 
ment may have to be deferred uni!) the 
end of the war. However, it is ©ome- 
times possible to reduce waste nition 
by rearranging present equipment. (Oc- 
casional doses of paint and varnis!, will 
do wonders for drab desks, walls and 
floors. Mechanical equipment, ‘sucl) as 
typewriters, adding machines and dic- 
tating machines will have to serve much 
longer because of government priorities 
and therefore, should be serviced at 
frequent intervals to prolong their use- 
ful life. 

Line Records 

“Line records are records which may 
be considered the basic tools of pro- 
duction. The service which customers 
expect can best be maintained by  hay- 
ing records available which will tell 


quickly and accurately the types of 


coverage written for each insured 


and 


also the forms of protection which 
should be solicited to round out com- 


plete insurance programs. There 
many different types of line recor 


are 
Is in 


use—index cards, invoice carbon cop‘es, 


book records, an elaboration of cus 
ers’ ledger entries, etc.—and all po 


tom- 


SsSess 


points of merit. An increasing number 


of agents are adopting the so-called 
Folder Plan’ with the feeling that 
more closely allied with the thougl 
reducing filing and ‘finding’ opera 


‘Line 


it is 
it of 
tions 


and expiditing all production activities 


at a minimum of effort. 


“The plan is based on the premise of 
alphabetical filing of daily reports com- 
bined with line records. This seems es- 


sentially practical since an agent’s 


con- 


tacts with his customers are based on 


the names of those customers. At 


1 in- 


sured invariably knows his own name 
but, just as invariably, he does not know 


the name of his insurance carrier, 


policy number, or his expiration 


Mr. Customer looks to his insur 


agent to provide adequate protectic 
a sound reliable company able and 
ing to pay losses when they occur 


his 
date. 
ance 
yn in 
will- 
but, 


until those losses do occur, he is quite 
satisfied to have his agent record all 


pertinent information. 


“Granting the soundness of the alpha- 


betical filing principle, it is a si 


mple 


Providence people when burning their town. His death marked 


the real end of the Narragansetts. 


The lands roamed by the Narragansetts make a very 
different picture today, but the scenes are still attrac- 
tive; the first office of the Rhode Island Insurance 
Company did not look like the present Home Office, 
but the Company aims are the same—to continue 
“Progressive in Outlook, Conservative in Management”. 
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step to combine the daily report files 
with the line records. Briefly, this is 
accomplished by using one or more 
folders for each insured. In each folder 
are placed all daily reports for an in- 
sured regardless of type of business. 
Pertinent correspondence may also be 
placed in the respective files since most 
correspondence is in connection with 
specifically named insureds. The filing 
face of the folder is designed to serve 
as a brief record of lines written. An 
expiration control may also be included 
in the plan. 

“In a line folder form recently devel- 
oped by us, a solicitation guide is in- 
corporated, listing virtually all the kinds 
of insurance most generally sold and 
arranged to show which have or have 
not been accepted by the individual! cus- 
tomer. All folders are filed alphabeti- 
cally by insureds’ names to provide a 
ready reference without the necessi:y of 
consulting any intermediary reco1 


Accounting 


“Carefully planned, an accounting 
system can contribute materially ‘) av 
agency’s success,” Mr. Beling sti sed. 
“While no standard accounting [1oce- 
dure can be designed to meet the indi- 
vidual requirements of every agency, 
here are some suggestions which a) 
assist in promoting further efficiency. 

“The simplest system is usually the 
most effective. Perhaps one of the Dest 
illustrations of this truism is the man 
fold invoice plan. Briefly, the plan con- 
templates preparing the invoices in sets 
at the time the policies are wriiten. 


(Continued on Page 26) 
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BUILDING AMERICA! 








In 1900 only 5% of the 
bread consumed in the U.S. was baked 
outside of the home. Today approxi- 
mately 85% of it comes from America’s 
modern bakeries. 
The country’s 30,000 bakeries employ 
over 250,000 people, and have an an- 
nual payroll of a quarter of a billion 
-dollars—highest among all the food 
industries. In value of products used 
yearly (an estimated two billion dollars) 
American bakeries are second only to 
wholesale meat packing in the food in- 
. dustry field. 

The expression, “Clean as a modern 
bakery,” is a common figure of speech. 
Today the American baking industry 

‘represents the latest developments in 
machinery, production and distribution 
methods and sanitary handling. 



























PROTECTING 
AMERICA 


Through the ages, bread has been the basic food 
of soldiers—and under the present vitamin and 
mineral enrichment program, “enriched” flour 
and bread are playing an important part, not only 
on the fighting front but also by providing an 
ideal means for getting required nutritive value 
into the diet of civilians at home. 

Insurance Protection, too, is “enriched” by ac- 
tivities which not only minimize the danger of 
damage to property by fire or other hazards but 
also safeguard human life by encouraging the use 
of all precautionary measures and equipment 
known to modern safety engineering. 

Inquiries are invited regarding the extensive 
underwriting and service facilities of the Royal- 
Liverpool Group. 






Westinghouse 


Bread, the ideal companion to all 
foods, offers a war-time means of 
extending ration points, adding ex- 
tra nutrition and wane ie costs. 
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Civic Responsibilities 


IN TALK TO INDIANA AGENTS 


NAIA Public Relations Counsel Averell 
Broughton Stresses Four Major 
Factors of Program 





In discussing the four major fronts 
on which the National Association of 
Insurance Agents is directing its efforts, 
namely insurance, legislative, general 
business and the public, the National 
Association’s President W. Ray Thomas, 
reminds agents that they have another 
important obligation which he termed 
“our civic responsibility.” Speaking be- 
fore the annual meeting of the Indiana 
Association of Insurance Agents last 
week Mr. Thomas told his audience: 

“We have continued to put public in- 
terest first as a matter of course, be- 
cause no group, even if it so desired, 
could long succeed if it went against 
the real welfare and good sense of our 
nation on the business and economic 
fronts. 

“True, we are an agents’ association 
which stands for the interests of the 
agents first and foremost, but part of 
that support and work for the agent 
includes various programs which em- 
brace other interests, because we realize 


that to win success, we must always 
merit it. 
“We have our educational program, 


we study the qualification problem, we 
consider competitive problems, and al- 
ways from the standpoint of the agent 
in whose service we believe and whose 
future we believe to be important to 
the insurance business and the welfare 
of the country. 

“We yield to none in our support of 
the war effort, but part of our job is 
{to maintain the business structure so 
that jobs will be ready and waiting for 
the men and women of the armed forces 
when they return to civilian life. 

“This year our association has advo- 
cated definite political action. You will 
remember the pamphlet— ‘Supporting 
American Business’—which has received 
wide distribution among not only our 
members, but other business groups. A 
special printing of 1,500 copies has re- 
cently been made for the Chamber of 
Commerce of the United States for dis- 
tribution to individual chambers every- 
where. That resulted from contact by 
the chairman of our public relations 
committee with the chamber, 

“The message of that pamphlet was 
that we as individuals, and on a strictly 
non-partisan basis, can and should ful- 
fill our duties as citizens and business- 
men by keeping a careful watch on leg- 
islative and political developments. We 
urged, and again I urge you, to measure 
candidates against the principles there 
laid down. If candidates are thus meas- 
ured, your vote and your support will 
go to men and in these times possibly 
to women, who stand for the ideals 
which you as individuals and as citizens 
believe are important to the survival 
of American life and American business 
as we have known it.” 

Averell Broughton, public relations 
counsel of the NAIA, emphasized the 
pratical and common sense nature of 


the current public relations program. 
Said Mr. Broughton: 
“The National Association program 


this year has been so thoroughly dis- 
cussed I am sure most agents and com- 
pany people understand it is funda- 
mentally a program directed to the 
solution of problems on four fronts. 

“These are the insurance front, of 
course, meaning harmonious and effec- 
tive relationships with all producers, 
with the companies, the associations and 
the commissioners. 

“A second major front is the legisla- 
tive, where Washington is a symbol, 
but it is a problem which is repeated 
in every state legislature. 

“The third front is the general public 
where there is a tremendous job still 
to be done in education and informa- 


tion as to the true functions of insur- 








Aid to Returning Veterans 
The Insurance Club of Minneapolis 
has entered into a program directed 
upon the problems of readjustment that 
confront discharged members of the 
armed forces. The activity will include 
employment assistance and the extension 
of facilities for education in the field of 
insurance. A study is to be initiated at 
once to ascertain what can be done to 
help the veterans to the fullest extent. 
George F. Duerr, president of the In- 
surance Club of Minneapolis and state 
agent in Minnesota for the Providence 
Washington Co., has appointed a com- 
mittee as follows: L. J. Gleason (chair- 
man), member of the legislature and 
head of the Hennepin Insurance Agency 
of Minneapolis; Oscar Eastman, vice 
president, Northwestern Fire & Marine; 
George W. Wells, Jr., vice president, 
Northwestern National Life; W. W. 
Vocht, resident vice president, Marsh & 
McLennan of Minneapolis; James D. 
Twohig, resident manager, United 
States Fidelity & Guaranty; Olof Hed- 
ford, personnel manager, Chas. W. Sex- 
ton Co. of Minneapolis; E. C. Bowe, 
state agent in Minnesota, Springfield 
Fire & Marine. 


VICE PRESIDENT OF AGENCY 

Kroh & Miller, Inc., Stock Exchange 
Building, Baltimore, engaged in gen- 
eral insurance, has announced the elec- 
tion of Frank Shramek as vice presi- 
dent of the company. 








ance and particularly the function of the 
agent. And with the general public we 
must include the business public which 
requires somewhat different approach. 

“The fourth, and in some ways the 
most important of all, is that tremendous 
job to be done with and through our 
own membership to maintain effective 
communication and a common purpose 
throughout a group of nearly 100,000 
individuals. That is a big job in itself 
and one which has called for the best 
thought and judgment of your executive 
group and your public relations com- 
i.ittee this year. 

“There is nothing complex about the 
public relations program thus broken 
down into its elements. It is common 
sense to say that it is fundamentally 
an educational effort, but education 
along specific lines and using the spe- 
cific tools and techniques which are 
available through public relations or- 
Zzanization, 

“These are, of course, publicity, direct 
mail, folders, booklets and possibly some 
keynote or spearhead advertising on a 
modest basis plus all the other natural 
means of communication.” 


( ) 
Fire, Casualty 











and Surety 
Reinsurance 


* 


Excess Covers 
* 


EXCESS 
UNDERWRITERS 


INC. 
90 John Street, N. Y. 
BEekman 3-1170 


Arthur Von Thaden, Pres. 
Lester A. Menegay, V. P. 











November 1(), 1944 























Mamsreenciewetii 














THE OLDEST INSURANCE 
COMPANY IN THE WORLD 





55 FIFTH AVE., NEW YORK 











N. Y. Court Holds Appraisal 
Agreement Must Be Observed 


The New York Court of Appeals af- 
firms the judgment of the Appellate Di- 
vision in the case of Buchholz v. United 
States Fire (265 App. Div. 467, 39 N. Y. 
S. 2d 663), entered February 18, 1943, 
affirming, by a divided court, dismissal 
by trial term, of an action on a fire 
policy. 

The policy contained a provision for 
appraisement, and after a total loss the 
parties agreed upon such. This action 
was brought by an assignee of the in- 
sued who claimed, under a rider to the 
policy reading: “Loss Adjustment 
Clause—It is understood and agreed 
that the basis of settlement on stock 
sold but not delivered shall be the as- 
sured’s selling price,” that the property 
covered by the policy had been sold but 
not delivered by the insured and that the 
selling price thereof was greater than 
the coverage. The action was to re- 
cover the face amount of the policy. 

The Court of Appeals holds that, al- 
though the appraisal agreement did not 
displace the rider provision, it did not 
follow that the loss was to be paid with- 
out performance by the insured of the 
appraisal agreement. There was a dis- 
pute as to whether the property had 
been sold by the insured. Consequent- 
ly, the insurance company was justified 
in insisting that the value of the prop- 
erty be fixed by the appraisers prior to 
litigation of the issues, including the 


dispute as to whether there had been a 
sale. 56 N. E. 2d 43. 





WARREN CHICAGO AGENTS HEAD 


I. O. Warren of Associated Agencies 
has been elected president and chair- 
man of the executive committee of the 
Chicago Association of Insurance Agents, 
Other officers are Emil L. Lederer, vice 
president; Lyman M. Drake, Jr., secre- 
tary, and A. C. Butler, treasurer. 
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NEW PROSPECTS— 
NEW INCOME 


Record-breaking fur sales create a 
record-breaking list of new prospects 
for Fur Floater insurance! Our new 
pamphlet is available at your request 
to bring you record-breaking results! 








NEW HAMPSHIRE FIRE LOSSES 


According to figures issued by the 
New Hampshire Insurance Department, 
total damage by fire for the year end- 
ing December 31, 1943, was as follows: 
on buildings, value, $9,600,610, damage, 
$1,008,204; insurance carried, $7,646,067. 
On contents, value, $7,732,822; damage, 
$663,720; insurance carried, $1,090,110. | 

There were 979 fires causing partial 
loss and 141 causing total loss. Fires 
were reported in 523 dwellings, 170 in 
apartments and_ blocks, twenty-two 
farms, sheds and hen houses, twenty- 
five in factories, twenty-two in garages, 
twenty-one in public buildings, twenty 
in restaurants and eighty-nine lM 
stores. 

The total number of fires was 1,120; 
total valuation of property $17,922,691; 
total insurance coverage, $14,922,6') ; to- 
tal insurance paid, $1,936,351. 





MICHIGAN AGENTS MEE? 


The executive committee of the Mich- 
igan Association of Insurance cents 
was called by President Carl Trayecr 0! 
Lansing to meet at the Hotel Ulds, 
Lansing, November 9 to consider various 
business matters. Mr. Trager presided 
at the session. Coincidentally, the auto- 
mobile insurance study committee met 
in Lansing the same day, it was am 
nounced by Waldo O. Hildebrand, asso 
ciation stcretary-manager, and its rec- 
ommendations were reported to tlic ex 
ecutive committee by its chairman, Al- 
fred I, Dreifuss of the Woodward 
Agency, Detroit. 
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Take a good look at this photograph of our boys under fire on Saipan. Fight- 
ing their way to Tokio—island by island, foot by foot. All risk their lives and their 
future — Why? So that you can sit back and take it easy? 


NOT BY A LONG SHOT! They expect you to back them to the limit — To 
buy more bonds and to see that war equipment and supplies reach them in time. 


CAN YOU TELL THE MARINES THAT YOU'LL NEVER LET THEM DOWN? 


Firemen’s Insurance Company of Newark,N.J. Milwaukee Mechanics’ Insurance Company 
. Organized 185: 


FIRE- MARINE: eile — 
The Girard Fire & Marine Insurance Company _Royal Plate Glass & General nd Co. of Canada 
Organized 1853 Organized 1906 
National-Ben Franklin Fire Insurance Company _‘ The Metropolitan Cosuality Ins Insurance Co.of N.Y. 
Organized 1866 Organiz 
The Concordia Fire Insurance Co. of Milwauk Cc cial C Ity Insurance Company 
Organized 1870 Organized 





SU RANCE Pittsburgh Underwriters - Keystone Underwriters 
HOME OFFICE 10 PARK PLACE - NEWARK I, NEW JERSEY 
Western Department: Foreign Department Canadian Departments Southwestern Dept, Pacific Department 
120 So. LaSalle St. It John St. 465 Bay St., Toronto, Ontario 912 Commerce St. 220 Bush St. 
Chicago 3, Illinois New York 7, New York 404 West Hastings St., Vancouver, B, C, Dalias |, Texas San Francisco 6, Calif. 


BUY MORE BONDS --AND KEEP THEM 


Official VU. S. Marine Corps Photo 
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Henry and Welsh Named 
To Executive Committee 


ALVIN S. KEYS REAPPOINTED 





Roster of NAIA Committee Completed; 
to Meet in Philadelphia Nov. 12-15; 
Thomas Lauds Appointees 

Victor G. Henry, Wichita, Kan., and 
William P. Welsh, Pasadena, Cal., are 
the new appointees to the executive 
committee of the National Association 
of Insurance Agents, and Alvin S. Keys, 
Springfield, Ill, has been reappointed, 
thus completing the personnel of that 
body under the provisions of the Na- 
tional Association’s constitution. Re- 
tiring from the committee are Guy M. 
Lands, Tulsa, Okla., and Harry Perk, 
Jr., Los Angeles. 

The new appointments are announced 
by President W. Ray Thomas, Pitts- 
burgh, Pa.; Vice President Hunter 
3rown, Pensacola, Fla.; Guy T. War- 
field, Jr., Baltimore, and W. Loring 
Ferguson, New Orleans, members of the 
executive committee. 

Mr. Ferguson and Mr. Warfield were 
elected at the National Association’s 
meeting, in Milwaukee last month. The 
new committee will meet in Philadelphia 
on November 12-15 to discuss committee 
appointments and other organization 
plans for the coming year. 

Thomas’ Comment 





In commenting on the appointments 
as announced, President Thomas _ par- 
ticularly cited the good fortune of secur- 
ing, for this important assignment, men 
of high caliber with long and varied 
experience in local, state and national 
affairs. 

“The new committee tvnifies a posi- 
tive cross-section of the National Asso- 
ciation,” Mr. Thomas said, “Aside from 
the necessary geographical distribution, 
which in wartime makes the choice 
doubly difficult, the men who constitute 
the new committee are successful execu- 
tives of both large and small agencies 
which assures that all problems pertain- 
ing to the local agent will be given 
broad and adequate consideration. We 
are indeed richly endowed in having 
among our members men who have not 
only demonstrated their competence and 
astuteness in association matters and 
business, but men who are willing to 
make the necessary sacrifices to serve 
their fellow agents in the cause of the 
American agency system.” 

Victor G. Henry Career 


Victor G. Henry, owner and manaver 
of the Kessler & Henry Investment Co., 
Wichita, is well steeped in local, state 
and National Association affairs. He 
was recently reelected to a second term 
as state national director of the Kansas 
Association of Insurance Agents, and 
during the past five years, has served 
as president of the Wichita association 
and president of the Kansas association. 

In National Association affairs, Mr. 
Henry has been consistently active. He 
was a member of the membership com- 
mittee in 1941, and chairman of the 
accident prevention committee in 1943. 
Many will remember him as the con- 
genial and capable general chairman of 
the National Association’s mid-year 
meeting at Wichita, in April, 1940. He 
was born in Ripley, Ohio. September 4, 
1891. He received an LL.B. degree from 
the Kansas University Law School in 





COX AGAIN HEADS COMMITTEE 





Brooks Also Reappoints Conklin and 
Zimmerman in N. J.; Names Dele- 
gates to Philadelphia Parley 
Fred J. Cox, Perth Amboy, former 
president of the New Jersey and Na- 
tional Associations of Insurance Agents, 
continues as head of the public relations 
committee of the New Jersey Associa- 
tion; John C. Conklin, Hackensack, is 
reappointed chairman of the compensa- 
tion conference committee, and Arthur 
L. Zimmerman, Newark, remains chair- 

man of the finance committee. 

These and other committees chairmen 
were announced by Herbert L. Brooks, 
Newark, president of the association, 
following the recent organization meet- 
ing of the executive committee-of the 
association. 

Named to serve with Mr. Cox on the 
public relations committee are the fol- 
lowing: George J. Borgos, Kearny; 
Wesley Braunsdorf, Westfield; John C. 
Conklin, Hackensack; Edgar H. Ellis, 
Paterson; George E. Jamison, Bloom- 
field; Howard Knight, Moorestown. 

The compensation conference commit- 





1913 and entered the insurance business 
with the firm of Kessler & Henry on 
January 1, 1914. Mr. Henry is also ac- 
tive in civic and fraternal affairs, being 
a member of the Masonic Blue Lodge, 
the Wichita Consistory, the Midian 
Temple Shrine and the Business Pro- 
tective Committee of the Wichita Cham- 
ber of Commerce, 

In 1913, Mr. Henry married Miss 
Jessie E. Kessler. They have two sons, 
Victor G. Henry, Jr. of Kansas City, 
a second lieutenant in the Medical Re- 
serve of the United States Army, who 
in 1945 will graduate from the Kansas 
University Medical School, and Kenneth 
Henry of Seattle, Wash., an engineer 
with the Boeing Aircraft Company. 

elsh of Pasadena 

William P. Welsh of Pasadena, 
possesses a long record of distinguished 
service both to his community and to 
insurance, Through his activities and 
contributions to the business, he has 
acquired a popularity and an enviable 
reputation that goes beyond the bound- 
aries of his native state. His appoint- 
ment to the executive committee, there- 
fore, has the unanimous support and 
endorsement of members in the Pacific 
Coast area. 

Mr. Welsh is a member of the firm of 
Welsh & Gates in Pasadena, which does 
a business in general insurance and 
surety bonds. In 1935, he was elected 
president of the California Association 
of Insurance Agents, and in 1936, served 
as national councillor for that state. 

Mr. Welsh is married and has two 
sons—one is an air cadet in the Army 
Air Corps and is stationed at Marana 
Air Feld, Tucson, Arizona, the other was 
an aerial gunner on a B-24 that was shot 
down over Yugoslavia on April 2, 1944. 
He landed safely and is now a prisoner 
of war in Stalag Luft III in Germany. 

Mr. Welsh is a veteran of World 
War I, and is active in the American 
Legion, and at present is Commander of 
Post No. 13. He was president of the 
Pasadena Chamber of Commerce in 
1942, His outstanding record as an in- 
surance agent and as a leader in asso- 
ciation and community affairs more than 
qualifies him to serve as a member of 
the executive committee of the associa- 
tion. 


tee was inaugurated in June of this year 
with Mr. Conklin as its head. Other 
members of the 1944-1945 committee are: 
Herbert A. Faunce; Atlantic City, na- 
tional state director; Roy C. Evarts, 
Perth Amboy; Douglas S. Schenck, Jer- 
sey City. Following are the other com- 
mittee chairmen named by Mr. Brooks: 

Accident prevention, William F. Tur- 
ner, Jersey City; fire prevention, Leon- 
ard Fuchs, Newark; educational, Past 
State Presidents H. Donald Holmes, 
Summit, and Charles E. Meek, Jr., 
Paterson, associate chairmen; trade as- 
sociation, C. W. Bollinger, Newark; 
membership, Fred Hoelscher, Paterson; 
rural agents, Clark Willever, Washing- 
ton; and war bonds and stamps, Ada E. 
Wilkins, Woodbury. 

Representing the New Jersey Associa- 
tion at the company-producer confer- 
ence to be held at Philadelphia Novem- 
ber 13-14, to which all state associations 
have been invited to send delegates, will 
be President Brooks, Executive Com- 
mittee Chairman Charles H. Franken- 
bach, Westfield, and Messrs. Faunce and 
Cox. 


Ploeser Wins; McKittrick 
Trailing in Missouri 


Governor Forrest C. Donnell, Repub- 
lican, was leading Attorney General Roy 
McKittrick, Democrat, by about 5,000 
votes in the Missouri contest for U. S. 
Senator as The Eastern Underwriter 
went to press. McKittrick has been 
fighting fire insurance companies for 
many years. 

Congressman Walter C. Ploeser, head 
of the St. Louis agency of Ploeser, 
Watts & Co., was reelected to the House 
of Representatives. 








Suffolk County Agents to 
Hold Meeting Nov. 17 


The Suffolk County Association of 
Local Agents will meet next Friday, 
November 17, at the Patchogue Hotel 
in Patchogue, Long Island. Election of 
officers will be held at 6 o’clock and 
dinner will be served at 6:30. Arthur J. 
Huneke, well known in the inland 
marine field, will speak on the personal 
property floater, and T. Y. Beams, vice 
president of the Royal Indemnity, will 
discuss the comprehensive personal lia- 
bility policy. Sidney S. Siegel of Babylon 
is president of the county association. 


North British 


(Continued from Page 1) 





company began operations, it was called 
upon for heavy loss payments. Came the 
great Chicago fire of 1871 which cost 
the North British and Mercantile $2,- 
330,000 in policyholders’ claims paid as 
a result of the conflagration. In addi- 
tion, the company subscribed $5,000 for 
relief of sufferers. The next year the 
U. S. branch paid about $742,000 of losses 
in the Boston fire. For purposes of 
comparison, it is worth noting that pre- 
miums of the branch during its first 
seventeen months amounted to $175,500. 

On April 18, 1906, came the most try- 
ing experience of all, which put insur- 
ance companies to the supreme test. In 
a conflagration that lasted three days 
San Francisco suffered a fire loss esti- 
mated at $350,000,000. Stock fire insur- 
ance companies paid about $225,000,000, 
thus enabling the stricken city to make 
a fresh start. Claims against the North 
British amounted to about $3,684,000 and 
were so promptly settled that the com- 
pany was included in what the local 
press called the “Roll of Honor,” a list 
of companies which had met their ob- 
ligations at once, honorably and without 
vexatious delay. The company also sub- 
scribed liberally toward the relief of 
sufferers. 





Oscar Beling 


(Continued from Page 22) 


This follows the theory that, since an 
invoice is prepared in any event for 
monetary 


each transaction, enough 
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YOUR INQUIRIES SOLICITED 








copies of the invoice may be made at 
the same operation to serve various pur- 
poses, and each carbon copy, obviously, 
will be just as accurate as the original 
invoice. This principle is incorporated 
in virtually every standardized system 
published for insurance agencies and 
appears in some form or other in many 
‘custom-built’ office systems. 

“The number of invoice carbon copies 
will depend on the general office rou- 
tine and, of course, the preference of 
the agency principals. The original ac- 
companies the policy or endorsement 
and the copies may include an accounts 
receivable sheet or posting medium, one 
or more expiration records, a_ posting 
medium to the company monthly ac- 
counts, a collection follow-up, a solici- 
tor’s record, a record arranged by loca- 
tion, producer or class of business, ete. 

Receivables 

“The accounts receivable invoice copy 
is frequently used as the ledger sheet it- 
self. It is then filed alphabetically in 
an ‘unpaid’ file or binder. Since the 
process of filing makes the invoice copy 
a ledger, the tedious operation of hand- 
posting is eliminated and errors of 
transcription are minimized. The collec- 
tions are noted on the invoice copies 
and as each item is fully paid, the 
corresponding invoice copy is transferred 
to a ‘paid’ file, also arranged alphabeti- 
cally. At the end of each month the 
total of invoice copies remaining in the 
unpaid file is agreed with the controlling 
account in the general ledger. 

“One of the invoice copies may serve 
for posting to the company monthly 
accounts instead of using the daily re- 
port for this purpose as do some agen- 
cies. This method helps step-up service 
to customers since it releases the daily 
report, the most important record in 
the office, for prompt filing. In other 
words, if the daily report is used as the 
posting medium and an insured should 
request information shortly after the 
policy is written, it is almost certain 
that the daily report has not yet reached 
the files and the service to the customer 
breaks down right there.” 





N. Y. Licensing Law 
(Continued from Page 5) 


that they regulate the activities of or- 
ganizations and their agents all of whom 
are engaged in interstate commerce, 1 
direct contravention of the commerce 
clause of the Constitution of the United 
States, which vests the jurisdiction 0! 
regulating all persons, oragnizations and 
their agents engaged in interstate com- 
merce solely in the Congress of the 
United States.” 

Mr. Mendola is said never to have 
held a license as an insurance agevt of 
broker. He has been engaged in va~ious 
occupations over a period of year: and 
was employed by a defense plant until 
he began selling policies for the Ameti- 
can Farmers about a year ago. lle '8 
reported to have sold around seventy 
five policies before being stopped b» the 
Insurance Department. 
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AIR CARGO yesterday’s dream - 


today’s fact—ftomorrow’s opportunity. 


In September 1941 the first com- 
mercial trans-atlantic air express 
shipment was flown from the United 
States to Portugal, it weighed 41% 
pounds. That was yesterday. 


Today fighting freight and commer- 
cial cargoes are flown by tons over 
the seven seas, desert sands and the 
“hump” of great mountain ranges. 


Yesterday it was pounds, today tons. 


Tomorrow, with global distances 


measured in hours and minutes in- 


stead of miles, every conceivable 
product from machinery to mangos 


will be shipped by air. 


Tomorrow is your opportunity as an 
insurance agent to participate in in- 
suring these shipments from your 


home town to their destinations. 


Today is the time to affiliate your 
agency with the services of the 
Marine Office-of America in readi- 
ness to write Air Cargo Insurance. 


Write us for further information. 


MARINE OFFICE 
of AMERICA 


ALL CLASSES OF OCEAN AND INLAND MARINE INSURANCE 
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Boston Library Ass’n 
Holds Annual Meeting 


REELECT CRAFTS PRESIDENT 
Secretary D. N. Handy Reports on 
Activities During Year; Crafts 
Speaks on Need for Education 





The Insurance Library Association of 
Boston held its fifty-seventh annual 
meeting last week at which President 
James F. Crafts, who is also first vice 
president of the Fireman’s Fund, pre- 
sided. Secretary D. N. Handy reported 
a present membership of 256, During the 
year there were nearly 11,000 callers at 
the library, 900 books were added to 
the library and many books were loaned 
to servicemen convalescing in hospitals. 

The following were elected trustees 


for three-year terms: Arthur J. Ander- 
son of O’Brion, Russell & Co.;_ Mr. 
Crafts; Arthur D. Cronin of Kaler, 


Carney & Liffler; John J. Flynn, vice 
president, Massachusetts Bonding, and 
Paul J. Woodcome of Fitchburg. 

At the organization meeting following 
the annual meeting, the trustees re- 
elected Mr. Crafts president of the as- 
sociation, and Ralph C. Hinkley, mana- 
ger of the American of Newark, vice 
president. D. N. Handy was reelected 
secretary-treasurer, and Miss Abbie G. 
Glover was reelected assistant secre- 
tary-treasurer. 

Gay Gleason, Employers’ Group; Gor- 
ham Dana, retired, and I. Lloyd Greene, 
Boston Insurance Co., were elected to 


the investment committee. Kenneth H. 
Erskine, Boston, manager, Liverpool & 
London & Globe; Arthur D. Cronin, 


Herbert G. Fairfield of Fairfield & EI- 
lis; John J. Flynn, and Walter C. Small 
of Field & Cowles, were elected to the 
membership committee. 

Vital Role of Education 

In the course of his annual address, 
President Crafts said: 

“Our business is passing through a 
very trying period. We have been and 
will be subjected to a greater degree 
of scrutiny and interest on the part of 
the public. * * * We may be called upon, 
and quite properly so, to consider our 
business in the nature of a public serv- 
ice operation to better justify the pay- 
ment of those pennies in the premium- 
dollar which are expended for service. 

“Education plays an important part in 
this picture, for not only does it qualify 
men and women to do a better job but 
it helps raise the standard of the serv- 
ice we hope to give. * * * As the best 
equipped medium we should assume 
leadership in the field of insurance edu- 
cational activities in this area and be 
so effective in our performance that we 
will not make it necessary for anyone 
in our business who seeks to improve 
his capacities and qualifications to look 
for other sponsorship.” 





Square Club to Donate 
Dance Profits to Charity 


Seventy per cent of the net profits 
which the Insurance Square Club will 
detive from the annual entertainment 
and dance December 1 at the Hotel St. 
George in Brooklyn will be contributed 
to the United States War. Service Or- 
ganization and 30% will go to the regu- 
lar charities of the club. Herman G. 
Treiss of the Great American is general 
chairman. Box seats for the affair are 
priced at $1.80 each and regular admis- 
sion tickets $1.20. William Keller, Jr., 
Fidelity & Guaranty Fire, has charge of 
box seats and Leighton E. Halsey, Phoe- 
nix of Hartford, of regular admission 
tickets. 


LABORATORIES’ LIST ISSUED 

Underwriters’ Laboratories, Inc., spon- 
sored by the National Board of Fire 
Underwriters, has issued a list of in- 
spected appliances relating to accident 
hazards, automotive equipment and bur- 
glary protection. This list includes all 
listings up to September 1, 1944, and 
replaces all similar lists and supple- 
ments of earlier dates. 





CANADA FIRE LOSSES UP 





Premiums Expected to Rise Also This 
Year Due to Large Amount of Three- 
Year Renewals on Commercial Risks 

Fire losses in Canada may be 15 to 
20% higher than last year on the basis 
of figures for the first nine months of 
1944. Losses in 1943 amounted to $31,- 
500,000 and it is expected they will be 
about $35,000,000 this year. 

It is now certain, also, that premium 
income for 1944 will show a gain over 
1943, but official thoughts on the matter 
seem to range all the way from a “quite 
moderate” prediction to “substantial.” 

One of the chief reasons that a gain 
is predicted in premiums is that the cur- 
rent year has seen the renewal of three- 
year mercantile risks which first came 
into force in 1941, When the three-year 
plan for commercial risks was first in- 
troduced in 1941, there was a demand 
for the product in view of the savings 
in premiums. As a result, premium in- 
come nearly hit $50,000,000. Company 
officials aren’t prepared to state that the 
1944 gain over 1943 will equal the sharp 
advance of 1941 over 1940 because, they 
say, there is nothing on which to base 
such a prediction. Another thing, too, 
which officials point out is that fire rates 
were reduced in 1942 and will be re- 
flected in the renewals this year, thus 
tending to put a check on net premium 
incomes in relation to 1941. Otherwise, it 
is said, total 1944 premium income, when 
the exact figure is revealed, will not be 
as high as it would have been. 





IOWA FEDERATION ELECTIONS 





Bunten Elected President, Succeeding 
Nelson; Burleson and Gunn are 
New Vice Presidents 


James H. Bunten, state agent for Fire 
Association, was elected president of the 
Insurance Federation of Iowa at the 
annual meeting, succeeding A. R. Nelson, 
head of the Hawkeye Casualty Co. 

Howard Burleson, local agent of Cedar 
Rapids and John Gunn, president of 
Employers Mutual Casualty, were named 
new vice presidents while D. Wesley 
Barns of U. S. F. & G.; H. B. Carson, 
president of Mill Owners Mutual; Ar- 
thur Holt, state agent for Aetna Fire; 
A. B. Loranz, secretary of State Auto, 
and George W. Young, secretary of 
Inter-State Business Men’s Accident, 
were reelected vice presidents. Henry 
Haynes, Underwriters Review, was re- 
elected secretary-treasurer. 

New directors named included: Mr. 
Nelson, Harold Evans, of Allied Mutual; 
C. D. Friday, president of Iowa Associa- 
tion of Insurance Agents; E. E. Soenke, 
secretary of Security Fire; Ray Mills, 
secretary of Iowa Mutual Liability, and 
J. Dolliver Kent, of Western Mutual 
Fire. 

Reelected directors were: R. D. Aus- 


tin, Iowa Hardware; Karl P. Blaise, 
Inter-Ocean Reinsurance; Robert Col- 
flesh, Des Moines; John St. Cutter, 


Shenandoah; K. G. Ellsworth, Aetna; 
‘Chester Ford and B. C. Hopkins, Des 
Moines local agents; Harry Gross, Iowa 
Mutual Tornado; Dr. E. B. Mountain, 
American Mutual Life; Frank Noble, 
American Surety, and George Schrup, 
Dubuque Fire and Marine. 

The new president appointed for the 
first time an executive committee with 
John Gunn as chairman and other mem- 
bers consisting of Harry Gross, Frank 
Noble, Dr. Mountain, B. C. Hopkins, 
Karl Blaise and Robert Colflesh. 





IOWA AGENTS ALTER RULES 


The executive committee of the Iowa 
Association of Insurance Agents has ap- 
proved a redraft of the association’s 
constitution and by-laws which would 
set up twelve districts in the state, es- 
tablish an executive committee of eight 
members, and increase dues for some 
members in one premium bracket. The 
new constitution will be submitted to 


the members of the association for ap- 
proval at the annual meeting, to be held 
in Des Moines November 8, 9 and 10. 





HITS TAX SETUP IN CANADA 





Mutual Fire Insurance Companies Held 
Not to Contribute Fair Share in 
Taxes to Government 


Canada is losing a large volume of 
money each year through discriminatory 
tax exemptions which favor coopera- 
tives, mutuals and government business 
enterprises, while private enterprise has 
to meet its tax obligations, This state- 
ment was made before the October 
meeting of the Insurance Institute of 
Montreal by G. S. Thorvaldson, K.C., 
M.L.A., of Winnipeg, president of the 
Income Tax Payers Association. 

Partially responsible for this loss of 
revenue to government, he said, were 
the mutual fire insurance companies 
whose annual premium income is about 
$11,000,000. This compares with pre- 
mium income of some $73,000,000 for 
joint stock companies “and yet on the 
mutual business of $11,000,000 not one 
cent is paid in income tax to assist in 
the war effort or other state functions 
of this country,” he revealed. 

Following this up, Mr. Thorvaldson 
quoted extracts from official Ottawa 
reports which gave the following statis- 
tics: In the year 1940, joint stock in- 
surance companies in. Canada had an 
oe profit of piste gg on which 
income and excess profits taxes of 
$2,272,168 were paid, In comparison, the 
mutual fire insurance companies had an 
underwriting profit of $1,250,008 but paid 
nothing in these taxes. 

“Here is a case,” he said, “where one 
form of business enterprise pays 40% 
of its net profit in income taxes, where- 
as its competitors, doing exactly the 
same type of business in exactly the 
same way, pay no income taxes what- 
soever. In other words this is clearly 
a case where one type of business en- 
terprise is now being subsidized by the 
dominion government to the extent of 
40% to 80% of its earnings. 





Insurance Committee Named 


On Md. State Fire Risks 


Hooper S. Miles, State Treasurer of 
Maryland, has announced appointment of 
a special committee of prominent fire in- 
surance men to work with him in an ef- 
fort to — and also make uniform the 
rates paid on property owned by the 
State of Maryland. P , 

Members of the committee named by 
Mr. Miles are Harry F. Ogden, Jacob 
Gross, Jr, Ralph G. Bittle, Rodney J. 
Brooks, R. Page Hunter, Henry A. Parr, 
Jr., Charles H. Roloson, Jr., C. B. Alex- 
ander, Presley D. Bowen, Wilmer C. Car- 
ter, Howard W. Jackson and F. Albert 
Roloson. 





Elect Minister President 
Of Ohio Agents’ Assn. 


Harry T. Minister of the McElroy 
Minister Agency, Columbus, was elected 
president of the Ohio Association of In- 
surance Agents at the annual meeting 
last week. Leeds B. Bronson was elected 
vice president. The Cleveland trophy 
was awarded to former President Karl 
D. Dakin of Lebanon for the most ‘out- 
standing achievement during the year. 

The convention adopted a resolution 
favoring continued state control of in- 
surance and also asked that the insur- 
ance laws of Ohio be strengthened. It 
was announced that a refresher course 
for returning veterans will be held at 
Ohio State University in March, 





CALIF. COMMITTEE MEETS 


The committee named by Governor 
Earl Warren of California to study 
legislative suggestions and needs for 
action on insurance questions that may 
be necessary to meet existing conditions 
held a meeting at Fresno, Calif., with 
Insurance Commissioner Maynard Gar- 
rison, chairman of the committee, pre- 
siding. As was the case at the meeting 
held in San Francisco on October 9 and 
10, persons interested in the welfare of 
the insurance business presented their 


ideas and suggestions to the committee. 





_already established there. 


FIRE MUTUALS ALARMED 





R. C. Baker of Boston Says Mutuals 
Must Have Sound Public Relations 
Program to Meet Crisis 

Declaring that insurance is faciny the 
greatest crisis in its history, Raymond 
C. Baker of Boston, executive vice 
president of the Mutual Fire Insurance 
Association of New England, on Novem- 
ber 1 called on mutual insurance execy- 
tives to inaugurate a sound public rela- 
tions program, 

Speaking before the annual mecting 
of the National Association of Mutual 
Insurance Companies in Chicago, Mr, 
Baker pointed to the Supreme Court 
decision, which, in effect, places insur- 
ance under Federal regulation; manda- 
tory rate reductions of $24,000,000 by 
eight state insurance commissioners: 
losses running at the rate of $415,000,000 
this year and “more insurance legisla- 
tion in the forty-four state legislatures 
which convene in 1945 than we have 
ever seen before in a single year” as 
some of the troubles confronting the 
business. 

“But this is not all,” he told the mu- 
tual executives. “The agents are be- 
ginning to grumble. They are not going 
to continue to take mandatory rate re- 
ductions lying down. Since their liveli- 
hood depends upon their commissions, 
they certainly should have some voice 
in a cut in their incomes. 

“He declared that the present insur- 
ance crisis was due largely to an unin- 
formed public and a resultant bad press. 
One of the reasons for this, he con- 
tinued, was that insurance had leaned 
too heavily on attorneys when it really 
needed competent advertising and pub- 
lic relations advice. He recommended 
that the 12,000,000 mutual policyholders, 
the 15,000 mutual agents and the thou- 
sands of mutual employes of the 2,500 
mutual companies be fully informed, 
through every available media, of the 
important contributions insurance has 
made to the high American standard of 
living. 





Saskatchewan Govt. May 
Seek to Sell Insurance 


The first provincially elected C.C.F. 
government in Canada has begun its 
movement to “nationalize” insurance. In 
the province of Saskatchewan, where 
the socialists command a big majority 
in legislature, an insurance program 
has been announced which closely pat- 
terns that already in force in the so- 
cial-credit governed province of Alberta. 

What it amounts to is this: In the 
next session of the Saskatchewan legis- 
lature there will be a bill presented 
which will give the province full license 
to sell insurance on a competitive basis 
with tax-paying insurance companies 
Definite ac- 
tion along such lines might be forth- 
coming before the end of the year. | 

Provincial treasurer C. M. Fines 1s 
authority for the statement that fire in- 
surance will be the first step on the pro- 
gram, and establishment of this new fire 
insurance office may be expetced in No- 
vember or December so that it can be 
ready to function with the new yeat. 
Once that department is settled, it is 
then progressively planned to enter the 
automobile insurance field and the life 
insurance picture. 





Louisiana Bureau Elects 

E. S. Waggaman, regional manager, 
Royal-Liverpool group, was reelected pres- 
ident of the Louisiana Rating & Fire Pre- 
vention Bureau at the annual meeting held 
in New Orleans. H. F. Foster, Jr., Auto- 
mobile, was named vice president and Tom 
J. Hayes reappointed acting manager. 
Newly elected members of the boar’ of 
directors are Douglas Watson, State 0 
Pa.; M. W. Sykes, Home; Claude ©. 
Dupree, Hartford; Gibson Stevenson, Fire- 
men’s, and L. A. Schneider, Jr., American 
of Newark. Holdovers are F. M. Ma- 
lone, Atlas; H. G, Spaulding, Jr., Great 
American’; L. E. Vauthier, Godchavx & 
Mayer; A. J. Bolles, Aetna; Marion B. 
Warren, America Fore, and State Fire 
Marshal Campbell Palfrey, 
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Commemorating 


DAY 
1809 


FOUNDERS’ 





November 11, 





i & the sketch above the municipal buildings of Edin- 
burgh, Scotland, are in the background. . At the left is 
seen the entrance to the Coffee House where the first 
meetings of the Founders of the “North British” were 
held, culminating in a Resolution that the company be 
constituted and that business should begin on November | 
11, 1809. 

Coffee houses had for long before 1809 been a charac- 
teristic feature of Edinburgh’s social and convivial life, | 
and the citizens frequented them for the transaction of 
business, as well as for relaxation. In the original plan 
of the building, the ground. floor was mainly assigned to 
coffee rooms. The spot was rich in literary associations. 

The “North British” took up its first quarters in a flat 
for which was paid rent of thirty pounds ($150.) per 
From such a modest beginning the company 
grew until now it is an extensive organization doing a 


annum, 


worldwide business. During the 135 yeers of its existence 





the company has gone through conflagrations, panics and 
hard times without wavering and has always met its obli- 


gations promptly and under every condition. 


INSURANCE 
COMPANY 














NORTH BRITISH AND MERCANTILE 
INSURANCE COMPANY LIMITED 





1809 — 135 Years of Stability and Enterprise — 1944 














Arbitration, Which Finds No Loss 
Suffered by Assured, Is Sustained 


An action of contract was brought on 
a Massachusetts standard form fire 
policy upon a statement of agreed facts 
and stipulation, in effect a case stated. 
Other cases were pending in a lower 
court against other insurance companies, 
and it was stipulated that these would 
be governed by the ultimate decision in 
the present case. If this case should be 
decided adversely to the defendant in- 
surance company, those cases were to 
be tried upon the merits, but if the 
decision was adverse to the plaintiff, 
judgment was to be entered for the 
defendants in those cases without costs, 
and no further suits should be brought 
by the plaintiff against the respective 
defendants for the same cause of action. 

After a fire on the premises in 1940 
the parties failed to agree as to the 
amount of loss, and the matter was re- 
ferred to three distinterested referees 
under the Massachusetts statute G. L. 
(Ter. Ed.) C 175, sections 99-101G. After 
the hearing a majority of the referees 
filed a finding that no loss was sus- 
tained by the insured by the fire and 
that, no award being made to the claim- 
ant they deemed it unnecessary to make 
any finding with respect to sound value. 


Assured’s Contention 


In this action the insured contended 
that the award was void because the 
referees assumed to determine the fact 
of loss and not the amount of loss, as 
required by the statute. The insurance 
company contended that the referees’ 
award was as matter of law conclusive 
and final upon the parties and was a 
complete bar to the present action. The 


Massachusetts Supreme Court rendered 
judgment for the insurance company, 
holding that the referees’ decision, jn 
accordance with the terms of the policy, 
was “conclusive and final upon the 
parties as to the amount of loss or 
damage,” as provided by section of 
the Massachusetts statute. 

The insured’s argument was tha: an 
award that determined that no loss was 
sustained was not within the scope of 
the referee. The court, however, held 
that “the right to determine the amount 
of loss carries with it by necessary im- 
plication the right to determine that 
none existed.” The arbitration clause in 
the policy was construed to mean that 
if the insured claims a loss and the 
insurer disputes it either in whole or 
in part and the basis of the dispute has 
to do with the amount of loss or the 
fact of loss and no question of liability 
is involved, the case is a proper one 
for arbitration. 

Decisions relied on by the insured 
were declared not in conflict with this; 
they merely held that where the insurer 
denies its liability and does not seek 
to have the loss determined by arbitra- 
tion the right to arbitrate this question 
may be found to have been waived, 
There was no waiver here of the com- 
pany’s right to submit this matter to 
arbitration. 

As the referees found that no loss or 
damage was sustained it was unneces- 
sary to determine the “sound value of 
the property.” F. & M. Skirt Co., Inc, 
v. Rhode Island Ins. Co., Massachu- 
setts ‘Supreme Judicial Court, 55 N. E. 
2d 461. 





North America Honors 


Agency at Chattanooga 


John A. Diemand, president of the In- 
surance Company of North America, has 
presented an honorary certificate to Ferger 
Bros. & Huffaker Insurance Agency of 
Chattanooga, Tenn., in recognition of twen- 
ty-five years of continuous service. This 
agency was established in 1887 when_J. 
Fred Ferger purchased the McMillan In- 
surance Agency. A few years later he en- 
tered into a partnership with his brother, 
Herman Ferger, Sr. In 1900 Captain H. F. 
Wenning joined the firm as a partner and 
was active until his death in 1939. 
Fred Ferger died in 1923. 

In the same year Herman Ferger, Jr., 
graduated from the University of Penn- 
sylvania and joined the firm as a partner. 
He is active in the Coast Guard Volunteer 
Reserve as a chief petty officer. His father 
still is active in the business and is recog- 
nized as an expert appraiser. 

In 1933, the firm merged with that of 
Hugh Huffaker and a new partnership was 
formed, known as Ferger Bros. & Huf- 
faker Insurance Agency, the partners be- 
ing Herman Ferger, Sr., Herman Ferger, 
Jr., and Hugh D. Huffaker, who bring to 
the firm a total of ninety-eight years’ of 
experience in the insurance business. 


CHARLES C. WILLIAMS DIES 

Charles C. Williams, 72 years old, In- 
dianapolis, for twenty years a_ special 
agent for Stone, Stafford & Stone in- 
surance agency, Indianapolis, died re- 
cently in his home. He was a native 
of Washington, Ind., and had retired 
two years ago. Before becoming con- 
nected with the agency, he was em- 
ployed by the claims department of the 
Big Four Railroad and was secretary 
and treasurer of the Indiana Manufac- 
turers Reciprocal. He was a member of 
the I. O. O. F. and is survived by two 
daughters and one son. 


CPL. J. A. GIBSON, JR., KILLED 

Corporal John *A. Gibson, Jr., was 
killed on October 4 in a motor accident 
in Italy. He was the son of John A. 
Gibson, Virginia state agent for the 








Travelers, with Richmond headquarters. 


Home Employes Honored on 
Twenty-fifth Anniversaries 


Seven employes of the home office of 
the Home of New York were guests of 
honor at a luncheon, Octobé&r 26, in cele- 
bration of their twenty-fifth anniversary 
with the company. Each guest was pre- 
sented with a 25-year service medal and 
a framed certificate. 

Jesse W. Tesse, assistant secretary, 
Eastern department, entered the employ 
of the company in September, 1919, as a 
policywriter in the Philadelphia office. 
He was made a supervisor in the East- 
ern department in 1934 and advanced to 
assistant secretary in April, 1942. 

Other 25-year guests included Robert 
Kranz, an accountant, and Miss Jeanette 
Trimmell, bookkeeper, of the control 
department; Miss Ellen E. Taylor, 
bookkeeping operator in the Western 
department; Grant S. Alston, accounts 
supervisor in the Pacific and foreign 
department; John A. McCorkell, super- 
vising examiner in the Eastern depart- 
ment, and Mrs, Hattie Schneider of the 
central files department. 


Col. Ernest Olmsted Dies; 


Veteran Des Moines Agent 

Colonel Ernest S. Olmsted, 70, veteran 
Des Moines insurance agent, died at 
lowa Methodist Hospital in Des Moines 
recently. He was the father of iwo 
prominent Des Moines insurance mien: 
Colonel George Olmsted, now on Ilcave 
of absence as vice president of the 
Hawkeye Casualty Co., believed to be 
overseas, and Fred Olmsted, former 
president of the Des Moines Association 
of Insurance Agents, president of the 
Pioneer National Casualty Co. and /ead 
of Olmsted, Inc., insurance agency. 

Col. Ernest S, Olmsted, veteran of the 
Spanish-American and First World 





Wars, founded Olmsted, Inc., in 1918. 


and served as president of the firm intil 
1933 when he was elected Polk County 
auditor. After serving three terms, he 
returned to the insurance business, ré- 
tiring about a year ago because of his 
health. In addition to his sons, he ' 
survived by his wife and one daugltct. 
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On appeal from decrees for the re- 

spondent, Owner of a vessel destroyed 
hy fire, in consolidated libels for loss of 
and dainage to cargo, the parties were in 

srecent that the only question on 
each appeal was Ny oo] - Federal 
Fire Statute, R. S., §4282, 46 U. S. C. 

A, ale? which was Leet by the re- 
spondent , was a defense to these ac- 
tions. There were three appeals, but the 
parties were all satisfied with the pro- 
visions of the decrees regarding the dis- 
position of each particular kind of claim 
alter this main issue as to the Fire 
Statute had been decided. The Appel- 
late Court therefore confined its opinion 
to that subject. 

The greatest part of the vessel’s cargo 
had been destroyed, but some of it was 
saved in more or less damaged condi- 
tion and some of the portion saved was 
carried on to destination, 

Burden on Libelants 


Affirming the decrees, the Second 
Circuit Court of Appeals held, Hoskyn 
& Co., Inc., v. Silver Line, Ltd., 143 F. 


2, 462, that where there is no claim or 
reason to believe that the fire was 
caused by the design of the respondent 
owner of the vessel, the burden of prov- 
ing that the fire was caused by neglect 
of the owner was on the libelants. 
There was expert testimony pointing to 
ha possible cause of the fire connected 
with neglect of the owner to put the 
auxiliaries in good repair after notice, 
and there was testimony just as expert 
pointing to a possible cause unconnected 
with any neglect of the owner. There 
was also evidence of an unusual loss of 
lubricating oil, but that, too, indicated 
only a lack of engine repair and mostly 


Burden of Proof Held on Libelants 
To Establish Neglect as Fire Cause 


in respect to the main engines, which 
were idle when the fire started. The 
trial judge could not find whether either 
‘theory as to the cause of the five was 
correct, or what did in fact cause it. 

No fault ‘was found with the type or 
construction of the ship’s engines and 
when in repair they were suitable en- 
gines for the use to which they were 
put. But lack of repair was held to 
make the engine in question less effi- 
cient and more apt to vibrate and get 
overheated. If, therefore, the libelant 
could prove that the fire was started 
as a result of faulty timing due to the 
owner’s neglect, the statute would be 
no defense to the action. But there was 
no evidence that faulty timing did over- 
heat the engine just before the fire, or 
of vibration causing a leak. 

No Neglect Shown 


There was an overhead fuel pipe 
bringing fuel oil to the engine under 
low pressure. As no neglect of the 
shipowner was shown in respect to the 
overhead fuel pipe or its condition, if 
the fire was caused by a leak at that 
point the fire statute as pleaded was a 
good defense. 

There was ample support, it was held, 
for the negative finding that the cause 
of the fire was not proved. Conse- 
quently it was not shown that the neg- 
lect of the owner caused it. The libel- 
ant, therefore, had not succeeded in 
proving a cause of action, “for the un- 
seaworthiness of the ship did not alone 
deprive the respondent of the benefit 
of the fire statute.” Globe & Rutgers 
Fire Ins. Co. v. United States, 2 Cir. 
105 F, 2d. 160, certiorari denied, 308 
U. S.'6H1 





Agents Urged to Tie Up 
With Banks on Auto Risks 


_A warning that local agents will face 
intensive ‘competition from insurance 
company subsidiaries of automobile fi- 
nance companies after the war was 
issued. by G. F. Alcott, official of the 
State Farm Mutual Automobile Insur- 
ance Co, in addressing the convention 
ot the National Association of Mutual 
Insurance Companies in Chicago last 
week. Agents were told to prepare to 
meet such competition by establishing 
his own near-by credit sources to place 
himself on an equal footing with auto 


REPORT ON HOBOKEN PIER FIRE 

The Bureau of Fire Prevention and 
Water Supply of the New York Board 
of Fire Underwriters has just issued a 
report on the Hoboken, N. J., water- 
front fire of August 11 which resulted 
in a loss of several million dollars worth 
of property. Copies of this well illus- 
trated report are being distributed at 
a cost of 25 cents each. The fire origi- 
nated on Pier No. 4. The report’s con- 
clusions state that better pier design 
and construction is the major item to 
prevent bad pier losses in the future. 
Despite the fact that construction of 
this pier was superior to many in New 
York harbor it is believed the pier is 





tealers. Mr. Alcott recommended local beyond repair and will have to be de- 
anks for tie-ups with agents. molished. 
Equally Guilty in Collisi 

The owner of a scow in tow of a_ enter the main ship channel and _ so 
lig also owned by the scow owner leave the harbor. She set her course in 
libeled a steamship for. damages grow- such a manner as to just barely take 
ine out cfd celilialans ios esebin tinal her clear of the dredging unit. That 
The ‘ 1S10n M5 oston harbor. was the shorter and more direct course. 
€ tuy, with scows No, 19 and 20 had Scow No, 20 had been made fast to 
pOugh: its tow alongside of a dredge the dredge with two lines when the 
fixed cast of the Army Base Pier and probe ye about 700 feet away, blew 
south of th ” our short blasts and waited for the 
extended a ws ter of Reserve Channel dredge to slacken her ancher lines. 
T ced, and held in place by anchors. When this was done the steamship 
The steamship, about 460 feet long, started ahead. The incoming tide and 
‘ee licensed harbor pilot, left its 
rth the Army Base Pier, turned in 
Channel with the aid of two tow 
Tony! and proceeded out of the channel 
Ow \ 


blowing a ship signal of one long 
Its intention was to go out of 
' Channel, turn to the right to 


last. 
Reser) 












southwest wind had caused scow No, 19 
to swing out somewhat, but not to 
right angles to its former course. The 
bow of the steamship struck it near the 
forward end and damaged it so that it 
had to be beached. 

The Federal District Court for Mass., 
The Mormacmoon, 55 F. Supp. 636, 





Every Holder 
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should know about 












Copy of this booklet on request 


Coinsurance 


Ir you have a fire insurance policy on property anywhere 


in the United States, the chances are it contains a 


Coinsurance Clause. Failure to understand this clause 





may result in underinsurance and consequent inability to 


collect the full amount of your damages in case of a fire. 





Under a coinsurance clause, for example, a house may 


be insured for $20,000, and yet the owner may be entitled 
to collect only $5,000 insurance after a $10,000 fire. 


Coinsurance has a beneficial purpose—to provide a 


reduced premium rate. But very few property owners 


understand either its benefits or its dangers. Many do 


not even know of its existence. 


Atlantic has recently prepared a brief explanatory 


booklet — 


“The Benefits & Dangers of Coinsurance.” It 


outlines its main features—in layman’s language—so that 


a policyholder may be aware of his responsibilities and 


learn how to protect his interests. 


We shall be glad to send a copy, without cost, to any holder 
of a fire insurance policy. Ask for Booklet C-11. 
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held that both the steamship and scow 
vo. 19 were at fault and ruled that the 
damages should be divided. 


scOW 
wind and tide, and was negligent in fail- 
ing to make allowance for this swing. 

On the other hand it was the duty of ! 
the libellant’s tug to control her scows. ing, 
When it became apparent that No. 19 
would swing or was swinging into the 
path of the steamship, no warning sig- 
nal was given by the libellant’s tug to 





The steam- 
should have anticipated that the 
could swing in the face of the 


steamship, 


sociated 
Somerville 
sociation Mr. 


Milbrandt Marine Special 


The Fire Association Group of Phila- 
delphia has appointed Carl F. 
as special agent for marine business in 
New York state outside 
City and suburban fields. 
headquarters at 617 Union Trust build- 
and will be as- 


Rochester 4, N. Y., 


with Special Agent W. 








Milbrandt 


the New York 
He will have 


Before joining the Fire As- 
Milbrandt was associated 
with the marine department of the Hart- 
ford Fire in the New York office. 
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Fire and Casualty Viewpoint of 
Federal Legislative Situation 


The meetings in Chicago of the execu- 
tive committee of the National Association 
of Insurance Commissioners, opening today 
(November 10) at the Edgewater Beach 

- Hotel, Chicago, are likely to go down im 
insurance history as a memorable event be- 
cause it 1s believed that at these meetings 
a decision will be reached as to the legis- 
lative program which the Comnusstoners 
will recommend to the Congress of the 
United States. Viewpoint of the fire and 
casualty insurance companies was outlined 
this week for The Eastern Underwriter by 
one of the leading figures as follows: 

The 
missioners will not 
ment to the Constitution; that they will 
go no farther than to ask for Federal 

restoring 


danger is that the Com- 
advocate an amend- 


great 


legislation as the means of 
their former powers; and through re- 
legal ap- 


liance questionable 


proach, end up with 


upon a 
Federal control. 
The situation is further confused by 
the fact that some of the Commissioners 
naturally desire to be restored to the 
position of unquestioned authority which 
prior to the Supreme 
that 
merce and, hence, under the Constitu- 
tion, subject to regulation by the Con- 
gress. The course, 
wish to be sure of the validity of their 


they occupied 


Court decision insurance is com- 


Commissioners, of 


premium tax laws, license laws, and the 
like. But how are uncertainties 
overcome? By what means can 


these 
to be 
Congress empower the States to regulate 
interstate commerce? Aye, there’s the 
rub: there you have the $44 question. 
Constitutional Amendment 


None of the several learned lawyers 
who have been studying the legal ques- 
tion is willing to say categorically that 
it is possible by Federal legislation alone 


to restore the status quo ante. Only a 
constitutional amendment can do that. 
At best Federal legislation will strength- 
en certain State laws and enhance the 
possibility of the courts upholding them; 
but, as to others, such as State laws 
which discriminate as to taxation in 
favor of domestic corporations, no lawyer 
holds that these could be validated by 
an Act of Congress. 

The situation is further confused by the 
fact that some of the Commissioners do 
not seem to realize that if the companies 
are even in part subject to the Sherman 
Act, the Clayton Act, the Federal Trade 
Commission Act, or the Robinson-Pat- 
man Act, that this would mean the end 
of exclusive State regulation. 

A Plea for Unity 

History fails to show a single excep- 
tion to the rule that where an attempt 
has been made to divide regulation be- 
tween State governments 
the outcome is always Federal regula- 
Yes, the Chicago meeting will be 
If the several main 


Federal and 
tion. 
a fateful occasion. 
branches of insurance and the Commis- 
sioners united on a 
program as an interim measure, pend- 
ing an amendment to the Constitution, 
they are certain to obtain appropriate 
Congressional if there is 
dissension and different groups advocate 
conflicting measures, the day of State 


become common 


support, but 


regulation will draw to a close. 





STANDARD’S DIVIDEND NO. 248 
Standard Accident has declared Divi- 
dend No. 248 of 36% cents per share to 
be paid December 5, 1944, to common 
stockholders of record as of November 


24, 1944. 





PUBLIC HEARING NOV. 15 





Called by Commissioner Garrison of 
California to Discuss Proposed Comp. 
Rate and Rule Changes 


Proposed workmen’s compensation in- 
surance rate and rule changes will be 
the subject of a public hearing to be 
held by Maynard California 
Insurance, Commissioner, at 10:00 a. m., 
November 15th, at the office of the De- 
partment of Insurance in San Francisco. 

Many of the proposed rule changes 
are a result of a special study conducted 
by the California Inspection Rating 
Bureau and the Department of Insur- 
ance, and toward clarification 
and simplification of the rating proce- 
This continued 
through the 


Garrison, 


directed 


dure. study is being 


functioning of a special 
committee has as its objective 
a long range program of improvement 
in the California workmen’s compensa- 
tion rating system, 

The rate changes to be considered are 
a reflection of the latest available ex- 
perience of each industry and involve 
both downward and upward revision de- 
pending upon the losses for the particu- 
lar industry. 


which 


Re-elect Wells President of 


: ’ 
Surety Underwriters Ass’n 
The Surety Underwriters Association 
of the City of New York reelected offi- 
cers and directors for another year at 
its recent annual meeting held in New 
York. Joseph R. Wells, Employers’ Lia- 
bility, continues as president; James R. 
Rooney, Indemnity Co. of N. A., is vice 
president, and Thomas I. Hall, also of 
Employers’ Liability, is secretary-treas- 
urer, On the executive committee the 

following will serve for another term: 
Tracy R. Clute, Globe Indemnity; E. 
D. Sadler, American Surety in Brook- 
lyn; J. J. O'Loughlin, Hartford Accident ; 
J. B. Duke, New Amsterdam Casualty; 
Wm. MacR. Ford, Standard Accident. 
President Wells and Vice President 

Rooney serve as ex officio members. 





L. J. DUNPHY’S NEW POST 


Leo J. Dunphy, formerly with Con- 
tinental Casualty in Chicago, who has 
just been discharged from the United 
States Navy, has joined the Los Angeles 
office of Maryland Casualty as a bond- 
ing underwriter. Previous to entering 
the Naval service he was in the home 
office of Continental Casualty, 


L. F. BECK JOINING TRAVELERS 


Resigns as Vice President of Pennsyl- 
vania Casualty Effective Novem- 
ber 15; His Background 
Lester F, Beck has resigned as vice 
president of Pennsylvania Casualty, ef- 
fective November 15, to join the Travel- 
ers Insurance Cos. in Hartford. His 
resignation from the Pennsylvania Cas- 
ualty was accepted with great regret by 
H. L. Van Horn, executive vice presi- 
dent of the company, and no successor 

has as yet been appointed. 

Born in Harvey, Ill. in 1904, Mr. Beck 
began his insurance career under the 
able tutelage of Wade Fetzer, now board 
chairman of W. A, Alexander & Co., 
Chicago, while he was preparing for 


law at the University of Chicago Law . 


School. After being admitted to the 
Illinois Bar in 1930, he spent several 
years as a trust officer with a bank and 
trust company in Chicago. He re-entered 
the insurance field in 1935 as assistant 
counsel of the National Board of Fire 
Underwriters. 

Two years later Mr. Beck joined the 
National Automobile Underwriters Asso- 
ciation as its counsel. Following a period 
of about three years in government serv- 
ice during which he organized and served 
as chief, successively, in the insurance 
unit of the Office of Chief of Ordnance 
and in the Navy’s insurance division in 
Washington, D. C., he joined Pennsyl- 
vania Casualty in November, 1943, 





GLENN AGENCY SUPERVISOR 





Named to Chicago Post by Manufac- 
turers Casualty and Fire Mate; For- 
merly With Amer. Auto and Travelers 

H. M. Glenn has been appointed by 
the Manufacturers Casualty and Manu- 
facturers Fire as agency supervisor of 
their Chicago office. He is widely known 
in the Chicago field having previously 
served eight years with the American 
Automobile as agency supervisor in this 
territory. 

Mr. Glenn obtained his groundwork 
in insurance while with the Travelers 
where for six years he was engaged in 
sales and underwriting of general cas- 
ualty and fire lines at its Chicago branch 
office. Prior to entering the insurance 
field, he was Pacific Coast sales manager 


’ for the King-Seeley Corp., manufacturers 


of automobile accessories, A native of 
Indiana, he attended the Plainfield High 
School and the University of Indiana. 





Employers’ to Write Forgery 
Insurance in Canada 


G. D. Finlayson, Canadian Superinten- 
dent of Insurance, has issued a certifi- 
cate of registry to the Employers’ Lia- 
bility Assurance Corp. for forgery in- 
surance, in addition to the classes for 
which the company is already registered. 





TO HEAR P. J. MOLNAR 


Paul J. Molnar, assistant chief rater 
in charge of casualty rates, New Jer- 
sey Banking and Insurance Department, 
will be the guest speaker at the No- 
vember 13 luncheon meeting of Cas- 
ualty Underwriters Association of New 
Jersey. The affair will be held at Down- 
town Club, Newark. Mr. Molnar will 
review highlights of the new rate regu- 
latory law in New Jersey and will an- 
swer questions pertaining to it. 





ENROLLED AS ASSOCIATES 
Casualty Actuarial Society announces 
that Charles W. Crouse of Manufac- 
turers Casualty, and D. R. Uhthoff of 
Lumber Mutual Casualty of New York 
have passed the required examinations 

and have been enrolled as associates. 





H. W. BROWN TALKING TODAY 

Herbert W. Brown, superintendent 
liability department, United States F. & 
G. New York office, is talking today 
(Nov. 10) before the Queens County 
Brokers and Agents Association, Inc., at 
Astoria, L, I. 


—=:!” 





— 


H & A Underwriting Mar ager 


Midwest company is opening a H & A De. 
partment and wants a man with health ang 
accident department manager experience io 
handle this department. This company has q 
good personnel policy and offers good oppor. 
tunity for advancement. 


FERGASON PERSONNE:. 
INSURANCE PERSONNEL EXCLUSIY Ly 
166 W. Jackson Bivd. Chicago 4, Ill, 
Har. 9040 
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Sawyer on Retooling 
Insurance for Peace 


SPEAKER IN PHILADELPHIA 





Says Casualty Insurance Should Harnes; 
Its Sensitivity to Public Need to 
Meet Post-War Problems 





Casualty insurance as well as industry 
must retool for peacetime production, 
said E. W. Sawyer, attorney, National 
Bureau of Casualty & Surety Under. 
writers, in his address before the Phila- 
delphia Claims Association, November 3, 

Insurance, said, Mr. Sawyer, plays a 
vital role in peace time economy and its 
role is of even greater importance in an 
expanding economy. Insurance is _ the 
most indispensable stabilizing factor in 
the life of the nation, without which no 
branch of industry could embark upon 
expansion of sufficient scope to meet 
the post-war challenge, he said. 

Asking what insurance can and 
should do to help industry and _ individ- 
uals meet the challenge of an expanding 
peacetime economy, Mr. Sawyer said 
that in considering what retooling is 
required in casualty insurance three gen- 
eral principles should be borne in mind: 
no expansion of insurance which does 
not serve as a stabilizing factor in the 
economy of the people can be enduring; 
no expansion which does not produce a 
compensating return to the insurer is ot 
lasting value; the public is willing to 
pay a reasonable price for a good prod- 
uct. 

Should Retool Service 


Mr. Sawyer’s first suggestion was that 
service to policyholders be retooled in 
the matter of loss prevention and ad- 
justment of losses not prevented. The 
second most important object of insur- 
ance, he said, is to spread the cost ot 
losses not prevented. Saying that claims 
men undoubtedly know of many ways I! 
which claims service could better serve 
policyholders and the public, Mr. Sawyer 
gave as ilustration the fact that not i- 
frequently an insured will have coverage 
with two insurers applicable to a oss, 
such as liability insurance under an a- 
tomobile and a premises policy for al 
accident to his premises. 

“Too often,” he said, “both insurers 
refuse to provide protection, each trying 
to force the loss upon the other., The 
insured, who has paid premium for two 
covers, is forced to defend himself and 
then sue both insurers. It is difficult to 
imagine a situation more indefensible 
or more injurious to good public rela 
tionship. When there are overlapping 
covers, but one is clearly excess insur 
ance, we usually find both insurers mak 
ing thorough investigation of the cr 
cumstances of the loss. This practice 
a duplication of work and of claims ¢ 
pense. These two examples, one of bal 
public relations and one of unnevcessaty 
claims expense are illustrative of sever@ 
bad practices in claims service which 
could be readily eliminated by a veneril 
agreement between insurers relative ' 
procedure to be followed.” 


Foreign Insurance Prograr 


The next retooling proposed »y M- 
Sawyer was for a foreign insurance pt 
gram, anticipating the time when .\met' 
can business will be conducted in evély 
corner of the world, and tourists from™ 
the United States will be able to drive 
their cars to South America. He sal 
little effort has been made to make 
available the insurance American bus 





(Continued on Page 38) 
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Campbell on Life and 

A. & H. Underwriting 
ADDRESSES CHICAGO MEETING 
Says Hazards Are Not | Not Parallel; A. & H. 


Underwriting Should Be Profitable 
but not “Scared” 





While accident and health and _ life 
insurance are similar in that both insure 
human beings and the coverages are 
seldom bought over the counter but re- 
quire selling by agents, in other respects 
the relationship is slight, said R. J. 
Campbell, chief underwriter, Continental 
Assurance Co., before the meeting of 
the Institute of Home Office Under- 
writers at the Edgewater Beach Hotel, 
Chicago, November 4. 

Life insurance and non-can or life 
disability coverage protect from perma- 
nent loss, the speaker said, cancellable 
accident and health from temporary loss; 
the hazards are not parallel, the accident 
and health hazard is multiple, the life 
hazard, single. 

In income protection, said Mr. Camp- 
bell, there are four types of disabilities 
that may cause claims; permanent and 
total, permanent and partial, temporary 
and partial total but temporary. 

Protection Forms Differ 

“The forms of protection needed to 
cover each differs,’ he said. “The cov- 
erage may be cancellable accident and 


health, mnon-cancellable accident and 
health, or life disability benefit. The 
underwriting of each does differ. In can- 


cellable policies, as the name implies, 

the underwriter has opportunity to take 
action after reviewing claim papers plus 
an annual review of the file at renewal 
date. The non-can. contract being re- 
newable at the insured’s option gives the 
underwriter no such opportunity and 
necessitates rigid adherence to conserva- 
tive underwriting principles, In selec- 
tion for the life disability benefit we 
know that to obtain $100 per month our 
applicant buys $10,000 of ordinary life 
coverage. This means that at age thirty- 
five an applicant pays about $250 each 
year for the privilege of paying another 
$50 each year for the disability benefit. 
Selection against the company, disability- 
wise, is reduced by this provision. There 
is a need for all three types of coverage, 
cancellable accident and health, non-can, 
and life disability benefits, and it is our 
job to underwrite properly, or shall I 
say, profitably, and yet not do scared 
underwriting, 

“In the past, physical history plus 
medical examiner’s findings were con- 
sidered the number one factor of insur- 
ability. The physical angle was thought 
to be all important. That tendency was 
inherited from the life underwriting. In 
large measure this is true as far as life 
Insurance is concerned, but not so for 
non-can. or life disability benefits. In 
selection of risks for disability coverage 
we inust appraise the applicant as a 
man, We must psychoanalyze him to a 
certain extent. Is he stable? How does 
he handle his business affairs and fi- 
nances? Is he honest in his dealings, 
the shady side? If he is sharp 
With others, he will be with us. A 
legit: mate one-week claim may turn into 
a vacation. Very often the kind of 
job -e holds reflects the type of man 
he is, Super salesmen, promoters, and 
the make a million overnight’ men will 
reall give any claim department a head- 
ache, regardless of a negative medical 
exaininer’s report. 


Applicant’s Attitude 


nN € must appraise from the stand- 
Pon’ of our applicant’s attitude. His 
attitude toward his business associate, 





NEBRASKA SURGICAL PLAN 

A new assessment company called 
“Nebraska Surgical Plan” has filed ar- 
ticles of incorporation with the Nebraska 
Insurance Department. Principal place 
of business is Omaha. Arthur J. Offer- 
men is president; J. Jay Keegan, vice 
president; E. K. McDermott, secretary. 

The new company is organized for 
purpose of providing surgical benefit 
payments for its members and their de- 
pendments under the assessment plan 
of insurance provided by Nebraska law. 
The new concern is not organized for 
profit and has no capital stock. 

The board of directors are to deter- 
mine the amount of regular periodic 
assessment to be charged members and 
has power to levy special assessments. 
An original $16,000 fund was subscribed 
by 105 Omaha doctors, in varying sums. 





his neighbor, his fellow-man and his in- 
surance company. We do take this into 
consideration in life underwriting, but 
most times it has secondary effect on 
selection of risks. If an applicant’s per- 
sonal history makes him an unattractive 
risk for standard life coverage, you can 
be sure he will be an obvious decline 
for accident and health protection. If 
his record is not too bad there will be 
little affect on our life mortality rate, 
but under a disability contract we can 
look for unfavorable claim experience. 

“The applicant who, at middle age, 
has been earning only a modest wage is 
not an attractive risk for a sizeable dis- 
ability policy even though his income 
has increased appreciably in the past 
two or three years. We have seen many 
war workers triple and quadruple their 
incomes. Most of us believe this to be 
temporary, and forsee a_ leveling-out 
period when hours will be cut and wages 


will not be on the present basis. Our 
applicant may not think so, but. for us 
to insure him without analyzing past 


as well as present earnings would be 
inviting trouble. 

“I knew a schoolbook salesman, age 
forty-five, who had been earning about 
three thousand annually for many years. 
He turned real estate salesman, and for 
a few years averaged $10,000 annually. 
Then came the slump, and for many 
years he has averaged less than $3,000. 
His true worth never was $10,000, and 
yet he might have sought coverage on 
that basis. He had lived comfortably 
on $3,000, and if we had insured him for 
75% of his $10,000 income, he might 
have been tempted to use his policy as a 
nice pension. He could have passed 
physical and moral requirements, and 
yet he would have been a poor risk. 


Underwriting the Agent 


“In underwriting applicants for any 
type of accident and health coverage 
let us not overlook underwriting the 
agent. Important as it is for him to 
select his life prospects properly, it is 
doubly important in the accident and 
health field. A good general agent will 
attract good sub-agents, and they in 
turn will contact good applicants. The 
cancellation of any agency’s business be- 
cause of a poor claim ratio is a painful 
iaceedave and does the company no 
good. If we select our agents with fore- 
thought, this can be reduced to a mini- 
mum, 

“In conclusion, let me say that in 
stressing the selection of an applicant 
from the standpoint of ethical back- 
ground, I do not wish to leave the 
thought that we should disregard the 
personal history or physical findings on 
examination. They are important, The 
relationship of physical histories and 
defects to the hazards assumed can be 
definitely determined. They can be put 
down in black and white. We can well 
spend time and thought on. that in- 
tangible angle, appraisal of the appli- 
cant as a man.” ; 





Shareholders of Continental Cos. to 


Vote Dec., 20-21 on Stock Changes 


Both the Continental Casualty and its 
mate, Continental Assurance, have ad- 
vised shareholders of special meetings, 
respectively on December 20 and De- 
cember 21, at which shareholders will 
vote on recommendations of the respec- 
tive boards of directors. 

At the Continental Casualty meeting 
the recommendation to be voted upon 
is an increase in the par value of each 
share of stock from $5 to $10, thereby 
raising its total capital stock from 
$2,500,000 to $5,000,000, but without in- 
creasing the number of outstanding 
shares. Outlining the effect of this 
change, Herman A. Behrens, chairman 
of the board, explains in a letter dated 
November 2: 

“Each shareholder would retain the 
same number of shares but with double 
the present par value.. We have the 
opinion of counsel that the issuance of 
this additional par value will not subject 
you to income tax under the present 
Revenue Act. If shareholders vote in 
favor of this plan, $2,500,000 of surplus 
previously contributed by shareholders 
would be transferred to capital.” He 
continues : 

$10 Par Value to Be Restored 

“In May, 1932, shareholders voted to 
reduce the par value of each 
stock from $10 to $5 for the purpose of 
strengthening the surplus account of the 
company at that time of uncertain and 
unstabilized security values thereby in- 
creasing still further the faith and con- 
fidence of the company’s policyholders. 
Including the contribution to surplus of 
this step, there has been contributed by 
shareholders to the surplus account of 
the company as of this date the sum of 
$5,436,980. So that if the recommenda- 
tion of the board carries at the coming 
shareholders’ meeting there would then 
still remain in the company’s surplus ac- 
count $2,936,980 of contributed surplus. 

“Tt is a source of satisfaction to your 
board of directors, as we know it will be 
to you, to be able by reason of the com- 
pany’s prosperous business since 1932 to 
recommend the restoration of the par 
value of the company’s stock to $10. 

“It is expected that if this action is 
taken the company’s statement as of 
the end of this calendar year would 
show in addition to the capital stock of 
$5,000,000, a total surplus, including both 
contributed and earned surplus, in ex- 
cess of $10,000,000, as well as liberal re- 
serves free from all known liabilities.” 

Mr. Behrens also notes that an extra 
dividend of 60 cents a share was voted 
by the board at its recent meeting which 
will be in addition to the regular divi- 
dend of 30 cents a share, both payable 
to shareholders as of November 15. This 
will make total cash dividends paid dur- 
ing the current calendar year of $1.80 
per share. In 1945 the directors hope to 
increase the regular quarterly dividend 
from 30 cents to 40 cents, Mr. Behrens 
advises. 

Continental Assurance Changes 

In his letter to Continental Assurance 
shareholders Mr. Behrens, as president 
of the company, says that the board’s 
recommendation is to increase the num- 
ber of outstanding shares of stock from 
100,000 to 200,000, with the par value of 
each share of stock remaining at $10. 
He outlines: 

“Each shareholder would receive as a 
stock dividend additional shares of 
stock equal to the number of shares 
held by him on the ex-dividend date 
fixed by the board, namely, December 
15. We have the opinion of counsel 
that the issuance of these additional 
shares of stock will not subject you to 
income tax under the present Revenue 
Act. If shareholders vote in favor of 
this plan, $1,000,000 of surplus previously 
contributed by shareholders would be 
transferred to capital. There has been 


share of 


previously contributed to surplus by 
shareholders as of this date the sum of 
$1,979,640. So that if the recommenda- 
tion of the board carries at the coming 
shareholders’ meeting there would then 
still remain in the company’s surplus 
account $979,640 of contributed surplus. 

“It is expected that if this action is 
taken the company’s statement as of the 
end of this calendar year would show, 
in addition to the capital stock of $2,- 
000,000, a total surplus, including both 
contributed and earned surplus, in ex- 
cess of $3,000,00, as well as liberal re- 
serves free from all known liabilities.” 

Continental Assurance’s directors have 
also decided to pay an extra dividend in 
the amount of 50 cents, payable Decem- 
ber 20, in addition to the regular stock 
dividend of 50 cents a share payable De- 
cember 29. However, both are payable 
only on the 100,000 shares now outstand- 
ing to shareholders as of December 15. 
This will make total cash dividends paid 
during 1944 of $2.50 per share on the 
present stock outstanding. In 1945 the 
directors hope to declare regular quar- 
terly dividends of 30 cents a share on 
the increased number of shares out- 
standing “if the recommendations of 
the board are approved by sharehold- 
ers.” Late next year the directors of 
both companies will review the year’s re- 
sults to determine what, if any, special 
dividends should be declared. 





G. M. BOYNTON PROMOTED 





Now Ass’t Superintendent of Agents of 
Continental Casualty’s Eastern Dep’t; 
Syracuse Facilities Enlarged 

George M. Boynton has been pro- 
moted by Continental Casualty Co. to be 
assistant superintendent of agents, 
Eastern department, working in close 
cooperation with Chris Keltsch, Eastern 
superintendent of agents, 75 Fulton St., 
New York. Mr. Boynton was formerly 
at Syracuse where he managed the cen- 
tral New York service office for the 
Continental—an office which he estab- 
lished for the company two years ago. 

Harold S. Niver, who has been Mr. 
Boynton’s assistant manager in Syra- 
cuse for the past year, has been pro- 
moted to manager of the office, bringing 
to that post a background of twenty 
years’ experience upstate. Mahlon 
Tracy, who was formerly a local agent 
at Gloversville, N. Y., has been ap- 
pointed special agent to assist Mr. 
Niver. 

Due to the rapid growth of this office 
Continental has effected some changes 
in service departments. Bertram E. 
Keicher, as claims manager, will handle 
claims emanating from Syracuse and 
other adjacent territory, without making 
any change in those claims that are 
handled out of Utica or Rochester. Mr. 
Keicher was formerly with the Mary- 
land Casualty in New York. 

Herbert Toll continues as supervisor 
of the engineering and inspection de- 
partments at Syracuse. 





Minn. Safety Responsibility 
Bill Ready for Introduction 


A bill patterned after the New York 
financial responsibility law and backed 
by the Minnesota State Bar association 
is ready for introduction in Minnesota 
when the state legislature convenes in 
January. The bill was drafted by a com- 
mittee of the bar association for the 
purpose of reducing automobile accidents 
in Minnesota. 

At the two previous Minnesota ses- 
sions, the state bar association sought to 
have enacted a compulsory automobile 
insurance law but has now shifted to the 
financial responsibility plan. 

The law would affect Minnesota mot- 
orists involve in accidents in other states 
as well as in this. 
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Assigned Auto Risk 
Plan Spreads in Canada 


GARRETT CITES B. C. RESULTS 


British Columbia Setup May Be Used 
as Model in Other Provinces; Ins. 
Superintendents Discuss It 

Nearly all of the provinces in Canada 
are expected shortly to adopt—and 
some even to enlarge upon—the as- 
signed risk automobile plan which is al- 
ready in effect in British Columbia. This 
is revealed in an exclusive article in the 
weekly Canadian business paper, Finan- 
cial Post. The article also adds that the 
sritish Columbia plan, with modifica- 
tions probably will be used as a model 
in other provinces. 

H. G. Garrett, B. C. superintendent of 
insurance outlined the plan as well as 
the results to date, to the annual meet- 
ing of the Canadian superintendents of 
insurance in Quebec recently. They 
were told that the idea was evolved in 
Great Britain, where automobile insur- 
ance is compulsory. 

Mr. Garrett’s report indicated sub- 
stantial growth of public opinion that 
an owner or driver of a motor vehicle 
required to file proof of financial re- 
sponsibility should be entitled to obtain 
insurance, and that in the public interest 
he should have a market in which to 
purchase such insurance. 

The British Columbian plan is adm‘n- 
istered by a committee of four, consist- 
ing equally of representatives from the 
board and nonboard companies, and a 
manager. The manager deals with ap- 
plications for insurance and allocates or 
them in regular order to the 
subscribers, according to their respec- 
tive premium income in the province. 
If he refuses to assign a risk, or a com- 
pany declines a risk, the applicant and 
the subscriber may appear before the 
committee whose decision is final. An 
applicant for insurance under the plan 
must give the manager letters from 
three subscribers who have, within the 
preceding sixty days, refused to insure 
him. Chief conditions which might de- 
prive an individual of the benefits of 
the plan are: 

1. If within the thr 
heen “convicted more 


assigns 


ee preceding years he has 
than once of any one or 
once each of two or more” of certain offenses set 
out in the plan, such as speeding, dangerous 
driving, failing to report, etc., or has more than 
once forfeited bail in respect of those offenses, or 

2 f he or anyone who usually drives his car 
has a major mental or physical disability 


Under the British Columbia plan, the 
applicant for insurance pays an investi- 


gation fee of $3. If a risk is accepted 
the premium is at the standard rate 
with a surcharge of 15%, minimum $10. 


to whom a risk is assigned 
need not itself retain more than the 
$5/10,000 statutory limits. Other com- 
panies subscribing to the plan may be 
called on to assume amounts in excess 
of these limits by way of reinsurance. 

In the first six months of the operation 
of the plan in British Columbia, Mr. 
Garrett reports, sixteen applications for 
insurance have been received of which 
one was rejected as ineligible, seven ac- 
cepted and seven pending. One assign- 
ment had been appealed, 


Smith to Direct Indemnity’ s 
Pacific Coast Bond Dept. 


James A. Smith has joined the Pa- 
cific Coast Office of Indemnity Company 
of North America at San Francisco, as 
superintendent of the bond department, 
as of November 1. 

Mr, Smith went to Indemnity from the 
Hartford Accident & Indemnity where, 
for the last five years, he has been 
bonding superintendent at the San Fran- 
cisco metropolitan office. Previously, he 
_ been a special agent for Northern 


\ company 


California. He is a graduate of Uni- 
versity of California in 1928; a member 
of four of the University’s honor so- 
cieties and of Phi Kappa Tau. 

_ Mr. Smith succeeds Harry C. Miller, 
former assistant Pacific Coast manager 
of Indemnity, who is on an indefinite 


leave of absence because of illness. 


MAGNUS ON FREE ENTERPRISE 


Contrasts American with old Russian 
System in A. & H. Club Talk; His 
Slant on “Profit” Motive 

Percy C. Magnus, past president of 
the New York Board of Trade and head 
of Downtown Hospital, whose champion- 
ship of American free enterprise is well 
known, discussed various phases of this 
subject at the sales conference held by 
the Accident & Health Club of New 
York in connection with New York 
A. & H. Week, October 23-28, 

Mf. Magnus described the “free” or 
“fluid” enterprise system as one that will 
adjust itself and function successfully, 
as surrounding conditions may change. 
He felt that it is now important for 
American business men to reaffirm their 
faith in this system. An important por- 
tion of his talk was when he contrasted 
our system with the old system that 
formerly existed in Russia. 

The speaker then approached the 
“profit” motive charge often pointed to 
as part of the American senterprise sys- 
tem, and said: “We have certainly per- 
mitted that charge to stand unchallenged. 
There are thousands, probably millions, 
of people not alone in this country but 
throughout the world, who believe sin- 
cerely that the only strong force in 
American business is the desire of some 
men to get rich—even at the expense 
of other people. The ‘profit’ motive is 
held up as something selfish even 
something sinful. In contrast, the ideal 
of ‘production for use’ is held up. It 
represents giving rather than getting 
so that society may gain; therefore it 
is an ideal that is devout, pure and even 
holy. 

“I for one do not believe that simply 
a selfish ‘profit’ motive is the corner- 
stone of American economy. I believe 
further that the time has come when 
American businessmen have got to set 
straight a record that has become hor- 
ribly confused.” 





SILVER ANNIVERSARIES 


W. M. Page and E. Sanford Brown, 
Bridgeport Office, Hartford Accident, 
Celebrated Milestone Last Week 

W. M. Page, resident payroll auditor, 
and E. Sanford Brown, claims manager, 
both of the Bridgeport branch office, 
Hartford Accident & Indemnity, ob- 
served their twenty-fifth anniversaries 
with the company last week. Mr. Page 
started as a member of the home office 
payroll audit staff, worked at first out 
of the home office, then was transferred 
to New Haven. In February, 1937, he was 
assigned to his present post. 

Mr. Brown, who is a past president of 
the Adjusters Association of Fairfield 
County and who holds Connecticut Ad- 
justers License No. 1, served the Hart- 
ford first in home office claim work. In 
1920 he was transferred to the New 
Haven claim office and in 1922 to 
Bridgeport. He is proud of the fact that 
in 350,000 miles of car driving he has 
never been involved in an accident. Both 
Mr. Page and Mr. Brown are active in 
the civic affairs of their respective home 
towns. 


R. A. Gorman Observed 
25th Milestone Recently 


Robert A. Gorman, of agents’ service 
department, Hartford Accident, observed 
his twenty-fifth anniversary with the 
company recently. Well known as one of 
Hartford’s outstanding amateur golfers 
a few years ago, he joined the Hartford 
Accident staff in the burglary under- 
writing department. In 1941 he was 
transferred to the Agents’ Service De- 
partment to take charge of the burglary 
and plate glass insurance handled by 
that unit. 








F. & D. DIVIDEND 
Fidelity & Deposit recently paid its 
regular quarterly dividend of $1 a share 
on October 31 to stockholders of record 
October 17. 
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Extensive Publicity in Va. 
For New Auto Safety Law 


What is probably the most extensive 
state-wide publicity campaign on record 
is now underway in Virginia to explain 
the provisions and requirements of the 
state’s new motor vehicle finanical-re- 
sponsibility law to the motoring public 
before the law goes into effect next 
January 1. 

Conduct -d by Motor Vehicle Commis- 
sioner C. F. Joyner, Jr., the campaign 
is receiving the full ccoperation of press, 
radio and many civic organizations. Bill- 
boards calling attention to the law are 
conspicuous on all main highways, and 
hundreds of thousands of leaflets de- 
scribing the law are being distributed to 
motorists threugh both public and pri- 
vate agencies. 

Analyzing the law, six articles by 
Commissioner Joyner will be published 
weekly by Virginia’s newspapers, which 
will also reprint a series of six cartoons 
depicting features of the law. 

The state’s radio stations will soon 
broadcast a series of dramatized an- 
nouncements on the law. Radio talks 
by Commissioner Joyner are scheduled 
each month until January 1. Virginia 
radio stations are also broadcasting two 
transcribed programs, respectively fea- 
turing interviews with Commissioner 
Joyner by Virginius Dabney, editor of 
the Richmond Times-Dispatch, and 
Vaughan Cary, president of the Vir- 
ginia Chamber of Commerce, 

Civic clubs are planning special meet- 
ings to discuss the law and to hear 
authorities representing the Division of 
Motor Vehicles. Many platform appear- 
ances are scheduled for Commissioner 
Joyner, who will deliver brief addresses 
to describe the provisions of the law 
beeen to large segments of the 
public. 





H. F. HAMMOND’S NEW POST 

Harold F. Hammond, who has been 
director of traffic and transportation in 
National Conservation Bureau — since 
1934, has resigned to become manager 
of the Washington, D. C., office of 
American Transit Association. While 
with NCB he developed many important 
traffic engineering services and mater- 
ials, and worked extensively in coopera- 
tion with other agencies. He is also au- 


thor of many articles on traffic prob- 
lems. 
Among Mr. Hammond’s chief inter- 


ests is the presidency of the Institute of 
Traffic Engineers. 





EDWARD B. DILLHOFF DIES 

Edward B. Dillhoff, 47, prominent in 
casualty insurance in Cincinnati for 
twenty years, died October 14 from a 
stroke suffered only a few hours after 
one of his sailor sons, Edward B. Dill- 
hoff, Jr. came home on leave after 
twenty months’ foreign service. Another 
son, J. Thomas ,Dillhoff, also is in the 
Navy. Mr. Dillhoff, was an ensign in the 
Navy during World War I, was in busi- 
ness with his father, Joseph H. Dillhoff 
and a brother, Joseph T. Dillhoff, 


Insurance Men Elected by 
National Safety Council 


At its recent annual meeting in Chi- 
cago National Safety Council elected a; 
vice presidents the following insurance 
men: Walter S. Paine, manager, engi- 
neering and _ inspection department, 
Aetna Life & Affiliated Cos.; Dr. D. B. 
Armstrong, second vice president, Met- 
ropolitan Life. Both were also name 
to the executive board and newly formed 
board of directors. Also elected to the 
latter are Wallace J. Falvey, executive 
vice president, Massachusetts Bonding, 
and Henry E. North, vice president, 
Metropolitan Life. 

Selected to serve as trustees of NSC 
are S. Bruce Black, president, Liberty 
Mutual, Boston; Morgan B. Brainard, 
president, Aetna Life & Affiliated Com- 
panies; John W. Gunn, president, Em- 
ployers Mutual of Towa; Thomas |. 
Parkinson, president, Equitable Society 
of New York. 

The following were elected to the ex- 
ecutive board: W. Dean Keefer, second 
vice president, Lumbermens Mutual; C 


E. Pettibone, vice president, American 
Mutual Liability; Frank L. ; Jones, 
Greater New York Safety Council's 


president; H. R. Bixler, personnel di- 
rector, Mutual Life of New York, and 
W. Graham Cole, assistant secretary, 
Metropolitan Life. 





RULES ON SCHOOL INSURANCE 
Minnesota Official Says School District 
Bought Protection Against Non- 
Existent Liability 


It would be a good idea for school au- 
thorities to investigate the legality 0 
insurance contracts before they are made 
rather than afterwards, Attorney Gev- 
eral Burnquist of Minnesota suggested 
in giving an opinion to the State De- 
partment of Education on the protec: 
tion afforded by a policy after it had 
expired. It turned out that a_ school 
district had purchased a policy for pro- 
tection “against a liability which does 
not exist.” 

The policy in question indicated th 
insurance company contemplated protec: 
tion against damages to be paid on ac 
count of the school district’s carrying 
on athletic and other activities, sponsor 
ing safety patrols or trips to worl: fairs 

“Of course, the law does not provide 
that school districts conduct tours t 


world fairs,” said the attorney general 
“It has no authority to go outside I 
governmental operations. If it#i: oper: 


ating as the law provides, the dis rict 18 


not liable for torts and it is difficult 1 
see what the school district obtai:ed fot 
the money that was paid as a prem 
on the policy. The taxpayers 0 no 
need to pay premiums for insiranct 


against liabilities that do not exi-t. 


FINSTER A WERBEL SPEAKER 
George P. Finster, Fidelity & [epost 












in New York, who is assistant manage 
of its court bond department, wis re 
speaker recently before the \Verbe 






Alumni Insurance Association, 
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Rehabilitation of Disabled Car 
Drivers As Seen by Dr. Stack 


To facilitate the rehabilitation of dis- 
abled war veterans, New York Univer- 
sity’s Center for Safety Education which 
is a project of the Association of Cas- 


yalty & Surety Executives, has been 
conducting a series, of studies to obtain 
some basic information regarding the 
experience of disabled drivers, job 
analysis, and minimum physical require- 
ments for the operation of motor 
vehicles. 


Although most of these studies are 
concerned with drivers of private pas- 
senger vehicles, many of the facts 
brought out are applicable to commer- 
cial vehicle operators, Dr. Herbert J. 


Stack, director of the Center, notes 
in an article appearing recently in 
“Safety,” the publication of the Greater 


New York Safety Council. 

Pointing out that industries will be 
expected to return to their jobs those 
veterans that have been called into the 
service, Dr. Stack emphasizes that every 
effort must be made to find jobs for 
these men. In some cases a disabled 
man cannot be employed as a driver, 
he says, but can be used as a checker, 
a mechanic, or in an office capacity. 


More Careful Than Average Person 


“There is ample evidence,” Dr. Stack 
declares, “that persons with certain driv- 
ing disabilities have as good a driving 
record as average normal drivers, or 
better. It is apparent that the disabled, 
knowing that they have special licenses 
and are more or less on trial, are much 
more careful in the operation of their 
car than the average person. This added 
precaution and care in operation has a 
decidedly beneficial effect on the driver. 
Loss of hearing, for example, is by no 
means as bad as recklessness. Minor 
visual defects create no such hazards 
as drunken driving. A one-legged driver 
is a far better risk than one with little 
common sense but a well-developed ego. 
Bad attitudes, in other words, appear to 
be far more common causes of acci- 
dents than physical disabilities. 

“Other studies that we have been con- 
ducting indicate the same situation in 
respect to persons with orthopedic dis- 
abilities who are employed in industries. 
Their safety and production record, ab- 
senteeism record, and general attitude— 
provided they have had proper training 
and are fitted for the job—appear to be 
better than the average. Apparently 
this is the operation of the old law of 
compensation: the loss of one function 
of the human mechanism tends to im- 
prove the remainder. Serious polio cases 
resulting in loss of use of the lower 
extremities often develop greater physi- 
cal and manual dexterity in the upper 
part of the body.” 

Noting that Joseph D. Elkow of the 
New York University center’s research 
stall has made studies of the job of 
driving and is now testing disabled per- 
sons to determine their shortages, Dr. 
Stack continues : 

Apparatus to Aid Those Handicapped 

“Loss of use of one arm or one leg, 
or hoth legs’ must be compensated for. 
Various types of apparatus have been 
insialled by manufacturers and by the 
disabled themselves to take care of such 
disebilities. Among these is the Stone 
Power control apparatus built by Bendix. 

is consists simply of an auxiliary 
whel under the steering wheel which, 
by the pressure of the fingers, operates 
clut h, brake and accelerator through 
Bendix power devices installed over the 
Moior and attached to the fire wall. 
his apparatus has been thoroughly 
tested and approved by motor vehicle 
departments. A downward pressure of 
the fingers accelerates the car through 
various gear changes; an upward 





pressure applies the brakes— with actu- 


ally more force than normal leg pres- 
sure, It could also be actuated by a 
mild pressure of the foot, as in the 


case of the air brake. 

“Various devices of this type can be 
installed to operate the hand brake. Di- 
rectional signal devices, electrically op- 
perated, can be included—as they already 
are in certain cars. At first thought one 
might assume that by attaching the 
clutch pedal to the brake one leg could 
be used for the operation of both. Such 
attachments would not be approved by 
many motor vehicle departments because 


the brake on the car would always 
be in ‘free wheeling’ with the clutch 
disengaged. What about the use of the 


arm to apply foot brakes? This is not 
desirable without a power device, for 
upwards of 200 pounds’ force is needed 
on the brake pedal. With one good arm 
and a knob installation on the steering 
wheel, the required strength for steer- 
ing can be secured, but under these 


conditions there should be directional 
signal installations and the hand brake 
operated by the foot. 
Visual Requirements 

“There is wide variation in drivers- 
license requirements for visual acuity: 
from 20/30 uncorrected, in certain states, 
to 20/70 in others. If sight in one eye 
is lost and vision in the other can be 
corrected to 20/20, or even 20/30, the 
driver can secure a provisional license 
in certain states, provided an additional 
mirror is installed on the car. The field 
of vision of one-eyed persons is not as 
great as with two, where it approaches 
180 degrees. Conditions such as poor 
peripheral vision and depth perception, 
high susceptibility to glare and the like 
are to be found in the civilian popula- 
tion as well as among veterans. In some 
cases these may be remedied by glasses; 
in others by mirrors, training, and pro- 
visional licenses. 

“There is little evidence to show that 
persons with hearing detects are unsafe 


drivers. Acoustical devices have been 
helpful to many. In many states deaf 
persons can secure licenses. 

“Cardiac and tubercular cases are 
grouped together because both depend 
upon medical examinations. Arrested 


tuberculosis and most cardiac conditions 





would not preclude driving. A thorough 
medical diagnosis is the only sure test.’ 
Psychoneurotic Cases 

Pointing out that by far the larger 
number of disabled veterans will be in 
the psychoneurotic classification, Dr. 
Stack says this group “includes many 
who were discharged early in the war 
as ‘unsuitable for military service’—mild 
neurotics, neurasthenics, and other types 
who have always been in our civilian 
population and for the most part have 
been able to secure drivers’ licenses. It 
also includes the so-called ‘shell shocked’ 
group (nervous exhaustion) who, in 
Army parlance, were not able to ‘take it’ 
and were discharged through hospitals. 
Fleet supervisors would undoubtedly 
have as good experience with such per- 
sons as drivers as they have with the 
neurotics among their present drivers. 
Because a man’s nervous system cannot 
stand the exhausting, violent tension of 
the battlefield does not mean that he 
won’t make a satisfactory driver.” 





L. C. LIPPINCOTT’S CHANGE 

American Casualty of Reading, has 
appointed L. C. Lippincott as claims 
manager of its Philadelphia office. He 
formerly served five years with Hutchin- 
son, Rivinus & Co.’s large Philadelphia 
agency as claims manager. 
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Fred A. Moreton Set High Standard 
Of Leadership in Organization Work 


Immediate Past President of National Association a Man of 
Substance and High Standing in His Native City; 
His Background and Interesting Family 


By Spencer Welton, 
Peripatetic Vice President 


Fred A. Moreton of Salt Lake City 
has retired as president of the National 
Association of -Insurance Agents but 
his record in office was so notable that 
a lot of people, both in and out of the 
field, know more 


insurance want to 


about him. 

First of all he is a practical business 
man, and measured by generally ac- 
cepted standards, an exceedingly suc- 
cessful one. That is why he could af- 
ford ta give much time to association 
affairs and that is why the time so given 
got unprecedented results for the or- 
ganization he came to head. 

His prestige was already so consider- 
able that it gave added significance to 
the office of association president and 
meant that he met the chief executives 
of other industry groups on the common 
ground of acknowledged responsibility 
and demonstrated sagacity. 

What really happened was that Fred 
Moreton, already a conspicuous business 
leader in the intermountain West, mere- 
ly changed or rather enlarged the scene 
of his activities. 

No Barn-Storming 


His appraisal of the requirements of 
his new job and his approach to it were 
characteristically direct and without 
flourish of administrative trumpets. In- 
stead of barn-storming all over the 
country primarily to be seen and to in- 
crease membership quickly, he concen- 
trated on consolidating association gains 
and on laying a solid foundation for 
long range future growth. 

That meant primarily a headquarters 
staff which would have the perception to 
see his objectives, the capacity to attain 
them, and a determination to stay with 
the job until done, When it is remem- 
bered that by tacit agreement the presi- 
dent’s tenure of office is ordinarily 
limited to one year and that the Moreton 
regime was existent only in a period of 
unparalleled manpower shortage, it will 
be seen that the undertaking was at 
least ambitious. 

Soon the National Association head- 
quarters staff was augmented by the 
employment of Wallace Rogers, execu- 
tive assistant; John G. Mayer, publicity 
director, and Oscar West, manager of 
the Washington office. 


Public Relations Program 


The public relations program imple- 
mented, became increasingly significant 
to the rank and file of association mem- 
bership whose continuing support seems 
assured because they perceive in the 
undertaking potentialities of extraordi- 
nary development and of great worth to 
the institution of insurance. 

A particularly happy consummation 
was the return to the National Asso- 
ciation fold of the Ohio Association 


after an absence of some years. 

These events are set down merely as 
having culminated during the Moreton 
incumbency of office and with no knowl- 
edge, and therefore with no depreciation, 


of previous or collateral impetus sup- 
plied by others. 

Mr. Moreton has himself paid frequent 
and unstinted tribute to those associates 
who have given generously of their time 
and thought to National Association af- 
fairs and those associates have in turn 
testified eloquently to the puissance of 
the Moreton leadership. 

One of them himself outstanding not 
only in National Association affairs, but 
a highly successful big city general 
agent, receptly wrote: 


Moreton’s Contribution 


“By far the greatest contribution which 
Fred made resulted from no_ specific 
action of his, but rather from his being 
what he is, and there is no doubt that 
relations between companies and the 
agents’ association are far better today 
than they have been at any time during 
the number of years I have been able to 
observe the agents’ association, 

“In my opinion that is not the result 
of any particular action of the leaders 
as much as the subconscious respect in 
company circles for the type of indi- 
viduals chosen by the membership to 
provide its leadership. 

“To begin with, Fred was an emi- 
nently successful agent, having a big 
premium volume, handling a number of 
very substantial accounts and_ being 
thoroughly accustomed to dealing with 
men of substance and importance on a 
basis of full equality. He knew that he 
was doing more for the insurance busi- 
ness by taking the presidency than that 
presidency could do for him. 

“He was by earlier achievement a 
man who did not have to ask for re- 
spect—he just naturally attracted, or 
even commanded it. As a result, those 
high in company circles knew that they 
were dealing with a man of their own 
caliber, a man whose judgment, word, 
and confidence were entitled to fullest 
respect. 

“They knew further that he did not 
bother them with trivialities so they 
were willing to enter into conferences 





FRED A. MORETON 


with him on a plane of good faith and 
mutual good will.” 


Antecedents and Background 


Here, perhaps, should be given some 
information about Mr. Moreton’s ante- 
cedents and his present background. 

He was born just before the turn of 
the century, at Salt Lake City, 

In his choice of parentage he exhibited 
the prescience which still distinguishes 
him, for his father, already a successful 
insurance agent, took it for granted that 
the boy would follow in his footsteps 
and directed the lad’s thought and edu- 
cation accordingly. 

At ,school he revealed a facile mind 
and won various honors, among them 
a prophetic gold medal for debating and 
the rank of commanding officer of his 
school cadet corps. 

The scholastic triumphs were, how- 
ever, not solely due to unremitting in- 
dustry for young Fred Moreton found 
plenty of time for hunting, fishing and 
horseback riding and his zest for life 
in the open persists today. 

When in attendance at conventions 
it is the invariable habit of Mr. and 
Mrs. Moreton to leave their hotel just 
before retiring, whatever the hour may 
be, and walk for perhaps fifteen minutes 
to reoxygenate themselves after the long 
hours in crowded rooms and assembly 
halls. 

Ardent Duck Hunter 


He is an ardent duck hunter and a 
member of a Duck Club near Salt Lake 
City; tries to spend with his family at 
least a part of each summer at a lodge 
he maintains in the mountains outside 
the city, and is interested in a ranch on 
which is raised thorough-bred cattle, 
revitalizing through that enterprise both 
his purse and his person. 

Fred Moreton attended the University 
of Utah at Salt Lake City, going on 





SPECIAL 


CASUALTY 


yom edie anil Fait 
P, remiums by Wass P, vailntlbiin / 


INDIVIDUALISTIC GROUP PLANS FOR 
MEMBERS OF PROFESSIONAL ASSOCIATIONS — 
MEDICAL — BAR — TEACHERS 


TRUE GROUP DISABILITY AND HOSPITAL PLANS 
FOR EMPLOYEES AND DEPENDENTS 


FRANCHISE GROUP PLANS FOR SMALL GROUPS 


write 


NATIONAL 





DETROIT, MICH. 





COMPANY 


W.G. CURTIS, Pacs. 


“It’s easier to sell the best” 





STATE-WIDE SERVICE | 
Investigators and Adjusters i 
ALL LINES ‘ 


SO 


Trenton, N. J., Branch 
103 W., Hanover Street 
Phone: Trenton 6049 


SPE 5 BASLE 


Asbury Park Branch 
411 Emory St.,-Tel. A. P. 8411 | 


Serving Insurance 
Companies Since 1925. 


Bets 


NEW JERSEY 
CLAIM SERVICE 


BUREAU 


11 COMMERCE ST... NEWARK, NJ 
Phone Mltchell 2 )&O 











AVIATION UNDERWRITER 
WANTED 


Leading casualty company entering avia- 
tion insurance field has good opening for 
experienced aviation underwriter. All re- 
lies confidential. Address Box 1552, The 
astern Underwriter, 41 Maiden Lane, 
New York 7, New York. 














from there to the School of Military 
Aeronautics at the Massachusetts Insti- 
tute of Technology, Cambridge, Mass. 


World War I found the young man 
commissioned a lieutenant in the 
Army Air Service and he served vari- 
ously at Rich Field, Waco, Tex., Arcodia 
Balloon School, Arcodia, Cal., and on 
the staff of the Chief of Air Service at 
Washington, D 

Discharged from the army in Febru- 
ary 1919 he returned to Salt Lake City 
and entered the J. B. Moreton Agency, 
becoming successively secretary and 
manager and in 1936 sole owner, the 
firm style now being Fred A. Moreton 
& Co. 

Association Work 


Concurrently with the operating and 
developing of the agency, Fred Moreton 
actively interested himself in insurance 
association work for reasons best set 
forth in a later declaration of his own. 

“The challenge to American business 
is the challenge of good citizenship, 4 
challenge to live and work as citizens 
of the community as a whole, a challenge 
to regard our particular interests m 
their proper relationship to the par- 
ticular and general interests of all the 
other people who make up the com- 
munity.” 

In 1922 he became secretary of the 
Fire Underwriters Association, Salt 
Lake City, vice president in 1923, and 
president in 1934. 

He has been chairman of the Utal 
Committee, which is a liaison committee 
of three members of the Utah State 
Association, which meets annually a 
San Francisco with committee of man- 
agers of the companies representing the 
Board of Fire Underwriters of the 
Pacific. 

In 1933 he was elected president 0! 
the Surety & Casualty Underwriters 
Association of Salt Lake City, which 
association comprises the general agents 
and branch managers of the surety and 
casualty companies, and was National 
councillor from Utah in 1936, 1927 and 
1938. 

In October 1939 he was appointed 10 
tht executive committee of the N»tional 
Association of Insurance Agents < nd a 
Chicago in October of 1942 was «lected 
vice president and chairman of tlie e* 
ecutive committee of the Nationa! Ass0- 
ciation. His election to the presidency 
came at Pittsburgh in October 1°43. 


Clarity of Thinking 


The clarity of his thinking and the 
quiet forcefulness of his method 0! "10 
cedure made prompt and indelibie i 


(Continued on Page 37) 
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Fred A. Moreton 


(Continued from Page 36) 


pression upon all who came in contact 
with him, ; : 

In negotiations with other groups his 
expressions of opinion were heard with 
marked attention and his presence and 
counsel went far toward creating and 
maintaining an éntente cordiale not al- 
ways existing on previous occasions 
when conflicting interests were involved 
and divergent views set forth, 

A very definite asset to Mr, Moreton 
is the possession of a marked but judi- 
ciousiy indulged whimsicality of thought 
and expression which has served on oc- 
casion to relieve a tense situation or to 
accent. a recommendation. 

In this connection and to fill out the 
profile it seems appropriate to quote 
an executive committee associate. 


Takes Work Seriously 

“No one could take his work more 
seriously than Fred does but he has, 
even though you may not have suspected 
it, a jovial and humorous disposition. 

“He is a good story-teller and is par- 
ticularly adroit at using an apropos 
anecdote to explain or emphasize a point. 

“During his first executive committee 
meetings he spoke rarely, although al- 
ways his remarks made very good sense. 

“When he got his bearings and began 
to actively participate in our discussions, 
we discovered that we had completely 


missed that whimsical tract in our 
earlier appraisal of him and it was 
quickly apparent that he has extra- 


ordinary qualities of leadership not pre- 
viously revealed. 

“If he has a hobby, it is the theatre. 
When he is in New York he feels that 
he has been cheated if he does not 
attend a show every night.” 


Basically an Educator 


It is reasonable to suppose that for 
a time at least, Fred Moreton will wel- 
come the chance to return to Salt Lake 
City and to his business interests there, 
but it is difficult to believe that he will 
ever find ‘himself content with those 
things alone, for he is basically and 
insistently an educator, and in a broad 
sense 

He believes firmly that education is 
the first requisite of good citizenship in 
general, and of the insurance business 
in particular. In his own words: 

“We need to apply sound educational 
principles and practices more effectively 
than ever before. 

“Our success or failure may well be 
the measure of our good citizenship. 

“Granted our first problem is educating 
ourselves, our next task logically be- 
comes the systematic education of the 
thousands upon thousands of men and 
women who depend on the property in- 
surance business for their livelihood. 
Ph want them to be good citizens 
00, 

Supports Two Programs 


And so he has given vigorous support 
to the National Association’s educational 
division which has been active through 
hinety-seven: study groups in the thirty 
states. With equal vigor, Mr. Moreton 
has supported the public relations pro- 
gram of the National Association which 
Must of necessity relate itself to con- 
sumer education. 

These two projects are of themselves 
big enough and important enough to 
assure the continuing interest and, on 
appropriate’. occasion, the active par- 
licipation of association officers emeritus, 
in which group Fred Moreton will cer- 
tainly be found, 

The Moreton agency specializes on 
Contract bonds, workmen’s compensation, 
and survey of special hazard and large 
re tisurance lines. Though actual pre- 
Mum income figures may not be given, 
it is no betrayal of confidence to say 
that the annual volume reaches a total 
Whicl causes both ‘astonishment and 
‘nvy among insurance leaders in cities 
much bigger than Salt Lake. 

Mr. Moreton holds memberships in 
the Aiwanis Club of Salt Lake City, 
merican Legion, Chamber of Commerce 


ot Salt Lake, on advisory council of 


Chamber of Commerce representing fi- 
nancial institutions, and the Bonneville 
Club. 

Moreton’s Family 


In 1920 he was married to the beauti- 
ful and talented Miss Sarah Burton 
whose family is prominent in the social 
and financial circles of Salt Lake City, 
and five children have come to gladden 
and enliven the Moreton home. 

The eldest daughter, Isabel, a gradu- 
ate of the University of Utah is, like 
her mother, an accomplished musician 
and has concentrated chiefly on the harp. 
The second daughter, Mary, now a 


junior at the University of Utah, is a 
brilliant pianist, as is the third daughter, 
Sharee, a student at East High School. 
A son, Edward, is twelve, and another 
Fred A., Jr, is now five. 

Mrs. Moreton, a gentlewoman as self- 
effacing as she is lovely, has accompanied 
her distinguished husband in his at- 
tendance at many conventions where 
her tact and grace of manner charmed 
all who met and talked even briefly with 
her. 

Administration Sets Standard 

There is no space here in which to 
enumerate the full accomplishments of 
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the Moreton regime but it may be 
summed up in the statement that he has 
ended his term of office as National 
Association President with the profound 
respect and genuine appreciation, not 
only of the association membership, but 
of the insurance fraternity generally. 

His administration may easily serve 
as a standard of excellence by which 
his successors in office may measure 
their achievements, but Fred Moreton, 
the individual, returning to the atmos- 
phere of conjugal and domestic felicity 
pictured above, surely envies no man 
whatever degree of public acclaim he 
may receive. 


en Citlt firC0C1il wae aidldiddifefecs F 


OR many years Albert Flandreau Dean, an executive 
officer of a leading fire insurance company, and a ver- 
satile inventor of interest tables and adding machines, told 


insurance leaders; 


“You have the power to prevent many conflagrations 
... by offering liberal rate reductions where build- 
ings are constructed of fire-proof materials, equipped 
with proper safeguards and protected by their 
communities with adequate fire-fighting facilities.” 


The disastrous Baltimore and San Francisco fires in 1906 


convinced them he was right, and his “Analytic System for 
the Measurement of Fire Hazards,” then in use in Illinois, 
was adopted in many cities. 


Today Dean’s methods are in use in more than half the 


nation and similar plans employed elsewhere. His work 
opened the way for the insurance industry ¢o prevent fires, 
as well as protect against financial loss. 


Thanks to “Schedule Rating,” the modern fire insurance in- 
dustry helps save thousands of American lives and millions 
of dollars of insured property, 


A Comprehensive Reinsurance Service 


Casualty and Bonding Lines 


GENERAL REINSURANCE 
CORPORATION 


Fire and Allied Lines 


NORTH STAR REINSURANCE 


CORPORATION 





90 John Street, New York 7+ 200 Bush Street, San Francisco 4 





This advertisement appears in the 
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OPENS N. Y. BRANCH 





New England Casualty Names W. C. 
Westcott as Sup’t and W. M. Dob- 


son as Underwriter 
The New England Casualty, casualty 
Springfield Fire & 
New York City 
branch office November 6 in enlarged 


running mate of 


Marine, opened a 


WESTCOTT 


Ww. G 
quarters on the ground floor of 85 John 
Street, the National Board building. This 


marks the debut of New England Cas- 
ualty in New York City territory. | 
Production for the company will be 


handled by William C. Westcott as su- 
perintendent, who will be assisted by 
William M. Dobson as underwriter. 

Mr. Westcott, native of New Jersey, 
received his advanced education at Co- 
lumbia University School of Business 
Administration. Both he and Mr. Dob- 
son have had many years’ experience in 
casualty underwriting, being thoroughly 
trained in all lines of casualty insurance. 
They are favorably known in local insur- 
ance circles. 





F. W. Lafrentz Honored on 
Sist Year With Amer. Surety 


F. W. Lafrentz, chairman of the 
board, American Surety and the New 
York Casualty, was guest of honor at a 
recent luncheon given him by his com- 
panies in the home office dining room in 
observance of his fifty-first anniversary 
with the organization. 

Short talks were made by A. F. La- 
frentz, president, American Surety; W. 
E. McKell, president, New York Cas- 
ualty and vice president, American Sur- 
ety, and each of the vice presidents 
present, to which the chairman re- 
sponded. A special luncheon was served 
to the staff. 





F. & D, FILES IOWA SUIT 
The Fidelity & Deposit has _ filed 
suit in district court at Waterloo ask- 
ing judgment of $4,715 with interest on a 


surety bond which covered a quarry 
operator who failed to fulfil his con- 
tract. 


According to the petition, the com- 
pany had provided a surety bond on 
V. H. Carroll who had contracted with 
the Tama county supervisors to crush 
rock at the Tama county quarry. The 
contractor defaulted the contract and 
the insurance firm paid $4,250 to the 
county to cover the loss. 





MARC F. DOYLE, 53, DIES 


Mare F. Doyle, 53, who retired about 
eighteen months ago as bonding man- 
ager for Swett & Crawford at Los 
Angeles, passed away recently. Native of 
St. Louis, he came to Los Angeles in 
1926 to join Swett & Crawford, after 


experience in the bonding field in Cleve- 
land, Cincinnati, Chicago and New York. 





A. P. SCHUENEMANN HONORED 





New Amsterdam’s Phila. V.P., 30 Years 
With Co., Given Testimonial Din- 
ner; President Nelson Attends 


A. P. Schuenemann, resident vice 
president of the New Amsterdam Cas- 
ualty and the United States Casualty at 
Philadelphia in charge of claims, and 
who is one of the oldest employes in 
point of service with the 
parent company, will not soon forget the 
testimonial dinner given in his honor re- 
cently at Hotel Barclay, Phila., in recog- 
nition of his thirtieth anniversary with 
the New Amsterdam. It was attended 
by 150, and with E. Walter Helm, Jr., 
resident vice president in charge of the 
Phliadelphia branch office, as the toast- 


continuous 


master. 

J. Arthur Nelson, 
company, came up 
attend, accompanied by Vice Presidents 
J. D. Mahon, F. H. Strickland and C. 
Sewell Weech. They paid tribute to Mr. 
Schuenemann in short talks as did 
Donald Denton, resident manager of 
United States Casualty in Philadelphia, 
and Ray White, general counsel of the 
two companies in that city. 

On behalf of his associates, Mr. Helm 
presented Mr. Schuenemann with a sil- 
ver dish, and flowers were presented to 
Mrs. Schuenemann, Mrs. J. Arthur Nel- 
son, and Miss Mary Magan, who has 
long been in the’ service of the 
New Amsterdam Casualty. Interestingly, 
Messrs. Helm and Schuenemann were 
associated together in the old Philadel- 
phia Casualty before it joined with New 
Amsterdam. 

Speaker of the evening was Harold 
W. Helfrich, judge of the Common Pleas 
Court of Lehigh County, who stressed 
the functions of a good claim man. 


“est in ‘os Lane” 


A little of dissa and a bit of data. 

ie: ee 

We enjoyed our vacation last week, when 
our Jest Conductor took over. We think 
Abe Weisbard’s column was so good, we 
might almost worry about losing our job— 
but if The Eastern Underwriter fires us, 
they could hardly call the column “Jest 
In Our Weisbard.” So there! 

* * x 

Poetry in Prose: “When Noah sailed 
the ocean blue, he had his troubles same 
as you; for days and days he drove the 
ark, before he had a place to park.” 

* * * 

Ray (radio) Perkins once gave his defi- 
nition of auto-suggestion as being the 
words, “Say, babe, let’s park here.” 

2 ae 


president of the 


from Baltimore to 








Only forty-five days left to do your 

Xmas _ shopping. 
eo & oe 

Did you ever notice how difficult it is 
to keep up with all your friends and still 
turn in a work day that doesn’t cause you 
to feel ashamed? We only realized that 
the other day when Walter (Northwestern 
Mutual G. A.) Davidson reminded us we 
hadn’t seen him in years. “Don’t you 
ever get up around Twenty-sixth Street?” 
he asked, thus putting us on the spot. 
Well, the fact is it’s only fifteen minutes 
away from our office—and we will drop 
in soon. Particularly since Walter prom- 
ised us a gag for the column. 

Just to make us anxious he tossed one— 
as a sample—about the kid with a severe 
case of chicken pox. “It was such a bad 
case,” said Walter, “she had two chickens 
in every pox.” 


ss 
Announcement: Next week, a True 
Story by Percy A. (Manhattan Life) 
Peyser. 

i 


Now that Election Day has passed, we 
hope you voted for the Right Man! 
—MERVIN L., LANE. 





Sawyer on Retooling 


(Continued from Page 32) 


ness will need in foreign lands or even 
automobile insurance in Central and 
South America, and that the business 
seems to be content to allow foreign 
insurance markets to acquire business 
which should be provided by American 
insurers. 


Saying that from time to time during 
the past two years he has tried to 
arouse interest in a foreign insurance 
program for casualty insurance so that 
it could follow wherever American busi- 
ness may go after the war, Mr. Sawyer 
continued: 


“Such a program cannot be prepared 
in a few days. It involves the study of 
of the laws and conditions of many 
countries. It means competition with the 
insurance markets of Europe which have 
long been in this field and no doubt 
already have made plans to handle the 
insurance of American business abroad. 
It seems to me a rather sad commentary 
on American Insurance that it cannot 
take care of Americans and American 
business beyond the coast lines of our 
country.” 


Public Relations Field 


In the public relations field, Mr. Saw- 
yer said it is necessary to retool for 
such a program and he expressed doubt 
that the business ever has had a true 
program or made a real effort to edu- 
cate the public on any of its phases 
but has been content to advertise the 
dire consequences of uninsured losses. 
“It seems to me,” he said, “that we 
could readily formulate a program which 
would gradually build, through educa- 
tional effort, a much better relationship 
between business and casualty insur- 
ance. If we can help the public under- 
stand its insurance needs, that should be 
a part of our business plans.” 

Mr. Sawyer’s next proposal was that 
casualty covers and policy forms be 
retooled. He said he coupled them be- 
cause they are inseparable; that no pol- 
icy form can be simple in statement if 
the insurance afforded is complicated by 
exceptions and exclusions. In recent 
years, he said, progress has been made 
toward elimination of exclusions from 
the automobile liability policy and the 
insurance afforded has been constantly 
broadened. He said the current policy 
is a much better protection for the pub- 
lic but because the additional protection 
afforded is so complicated by exceptions 
and limitations, it has been impossible 
to prepare a simple policy. 

In recent months, Mr. Sawyer. said, 
many underwriting exceptions have been 
removed and “in retooling automobile 
liability insurance for peace we shall be 
able to produce a greatly simplified con- 
tract as well as a greatly improved pro- 
tection for the public. 


Forthcoming Revision 


“T mention what is going on at present 
in automobile liability insurance as illus- 
trative of what should be done in all 
casualty insurance rules and forms. In 
the forthcoming revision of the basic 
automobile policy, for example, we can, 
because of simplification of rules and 
elimination of exceptions, apply the com- 
prehensive liability theory to the policy 
and erase the distinction between cover- 
age of owned automobiles, other auto- 
mobiles and substituted automobiles. We 
could readily apply this idea throughout 
our other liability lines. 

“One of the major advantages of com- 
prehensive liability insurance is that it 
has reversed the process of creating 
separate covers for separate hazards. 
Under comprehensive policies we insure 
not against specified hazards but against 
all hazards except those specified. 

“The principal weakness of compre- 
hensive liability insurance is that we 
must allow the insured to elect whether 
he will insure against property damage 
liability, products ‘liability and contrac- 
tual liability. We must allow these op- 
tions because we have no way to rate 
coverage of them equitably. The experi- 
ence we have for property damage lia- 





—=:!: 


bility and for products liability is baseq 
upon business which has purchased jp. 
surance because it knew it would haye 
losses. 

Gaps in Coverage 

“Obviously comprehensive liability jp- 
surance cannot do what it should do 
until we can prevent gaps in the coy- 
erage. There should be no optional ex- 
clusion of any part of the insured’s 
liability. Here is a major job of retool- 
ing. We must find a way to prevent 
exclusion of ahy hazard which can leave 
the insured open to crippling losses, 
That can be done only by courageous 
and drastic remodeling of our rating 
methods, 

“Again, we should apply the major 
principles of comprehensive liability to 
our separate cover policies. For ex- 
ample, the owners’ landlords’ and ten- 
ants’ policy should not exclude elevator 
liability and products liability. We 
should adopt the principle that the pol- 
icy covers the hazards of the premises 
and the business conducted. If there 
are elevators on the premises premium 
should be collected. It is hardly neces- 
sary to say to experienced claimsmen 
that premises and elevators should never 
be insured by different carriers, or that 
premises should not be insured without 
insuring the elevators. 

“In the great majority of manual 
classifications for owners’, landlords’ and 
tenants’ insurance, basic rates could be 
made to include products liability. This 
change would make it possible to include 
products liability in the basic coverage 
immediately for the greater part of risks 
of this kind leaving only a few classifi- 
cations to be treated separately. 

“If our underwriters could be per- 
suaded to take the jump they could 
make basic rates for owners’, landlords’ 
and tenants’ coverage which would 
make no distinction between damage to 
persons and damage to property, i. 
for insurance with a single limit of lia- 
bility per accident. This would be a long 
step toward filling the gaps in liability 
insurance.” 

Mr. Sawyer said it should be remem- 
bered that to the insured his _ liability 
is a unit; that the insurance business 
created the separate hazard method for 
its own convenience and that in the in- 
terest of providing better protection the 
insurance business should get rid of 
these artificial distinctions as fast as 
possible. 

He spoke of his long time advocacy 
of extension of the comprehensive lia- 
bility insurance idea and said that “the 
faster we can break down the separate 
hazard idea and forget the terminology 
of separate covers, as we have recently 
dropped teams’ insurance as a separate 
cover, the greater will be our progress 
toward insuring the liability of an in- 
dividual or of a business as a unit.” 


Should Retool Thinking 


Mr. Sawyer’s final suggestion was that 
casualty insurance retool its thinking. 
He said that insurance people are notor- 
iously conservative and it is wholly 
proper that a business involving the 
public interest should be managed con- 
servatively but it should be recognized 
that the conditions which give rise to 
the need for casualty insurance are 
constantly changing and casualty insur- 
ance must be responsive to changing 
statutory obligations and to changing 
public opinion. He said it is bad for im- 
surance as a business to take sides in 
determining public policy and said that 
the most dangerous and radical views 
the business could adopt are views 
which place the business in opposition 
to changes in public concepts of re- 
sponsibility of one citizen to another. 
In conclusion he said: 

“Obviously the better our products an- 
ticipate and meet the public need the 
greater will be the demand for out 
products. No branch of insurance 1 
more forward looking or more sens‘tivé 
to the public need. I am_ suggesting 
only that we harness that sensitivity and 
the tremendous resourcefulness of t/i0s¢ 
who manage casualty insurance an 
aggressively go forward to meet more 
than half way the public needs in the 
post-war world.” 
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the Something for Parents to Think About 
















tly It would be wise for all you parents to dig out your in- caused, either on or off the premises, by husband, wife, 

surance policies and see if you have this kind of protection. children, family pets, and relatives living in the same 

in- Suppose, for example, one of your children is riding a household. ys 
bike, or roller skating, or doing one of the many things Arrange for The Man with the Plan... your local Em- 
that make upa normal child’s life . . . and that child acci- ployers’ Group Agent . . . to analyze your insurance and 

hat dentally hits and injures someone. Would your insurance show you how much better this and many other new 

ng. cover the medical expenses or the law suits that might be Employers’ Group comprehensive coverages can fit into 

or involved? your program for freedom from worry over financial loss. 

na Or, suppose you yourself are out shopping, or playing Simply drop us a line, today. / 4 

on- golf, = hunting -- fishing or just going about — busi- The Man with the Plan brings you news by Cedric Foster 

zed ness and you accidentally injure someone. Is the liability .. + Sunday evenings over a national radio hook-up. 

to insurance on your home broad enough to cover such com- a a ree 

are mon “‘ off-the-premises’’ accidents? 

ae Maybe you ae this anaes ber and maybe 

ng ou’re paying much more than you should for it. For ’ 

ee on at te a new Employers’ Group Family te The Employer S Gr oup 

in Liability Policy which covers all of these acci- an INSURANCE 

“ dents and a great many ering for a wes low cost. Surety & Fidelity Bonds—Fire & Casualty Insurance 

ws For only $10.00 a year, this new policy cov- THE EMPLOYERS’ LIABILITY ASSURANCE CORP., LTD. 

ion ers the liability (up to $10,000) and medi- THE EMPLOYERS’ FIRE INSURANCE Co. 

re- cal expenses (up to $250) involved in any AMERICAN EMPLOYERS’ INSURANCE Co. 

er. accident exclusive of automobile, One Liberty Square, Boston 7, Mass. 


THE EMPLOYERS’ GROUP MAN IS THE MAN WITH THE PLAN 
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